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SASH CORD 
BRAIDED MASON’S LINE CLOTHES DRYER CORD 


A avality cord priced to sell in volume Con 
ft hanks individually A good all year round seller, Extra strong, i A cord especially designed for replacement 
raveling. Mason's Line, Chotk 4 vse on clothes dryers Three 50 ft connected 
hanks make flexible sale unit 


nected 50 ff and 100 
packaged in polyethylene begs 1200 ft. and non-kinking, non 
27400 11. colls packaged in dispensing disploy ‘ Line, Awning Cord, etc 


BIG BALL 
TWINE ASSORTMENT 


is one of many King Cotton Assoriments 
ive ° ao wide variety of twine with no 


nventory problem. Balls ore 25¢ sellers 


DRAPERY CORD and 


NYLON MASON’S LINE oH VENETIAN BLIN aD 
JA | ! 
100% NYLON, twisted of braided. Excellent L 0 co 
Top quality, display peckeged. Mason's Line for Mason's Line, Chalk Line, Plumb Line 
Pull Cord, Drapery Cord. 100 f1. spools in Handy coils, cellophane wropped, display 


CHALK LINE 


ideal put-up for the home repiacement market 


leyeut Line, Furring Out Line, Tile-Setting, 


etc. A staple, year ‘round seller display box. Many other put-ups pockaged, al! standard colors 
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CLOTHESLINE SNAP-SACKS 


The best grade that's priced to sell in volume These SNAP-SACKS ore made from heavy 
Connected hanks individvally pockoged in gouge polyethylene with an elastic Help 
polyethylene bogs Yourself'’ top. Mason's Line, Butcher's Twine, 
Chatk tine, Wrapping Twine, Jute, india 

es 
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~ )) | Be sure to send for 





our complete catalog. 


7 King Cotfen DAGE* 


JOHN HH. GRAHAM & CO. INC. 
105 DUANE STREET, NEW YORK 8, N.Y. 
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CAPITOL HELPS LEADING LUMBER DEALERS 
TO INCREASED HOME IMPROVEMENT PROFITS 
WITH THIS... 


NEW I DOOR 


Here’s the exciting new Capitol Door that’s 





leading to increased home improvement pro- 
fits for lumber dealers all over America. 
Loaded with new eye appeal and features .. . 
these new Capitol Doors sell on sight, A full 
l-inch thick, with new styling and beauty... 
choice of 3 hinge or full piano hinge models 





. also available with Schlegel Weatherseal 
Woven Pile. Superior styling, outstanding 
features and high quality make this Capitol 
Door the brand in demand. Write today .. . 


let Capitol show you the door to easier sales 





and increased profits. 


CAPITOL STORM DOORS 
CAPITOL SCREEN DOORS 
CAPITOL JALOUSIE DOORS 


o 
f a nC) | The Finest Products — \ 
Made with Aluminum 


are made with 


REYNOLDS 3 ALUMINUM 











CAPITOL PRODUCTS CORPORATION 
Mechanicsburg 36, Pa. 


May I have complete sales information on: 

[}] New Capitol 1” Door Capitol Storm Door 

i Capitol Screen Door Capitol Jalouse Doors 
Name 


Compar 
Addre 


City 
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HELP YOUR 


0.H.I,. CUSTOMERS 

SELECT THEIR 

KITCHEN REMODELING 
HARDWARE WITH THE... 
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Display is 68° high, 30 
wide, and 21" front to 
back. Weight-—132 Ibs 


Es hia 2 


WASHINGTON, LINE 


“Storage in Métion” Display 


*-No. 500 








DEMONSTRATES AND 
SELLS THE FOLLOWING 
WASHINGTON, LINE 


COME-TO0-YOU STORAGE 


FEATURES: 


“Lazy Susan’’ Revolving Shelves and 
Pivot Hardware (No, S-20 
& No. R.-14H) 


Revolving Corner Shelf Hardware 
(No. CU-16) 


Rolling Drawer Slide (No, 2000) 


“Swing-Up” Mixer Shelf Hardware 
(No. M-15) 


Metal Food Drawer (No. B-2) 
Sliding Shelf Guide (No. 5170) 


Fruit & Vegetable Storage Bin 
(No. 105) 





The No. 500 has perforated 
display board on the back for 
displaying Washington Line 
Cabinet Hardware in 

"Clear Cluster’’* Packaging. 


. 
Trade Mark, Pats. Pend Packaging System 


For more information on the No. 500 Display, fill out the coupon below 
and mail to the manufacturer 


WASHINGTON STEEL PRODUCTS, INC. 
Dept. AL-8, 1940 East lith Street, Tacoma 2, Washington 


Gentlemen: Please send me complete information on the Wash 
ington Line No. 500 Display and other ‘Washing 


——-_ WASHINGTON, LINE ——— wen" preter 


WASHINGTON STEEL PRODUCTS, INC., DEPT. AL-8, TACOMA 2, WASHINGTON 
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and BUILDING PRODUCTS merchandiser 


The Nation's Authority 
on Lumber and Building Materials 


PLASTICS SECTION 


Plastics in Building 

Opportunity-plus for expansion, n 
Decorative Laminates Are Easy to Sell 

Fast-selling item for new homes: ren 
Plastic Panels Open Door to Sales 

Ideal home imnrovement nac kage 
Many Uses for Polyethylene Films 

New uses hoost item's popularity 
Plastic Pine Offers Naw Profit Item 

The farmer is vour No. | prospect 
Vin Tile Has Sellina Appeal 

Vivid colors @eASV clean na woo women ¢ 
Recin-Faced Woods Onen New Markets 

Plenty of aids to help dealers enter t! 
Plastic Products Have Variety of Uses 

Take advantage of national promot 


FEATURES 
Idea-A-Minute 


Capsule ideas to helo you and your bu 
Time to Modernize Your Sloaan? 
How does your s| qanr ste / 
Should Lumber Dealers Sell Prefabs? 
Manufacturers seek lumber dealers as d 
How to Improve Profits by Analyzing Sales 
An expert tells how to set up a pricing 
How Does Your Yard Rate? 
Test your public relations program wit! 
Distributors Listen to Retailers Problems 
Give-and-take session proves benef 
Four Pickets Sell Fences 
A set of sample pickets catar 
Model Bathroom Stimulates Sales 


Homelike bathr lisplay v 


DEPARTMENTS 


Newscast Lumber Prices 

News New Products 
Washington Report What's Your Answer? 
Editorial Page New Equipment 
ADservice Sales Aids 
Manufacturer News New Literature 
Dealer News Classified Ads 
Wholesaler News What's New Coupon 
Lumber Market Advertisers’ Index 


AMERICAN L 
pyosned every 
Vance Frubiicer 
PACKER and VW 





Names to 
remember 


luRosboro Lumber Co. 
Douglas Fir 
West Coast Hemlock 
Western Red Cedar 


Grades to 
remember 


Construction Select the ‘‘grade'’ you need from Rosboro's 
Standard kiln-dried old-growth Douglas Fir, West Coast 
Utility Hemlock or Western Red Cedar, and you will 


Economy have lumber you will be proud to sell. Rosboro's 


17 years of experience gives you manufacturing 
know-how in a modern mill big enough to pro- 
vide wide assortments, yet small enough to be 


Write for our booklet “This is Rosboro"’ flexible in operation. 
and the name of our sales representa- 


tive in your area 





Incidentally... 

We DO NOT SELL OUR 
*“eaecans”...they make our 
fine lumber assortments 
possible. 





DOUGLAS FIR 
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NEWSCAST 


LATE AND IMPORTANT Developments of the Industry 


Nothing down, 30 years to pay. 


Talk in government housing circles centers on a return to the contro- 
versial no-down payment requirement on loans guaranteed by the VA. It would 
be expected that FHA would also shave its down payments. 

No final decision has been made but Administration officials are quietly 
plotting a late summer pick-me-up for home building. The credit easing would 
return terms on government-backed mortgages to where they were prior to last 
August. 

Dramatic results would not be expected by the government but they do believe 
that by lowering the minimums the Administration would be utilizing one of its 
most effective weapons to prod construction. 

Fannie Mae's new rules, just passed by congress, would also be fully 
exploited. Fannie is set to borrow $100 million, as a starter, by selling 
debentures and using the funds to buy mortgages from pinched private lenders. 

















Basic changes noted in housing market. 


Tight money, has been cited as the clinker reducing starts, but we are 
beginning to wonder. We have reports from scores of cities where terms are 
Still liberal, frequently GI loans are offered at the 2% minimum down payment. 

Builders in these cities tell us people still need and want houses but 
not being pressed for housing, the whole swing is to selective buying. It's 
no secret that top manufacturers of building materials have noted this trend 
and understood that it means several significant things. One, the smaller 
builder will be more important in 1957 because he can easily individualize 
his homes. Two, the dealer who has this sort of a contractor as his customer 
will play a leading role in merchandising products next year. Three, the 
Swing will be to wider use of quality products. 

NRLDA's model homes to be erected at Chicago during the exposition, December 
10-13, reflect this new feeling that the home buyer was again is selective. The 
three houses to be built will be designed to incorporate ideas suggested 
at the recent Women's Congress on Housing held by the HHFA in Washington. It 
goes without saying the same promotion could be duplicated in every community. 

















Favorable trends on mortgage money. 


Savings are once again flowing more freely into banks, savings and loans. 
The net in-flow of 275 representative savings and loans was up 13% in May 
over May 1955. 

Pension funds are just beginning to be used as a new source of funds for 
mortgages. Construction trade unions have been urged to re-invest money in the 
industry which provides their livelihood. The first union to take Such an 
action, however, was the progressive Ladies Garment Workers Union. 











Home ownership still growing. 


Non-farm home ownership has increased to 59% nationally; compared with 
just 53% in 1950. The biggest gains were in the south. 

Trade-in rules for older homes recently liberalized by FHA have arrived 
none too soon. A growing part of the new home market is accounted for by 
families who already own a home. Both the builder and the real estate firm 
now can arrange trade-in terms, and offer FHA financing on the customer's 
existing house. 





Dealer management suggestions. 


Fire insurance coverage today frequently is not keeping pace with inflation. 
Fire losses increased in May over last year, a jump of 22.1%. There were not 
many more fires but replacement costs have soared. Denver dealers have just 
learned of a new project of 150 prefabs. A Chicago firm with 70 years in 
conventional construction has announced they will assemble 500 prefabs. Our 
tip: better take another look at Lu-Re-Co for 1957. 





(News continued on next page) 
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MISS CALIFORNIA, Joan Beckett, secre- 
tary-receptionist for Sierra Nevade Pine Co., 
Sacramento, and C. D. “Lee” Le Master, 
Seer of the House of Ancients, look over 
Hoo-Hoo mementoes which will be shown in 
Le Master's suite at the Fairmont hotel, San 
Francisco, during the 65th International 
Hoo-Hoo convention, September 16-19. 
Prominent in the background, above, are 
early copies of American Lumberman re- 
porting Hoo-Hoo activities. 


NALDA Display Panels 


More than 50 building materials 
manufacturers have informally en- 
dorsed a standard point-of-sale display 
owe recommended by the National 

etail Lumber Dealers Association to 
ite members. These manufacturers 
have indicated they will begin supply- 
ing retailers with suitable display ma- 
terials for the panels during 1957. 

The NRLDA panel display, recom- 
mended by the association’s committee 
on education and merchandising be- 
cause of its simplicity and effective- 
ness, is primarily a selling device. The 
yanels usually consist. of perforated 

ardboard or other material in a 
frame measuring 30x80". They have 
attracted widespread attention be- 
cause they give dealers a selling dis- 
play which combines a manufacturer's 
product samples and literature with 
signs that describe consumer benefits 
and quote time payment or unit prices. 

At the meetings with the manufac- 
turers, the committee suggested that 
layouts and material be organized as 
follows: 

1. An attractive sign to go at 
the top, containing an attention- 
getting headline and a few selling 
pa telling how the consumer will 
yenefit when he buys the product or 
package. 

2. An end-use photo, preferably in 
color, and measuring about 8” x 10”, 
showing the product or idea in use, in 
a home or lovehare. 

3. Samples of the products in a 
form that easily can be placed on the 
panel with the usual fixtures designed 
for use with perforated hardboard or 
solid panels. 

d Brodact literature, preferably 
3%" x6%” or 6" x9” in size, for dis- 
play on the panel. 

5. A list of related items commonly 
used with the product being featured. 

6. Small price cards on which the 
dealer can write the selling price of 
individual products, and a larger card 
on which he can write the approx- 
imate cost per month, if a typical job 
is financed with a time payment plan. 
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NEWS in BRIEF 


100,000 Contest Entries 


At the midpoint in the Better Homes 
& Gardens magazine’s $25,000 home 
improvement contest, 104,052 entries 
from homeowners had been received. 
The contest, announced in the January 
issue of the magazine, will run 
throughout 1956. The 104,052 en- 
trants expressed interest in 193,028 
remodeling and improvement projects. 
Dealers desiring full details may write 
Better Homes & Gardens at Des 
Moines, lowa. Contest blanks may be 
distributed by lumber dealers. 


Pittsburgh Earning Off 


Although sales for the first six 
months of 1956 exceeded those of the 
like period of the previous year, Pitts- 
burgh Plate Glass Co. reported a 7% 
decline in net earnings after taxes. 
The company said the decline could 
be tra to less business for glass 
and paint in the auto industry, a 
major rehabilitation program for 
Standard Chemica! Ltd., a Canadian 
subsidiary reported for the first time 
in a consolidated report, and substan- 
tial maintenance expenditures for the 
U.S. glass division. 


Midwest Housing Meeting 


Minneapolis will be the scene of a 
housing conference September 27-30 
with delegates from six states at- 
tending. More than 17,000 invitations 
have gone out to lumber dealers, build- 
ers and related industries in Min- 
nesota, North and South Dakota, 
Iowa, Wisconsin and Montana. 

The four-day program will include 
addresses by nationally known speak- 
ers including Arthur “Red” Motley, 
president, Parade Publications and 
Joseph Haverstick, president, Na- 
tional Association of Home Builders. 
Lumber dealers will be represented by 
Clem Knecht, president, Knecht Lum- 
ber Co., Rapid City, S.D. The con- 
ference is sponsored by the Minneap- 
olis Home Builders Association. 


Ruberoid Sales Decline 


Both sales and earnings of the Rub- 
eroid Co. were lower in the first six 
months of 1956 from the same period 
last year. A strike at Ruberoid’s St. 
Louis asbestos-cement plant, which is 
still shutdown, was largely responsible 
for the declines. Net sales for the first 
half were $37,392,118, compared to 
$40,424,149 in 1955. 


MODEL HOMES AT EXPOSITION 


Three demonstration homes em- 
bodying the suggestions made by the 
100 housewives who recently attended 
the Women’s oly on Housing in 
Washington will be built in the Chi- 
cago area by the National Retail 
Lumber Dealers Association, accord- 
ing to R. A. Schaub, president of 
NRLDA. 


“The houses will be completed in 
time for public inspection at the time 
of the association’s annual building 
products exposition to be held at Chi- 
cago’s International Amphitheatre, 
December 10-13,” Schaub said. 


Plans for the homes were developed 
by registered architects in consulta- 
tion with the Housing and Home Fi- 
nance Agency which sponsored the 
congress and analyzed the recom- 
mendations made by the women who 
participated. 


PLANS for model 
homes were devel- 
oped, left to right, 
by R. A. Schaub, 
president, NR! DA, 
Paul V. DeVille, 
chairman. Joseph H. 
Orendorft technical 
advisor, HHFA and 
Albert M. Cole, ad- 
ministrator, HHFA. 


Three different homes are being 
built so as to show alternatives sug- 
gested by the housewives and the 
variety of materials that can be used 
and to demonstrate that the basic 
recommendations made by the women 
permit considerable variation in room 
arrangement and space utilization. 


The completed homes will be offered 
for sale after the lumber dealers at- 
tending the exposition and the public 
in the Chicago area, have had an op- 
portunity to see the type of home pre- 
ferred by representative housewives 
with growing children. 


The association’s program is being 
developed by a committee of retail 
lumber dealers of which Paul DeVille 
of Canton, Ohio, is chairman. Joseph 
H. Orendorff, technical advisor, 
HHFA, assisted the committee in 
developing the house plans 
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DOUBLE-HUNG 
WINDOWS 


In big demand because 
they’re stronger, heavier... 


yet economically priced 


Steady, profitable business is assured when you stock and sell 
Cupples Double-Hung Aluminum Windows 


The most ruggedly built of all residential windows, this superior unit is 
recommended for general residential use as well as for apartments, 
dormitories and small commercial buildings. Despite its precision design, 
built-in stainless steel weatherstrip and attractive appearance, it 1s 
surprisingly low in cost. 


Cupples Double-Hung Aluminum Windows are made in 27 stock sizes 
and in 8 glass arrangements. Glazed with either single or double strength 
glass. Picture windows come in 26 stock sizes, 8 of which take 

standard size Thermopane or Twindow 


Easy to sell and install . . . no service call-backs. And there is no need to 
carry a large stock. Mass production in our modern plant permits us to 
ship most orders immediately. Best of all, Cupples windows give you 

an excellent profit. 


Cupples also manufactures a complete line of single-hung, sliding and 


Manufactured by ; 
picture windows. 


a company serving homemakers 
for more than 100 years Dealerships available in a number of areas. Write today for details. 


PRODUCTS CORPORATION 


2653 South Hanley Road * St. Louis 17, Missouri 
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ALCOA BUILDS NEW MARKET FOR 
AND HARDWARE DEALERS TO HELP 
ALCOA’ ALUMINUM SCREWS AND NAILS 


National network of local dealers now being set up 
to handle Alcoa Aluminum Nails and Screws 


New dealer program is Alcoa’s 
answer to need created by 
fast expansion of aluminum 
applications in construction 


Alcoa’s years of effort to have more aluminum 
used in construction is paying off. As a result, 
there is a great need for local availability of 
Alcoa Aluminum Nails and Fasteners. To 
meet this need, Alcoa has arranged with 


ia 


\ alco 
| pr event 


go Aluminum Wells 


nail por 


Betier Homes & Gardens, 
September 


Better Homes & Gordens, 
September 


Macklanburg-Duncan Co. and leading whole- 
salers to distribute these products through 
lumber, hardware and building supply dealers 
throughout the U. S. 


Now you can sell builders and homeowners 
the aluminum nails they need for siding and 
other uses. Now you can sell the fasteners 
needed for extensive installations of aluminum 
duct work, gutters and downspouts, hardware, 
sills, and many more applications. 


This Alcoa advertising 
will help you sell 


It runs in Better Homes and Gardens, Practical 
Builder, American Builder. 


It tells homeowners and buyers about 


nailpox ... shows them how to avoid this 
ugliness caused by rusty nails. 

It tells builders that home buyers know 
about nailpox and want their homes protected 


against it... with Alcoa Aluminum Nails. 


It tells homeowners and builders alike that 
no aluminum installation is a good one unless 
the aluminum has been fastened with Alcoa 
Aluminum Fasteners. 


Alcoa even has a special fastener message 
that is included in many other advertisements 
on other Alcoa products. It is shown below. 


This is powerful advertising... 
convincing . . . action getting. It 
tells everybody to buy their alumi- 
num nails and fastenersfrom YOU. 
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NAILS 
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New packaging to 
help you sell 


Alcoa Aluminum Nails and Fasteners are now 
being packaged as a service to you and a con- 
venience for your customers. 

You get 10 different types of Alcoa Alumi- 
num Nails in the standard sizes used in the 
building industry. They are packaged in 
cartons that hold specified quantities to com- 
plete a given amount of work. Your customers 
Alcoa 


can order...and you can sell... 


Aluminum Nails by the job! 

You get a complete range of types in 
aluminum fasteners from Alcoa: machine 
screws, wood screws, sheet metal screws, bolts, 
nuts... everything a good aluminum installa- 
tion requires. These are packaged in cartons 
containing a full gross...to make it easier 
for your customers to buy what they need. 
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Stock up now 


Now is the time to tie in with the pace-setting 
Alcoa Nail and Fastener program. Alcoa 
Aluminum Nails and Fasteners are available 
nationally through Macklanburg-Duncan Co. 
and leading wholesalers of other Alcoa products. 


Your Guide 
to the Best 
in Aluminum 
Value 
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NEWS in BRIEF 


(begins on page 8) 


REDWOOD SIDING is moving eastward 
from Portland and Los Angeles in the new 
redwood lounges of Union Pacific Railroad's 
two domeliners, the “City of Portland” and 
the "City of Los Angeles.” Ceiling beams, 
window casings and walls of redwood are 
complemented with brick veneer walls and 
matchstick curtains. 


OHI and Sears Roebuck 


Does Operation Home Improvement 
pay off? 

“In cities where no OHI program 
exists, home improvement building 
permits show a decrease of 1.8% over 
the comparable period of 1955. 

“In cities where an OHI program 
was launched recently. such permits 
show an increase of 15.5%. 

“In cities where an OHI program 
has been in effect for some time (four 
months or more), home improvement 
building permits show an increase of 
28.4,” 

Above results of a survey of 140 
localities were announced by Fred 
Hecht, general retail merchandise and 
sales manager, Sears, Roebuck & Co., 
during an OHT meeting for manufac 
turers in Chicago. 

Probably the biggest single “in 
plant” promotion job on OHI has been 
done by Sears, the nation’s largest 
retailer of building materials. Hecht 
told building materials manufacturers 
that Sears sent a detailed survey to 
its store managers to determine the 
OHI sales activity at grass-roots 
levels, 

“A majority of the (Sears) stores 
in these cities where OHI programs 
were well established reported (sales) 
increases ranging from 6%-30%,” 
says Hecht. “Reports show a 17% in 
crease (in home improvement materi 
als sales) nationally for the month of 
June. This is appreciably better than 
the 12% companywide increase for the 
same month, 

Because it {s obvious that sales are 
best where community-wide OHI pro 
grams are underway, Seare has al 
ready sent to its local managers a 
complete working kit telling how to 
get such movements underway and 
running through the local Chambers 
of Commerce. 

Hecht concluded with a challenging 
statement: “There are 86 million 
homes in need of repair which are 
OHI's logical target. These homes 
represent a $7 billion market. Sears 
intends to get its fair share of this 
market. How about vou?” 
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Home Building Picture 


The Labor Department’s new figures 
on permits in towns and cities all 
over the country reveal both strong 
and weak spots in home building. Six 
states report substantial increases in 
construction over last year. Here’s 
the rundown: 


Up Up 
Fla. ... 19% —-Vitu. covveveere 1.8% 
DUNT se <ssees PO. BEle successes. MME 
Wis. ........13,89 Wyo. ...... 7.8% 


The remaining states all report 
their start figures are down. The 
average for all these states is a drop 
of 78%. The ten states registering 
the most severe declines were as fol- 
lows: 


Down 
ovveee LO %e 
.81.5% 
2 80.8% 
8. Dak.....304% 


21.6% 


Down 
D. C. ......68.9% Colo. 
N. Mex...39.8% Md. 
Okla. ......87.7% 
35.9% 
ey 2/ Nev. 


Builders are putting up larger, more 
expensive homes and this is compen- 
sating somewhat for any reductions 
in starts. There are signs that easier 
financing is not the entire answer for 
the slump in home building. 


Fewer Title | Abuses 


Housing and Home Finance Admin- 
istrator Albert M. Cole says that an 
article, “Beware of the Home Repair 
Racketeers,” in a recent Saturday 
Evening Post, provides a timely and 
important warning to homeowners of 
abuses in this field, but that in one 
section it leaves an inaccurate and er- 
roneous impression of what has been 
and is being done to prevent and 
peooeeate these practices under FHA’s 

itle I. 

In a wire to the Post, Cole said that 
the agency welcomes the article as a 
public service in calling the public’s 
attention to the many schemes and 
shady deals that unscrupulous opera- 
tors attempt to perpetrate on home- 
owners, and will help further in the 
campaign of consumer education that 
the FHA and responsible lenders and 
dealers have been carrying on for 
more than two years. 

“In dealing with FHA Title I in- 
sured repair loans, however,” Cole 
said, “the article leaves the impression 
that the consumer has little protec- 
tion from being victimized by such 
schemes under this program and that 
misuse of these Title I loans is as com- 
monplace today as it was when, as 
Housing Administrator, I exposed 
these rackets early in 1954. 

“That, however, is not the case to- 
day, nor has it been since this ad- 
ministration took steps to see that the 
consumer as well as the government 
is given as full protection as possible 
under the law.” 


Ed Gavin Dies 


Edward G. Gavin, former editor of 
American Lumberman died suddenly 
of a heart attack on July 28. He is 
survived by his wife, Elizabeth A. 
Gavin and a sister, Mrs. Dorothea 
Scott, Los Angeles. 

The news came as a great shock to 
Ed’s friends on the American Lumber- 
man. He was associated with this 
magazine for 10 years. Though he was 
with a competitive business paper, for 
the past decade the ties of friendship 
were never broken. One of Ed’s out- 
standing capacities was to make and 
keep friends. Ed Gavin was one of 
the most well known and best liked 
leaders of the building industry. 

In the past dozen years he had com 
bined two careers in one. His long 
background in the American Lumber 
man had given him a wide acquaint- 
ance with lumber dealers and their 
problems. With this background as 
editor of American Builder, he made 
thousands of new friends in the build- 
ing industry. 

In his work he bridged the two key 
branches of the industry and was a 
welcomed speaker at the conventions 
of both. He was rated as one of the 
top speakers of the industry—always 
in great demand. 

He gave unstintingly of his services. 
His keen sense of humor, fund of 
trenchant stories, his ability to dig 
into the heart of a problem, his fear- 
less presentation of the case as he 
saw it, all added to his popularity. 

A few years back he was given the 
Distinguished Service Award of the 
Middle Atlantic Lumbermen’s Associ- 


ation. More recently the National 
Association of Home Builders paid 
him signal honor for his many services 
to that organization. 

Generous to a fault, a gracious host 
and unswervingly loyal to his friends, 
he was always found on the side of 
the underdog. He sought out and 
fostered crusades that required both 
courage and fortitude. 

He knew the meaning of war, be- 
coming an aviator shortly after his 
graduation from Purdue University. 
He and Mrs. Gavin lost their only son 
during World War II. Mrs. Gavin was 
his constant companion. Bess and Ed, 
as the team was affectionately known, 
travelled the length and breadth of 
the continent making new friends 
wherever they went. 

The building industry mourns the 
loss of a key leader and many of us 
that of a dear, dear friend. 
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Home buyers in the Anderson Ridge development of Sinjon, Inc., 
will have dry homes—permanently. Says Thomas Cholnoky, partner: 
‘We find Ger-Pak polyethylene film easy and economical to install as 
a vapor barrier under concrete floors, in crawl spaces, and in sidewalls 
and floors. It helps keep construction going in cold weather and its 
big width makes a few strips go a long way. We also use it for all- 
weather protection for building supplies stored in the open.” 


Ger-Pak film has many new money-saving uses, and costs less to 
install than any other type of vapor barrier. Tough, flexible, and com- 
pletely waterproof, Ger-Pak is available up to 20 feet wide in rolls of 
100 feet or more. For complete details and technical information, 


mail the coupon today. 


Service +» Quality » Dependability 


GERING PRODUCTS, INC. 


KENILWORTH, N. J. 


Pioneers in modern plastics for over 30 yeors! 


Circle No 
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GERING PRODUCTS INC. 
Kenilworth, M. J. Dept. AL 


For complete details and free sample, fill out 


coupon and attach to Company letterhead 
Nome 

Compony 

Address 


City Zone State 
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Smart hanging ign 14” by ". Interior or : 


exterior, Same message on decal 7” by 9’. 


Tileboard folders show 12” by 12” 
— ” = samples. Four different folders available. 
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Metal rack holds complete sample display. 
XN 


lakes less than 1', sq. {t. of counter space, Handy carton 
for portable set of samples. 


INSULITE 


sells easy...sells fast...stays sold 











IFOHI headquarters 
new Insulite displays 













Striking floor, counter or 
window display shows various colors and 
types of interior finish products. 


— 














INSULITE | 


Hebert plan 














For swinging panel display 


five sets ol selling poster 





Plenty of profits in home improvement and ready to turn your display space into pay space 


modernization! And here’s a sparkling array of FREE Many new items, including a hanging sign and 

Insulite displays to help you cash in on the growing window decal that mark your yard as home im 

interest in home improvement...to help you become provement headquarters. Your Insul#te representa 

the home modernization headquarters in your town. tive will fix you up with the ones that will fit your 
Here they are—a wide range of Insulite displays display space best 


INSULITE, Made of hardy Northern wood 


“4 
WE 
Insulite Division of Minnesota and Ontario Paper Company, Minneapolis 2, Minnesota 1 
i 
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Thermopane insulating glass will L:O-F Glass Distributor to show you the 
plentiful from now on—thanks material available to help you sell to 

vy’ Owens'Ford’s tremendously train salespeople. It includes a counter 

plant facilitie And more display, envelope stuffers, banners, chart 

vant Thermopane because they of standard sizes, price cards, installation 

will give them more comfort instructions, newspaper mat Use thi 

ear ‘round material to get bigger sales in your com 
With construction in high gear, now munity. Libbey‘Owens:Ford Glass Com 


to push Thermopane. Ask yout pany, 586 Madison Avenue, Loledo 3, O. 


Te Shermopane 
F LIBB | | 


EY: OWENS: FORD 


GLASS a Great Name in Glass 


Circle No. 6 on Coupon, page 96. August 20, 1956, AMERICAN LUMBERMAN AND 





ei Vi 


SCREW SHANK FLOORING NAIL — 
Ideal for hardwood flooring and Mason- 
ite applications, these nails come in 6d, 
7d and 8d sizes. Choice of Oil Quench 
Hardened or Bright Stiff Stock. 


RING SHANK GYPSUM WALL BOARD 
NA!L_Recommended by the Gypsum 
Association for Gypsum Wall Board Ap- 
plications (1% length). Other available 
lengths include 1%" and 1'4”. 


RING SHANK HUMMER NAIL A ce- 
ment-coated nail recommended by the 
Certain-teed Corp. for Gypsum Wall 
Board applications. Size range 1%”, 
1%" and 2%". 


RING SHANK SIDING NAIL—ideal for 
shake siding applications, these nails 
are available in 1%" and 2” lengths. 
Hot galvanized coating for long life. 


SSS SS, 


SCREW OR RING SHANK PALLET NAIL 
(screw shank Iillustrated)—Specifical- 

ly designed for strong pallets, these 
nails range in length from 1%“ through 

4”. They are available with smooth or 
checkered flat heads and a variety of 
finishes. 


RING SHANK UNDERLAY NAILS—For 
laying plywood and Masonite subfloor, 
this 1%’ long nail is furnished either 
Bright or Oil Quench Hardened. 





RING SHANK STAPLE — These staples 
are designed for maximum holding 
power where strength is a must. Both 
1’%" and 1%" lengths are available. 





en (4 Mid uli dd dill 
are ideally suited for construction of 
wooden bridges or heavy wooden struc- 


tures which require great holding power. 
Lengths range from 6” through 10”. 


SCREW (above) OR RING SHANK 
(below) BOX AND COMMON BOX 
NAILS —For those every day odd jobs 


which require strength, rigidity and per- 
manence. Most popular sizes are 6d 
and 8d. 


NNER 


All nails actual size. 


BuiLp1nc Propucts MERCHANDISER 


screw and 
ring shank 
nails 


drive right 
and hold tight 


If your customers need nails that won't 
work out, loosen or pop after they’re 
driven... that actually improve their 
grip as time passes. . . sell them 

CFel Screw and Ring Shank Nails. 


Manufactured under the rigid quality 
control of CFéel, these nails always 
have well-centered, well-formed heads 
and points. And CFal Screw and Ring 
Shank Nails can be supplied in the 
following finishes—bright, galvanized, 


cement coated, blued or oil quenched. 


Contact your nearby CFel 
representative today for complete 
details on CFal Screw and 

Ring Shank Nails. 


THE COLORADO FUEL AND IRON CORPORATION 


Albuquerque + Amarillo « Billings « Boise + Butte « Casper « Denver 


Ft. Worth + Houston + Keonsas City + Uncoln (Neb.) 


los Angeles - Oakland + Oklahoma City + Phoenix + Portland 
+ Salt Lake City « San Francisco « Seattle « Spokane + Wichita 


CANADIAN REPRESENTATIVES AT: Calgary « Edmonton + Vancouver 
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MARLITE Ko relock’ os. and groove 


hollow-core paneling that goes right over framing 


Imagine ... a completely finished, permanent wall in hours instead of days or 
weeks! That’s the amazing story you can tell your customers with new Korelock 
panels. Korelock is nailed to studs, joists, or furring strips. No other backing is 
needed. The special tongue and groove joints make installation extremely 
Special tongue and groove joint provides fast, simple, amazingly fast—save hours of time, dollars of labor! And you can 
occurate fit; permits expension ond controc- recommend Korelock for both new construction or remodeling .. . home ot 


tion, Tongues pre-drilled for screw-type nails. ; . ; ' 
business interiors! 


Now with new Korelock plus Plank and Block and large Panels (in beautiful 
Loewy “Companion Colors,” distinctive wood and marble patterns) Marlite 
is the complete line to increase your sales and profits. Call your Marlite rep- 
resentative or wholesaler today—or write Marlite Division of Masonite 
Corporation, Dept. 41, Dover, Ohio. 


. t Band 
* ® ie 
AF 
Exceptional strength of Korelock is obtained aQXx. i 


with two sheets of Masonite® Tempered . . 
plastic-finished wall paneling 


Duolux® joined together with on interlocking 
hollow wood core. 


ANOTHER QUALITY PRODUCT OF MASONITE® RESEARCH 
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Make Operation Home Improvement 
More Profitable This Fall...Feature 


REYNOLDS do-it-Yoursei# ALUMINUM 


STORM WINDOW ITEMS 


mui i I 


Get This Complete Home Improvement 
Promotional Package for Your Store 








* New Window Display with 
Actual Storm Window- 
Screen Samples 











* FREE How-to Sheets on 
Storm Sash Construction | Tet iag 





* Ad Ma? for Your Own 
Tie-In, Advertising 








NATIONAL 
HARDWARE 


an 


Reynolds Do-It-Yourself National advertising will tie-in STORM WINDOW 
and SCREEN ITEMS 


to the rapidly growing Operation Home Improvement 
movement. Your own displays— centered on the new 
sample window display — will complete the promotional 
circle to bring storm window customers into your store 
for complete materials. And you can make every 

sale a big ticket sale. 


Storm Frame Sections No, 30A 
Screen Frame Sections No. 24 
Hardware Kits No. 37 

Corner Locks No. 25 
Window Glass 


lad y ’ y , , Screen Wire 
Cr, Customers will be getting 


your name from Western Union Operator 25 


REYNOLDS METALS COMPANY, 2496 SOUTH THIRD STREET, LOUISVILLE 1, KENTUCKY 
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Liberal Title | Highlights New Housing Bill... 
Public Housing Curbed... Farm Housing Extended 


The last major bill passed by the 
44th Congress was the compromise 
housing act The most important 
provision to lumber and building 
material dealers is the extension and 
amendments to the Title I home im 
provement loan program of the Fed 
Administration. It’ 


every 


eral Housing 
interesting to note that 
amendment asked for by the 
NLRDA to improve Title | was in 
cluded in the final bill 


* * + 


The Title 1 program was extended 
for three year and the maximum 
loan for improvement to a single 


family house wa nereased from 


£2,500 to $3,500. The commissioner 


ia authorized at hia diacretion to 
increase the term of the loan from 
three to five years; and he is given 
authority to waive the six-monthea 
occupancy provision, The maximum 
loan for a multi-family atruecture 
was increased from $10,000 to $15, 
000, Title J loans 
carry a &5 discount rate; and loans 
$2,500 can carry a &4 di 


up to $2,500 can 


above 
count rate 
. * 7 


The bill authorizes 35,000 units 
of public housing per year, for a 
period of two yea! but it requires 
the locality to have a workable pro 
gram. A Senate provision for 15,000 
housing units per year for five 
years, for low-income elderly people, 
was eliminated; and units for elder 
ly people were provided in the over 
all public housing total. The bill 
also authorizes the HHFA to set up 
a commission to tudy housing 
needs of elderly person 


7 . + 


Farm housing The hill extends 
Title V of the Housing Act of 1949 
for five years and authorizes $450 
million for farm housing loans 
$10 million for contributions by the 
secretary of Auvriculture to prevent 
default in payments of loans for 
potentially adequate farms, and $50 
million in grant and loans for im 
provement and repair of farms, The 
VA Direct Home Loan Program was 
continued for one year beyond 195? 


+ * . 


Rental housing: The bill permits 
a loan of 90 instead of 80%, not 


to exceed $2,250 per room or $8,100 
per unit if the number of rooms is 
less than four. In elevator-type 
structures the commissioner may 
increase the dollar amount limita 
tion not to exceed $2,700 per room 
or $8,400 per unit. The maximum 
loan for disaster housing under Sec 
tion 203 (h) has been increased 
from $7,000 to $12,000 


+ ¥ * 


Two domestic matters that are 
throwing quakes and shivers into 
Washington offices are quite differ 
ent in character. One ia the failure 
of the Federal school-construction 
hill; and the other is the inflation- 
ary pressure built into the steel 
wage settlement. The wage settle 
ment is causing cold buck-shot to 
run up and down the spine of the 
Federal Reserve; while the school 
hill affair has a lot of Congressmen 
reading their mail like novices try 
ing to charm a cobra 


ia | 


Parents, individually and by or 
yanizations, are pulling no punches 
in telling Congressmen what they 
think of the inadequacy of school 
buildings; also what they think of 
legislators who raise their own sal 
aries and build themselves new 
office buildings, while Johnny and 
Mary can go to school only about 
half the time because there’s not 
enough school room space for the 
town’s children 


‘ @. w 


They don’t leave it to the Con 
yressional imagination that this is 
going to have some hot reactions 
at the November elections. Nothing 
much the Solons can do about it 
now, since the 84th Congress ha: 
adjourned. Nothing of course but 
promises; and a good many papas 
and mamas are fed to the teeth with 
pie-in-the-sky promises. If they 
can't teach old doga new tricks, they 
may see what can be done with neu 


dog 
* * * 


Steel economists say that each 
cent’s increase in wages means an 
increase of 50 cents a ton in the 
price of steel. That means an in 
crease of $10 or more per ton of 
steel Economists Savy it looks like 


another wage-price spiral in the 
making. A wage increase in steel 
production always inspires union 
leaders in other fields to go and get 
theirs. No other commodity has so 
far-reaching effect on industrial 
wages and the price of other goods 
as steel 


»* 


The COMMON Guess around here 18 
that wages next door, including 
fringe benefits, will average some 
thing more than an increase of 20 
cents an hour. But that’s not so 
much compared with what the steel 
men got. By staying out 27 days, 
many of which were paid for by the 
producers in the form of vacation 
wages, the steel workers increased 
their pay but this is ineluding col- 
lateral benefits, by some 45 cents 
per hour. Some steel producers say 
55° cents 


* * * 


While the steel people were doing 
their home work, the Bureau of 
Labor Statistics announced that the 
consumers price index had risen to 
a new record height; pulled up 
chiefly by increased food prices. 
True, the food price index is below 
the 1952 figures; but it has gone 
up fast and far enough, added to 
the climb of other items in the con- 
sumers price index, to raise the 
latter figure to a new record. Mean- 
while farm prices declined; while 
the cost of what the farmer must 
buy to produce his crops increased. 
So what is the Federal Reserve to 
do? There are rumors, not loud but 
persistent, that the Fed may be 
fixing to tighten credit again, this 
fall 


7 * 


The U. S. Department of Agri 
culture has announced that, through 
the final signup date of July 27 for 
the Soil Bank reserve, 495,432 
agreement had been signed, to 
place 10,720,749 acres of cropland 
under the 1956 Acreage Reserve 
Program. There may be some minor 
adjustments, but these figures are 

ubstantially final. Half a million 
farmers or thereabouts are due to 


receive more than $200 million. 
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NEW HAR-VEY 
E-A-FOLD soor HARDWARE 


GIVES ADDED USES, NEW 
VERSATILITY TO WOOD DOORS 


MANY APPLICATIONS—FOR EXTRA CON- 

VENIENCE, ACCESSIBILITY, AND BEAUTY Har-Vey Slide-A-Fold Door Hardware enables builders to 
take advantage of the convenience and beauty of a wide 
variety of wood slide-a-fold doors for use on: Wardrobes 
—Cabinets— Bars—Room Dividers His 'n Her” type 
closets — Linen Closets— Irregular width Closets — Kitchen 
and Utility area ‘“‘close-offs’’—and many, many other: 


VARIETY OF DOOR MATERIALS ‘The new Har-Vey Slide-A-Fold Door hardware opens up 
a great variety of door types for use throughout the home 
(and office, too): Solid Wood —hollow — plywood — woven 
wood strips in wood frames—plantation shutters— West 
Indies screens—any framed screening, fabric, glass, or 
plexiglas, and other materials 


Types of Slide-A-Fold Doors 


Mek’ Dietel bam lille) © Cadellommelelel, al teen. ta 
»veloped by makers rohMn se Vaalel*h Mal tae sk’, 


Ti keiials Me @leloig@mal lack. 2 ia 


Installs in 20 minutes 5-7 
Lasts a lifetime } 


Har-Vey Slide-A-Fold door. | 

principle permits balanced ; 
weight distribution, insures 

smooth, lifetime performance 

—no lubrication needed 


ASS 


\\ 


; 
} 
/ 
‘ 
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Slide-A-Fold door hardware 


includes upper and lower ex- 
truded aluminum tracks, with 
pre-fixed end bushings. Right 
adjustable pivots are nylon- 
sleeved and eliminate metal- 
to-metal contact 





On Display Sept.9-12 
Conrad Hilton, Booths 36-37 





Get All the Profit-Building Pacts Today 


Write Dept. L-# 
Low Cost — Panels of any thickness from %* to 
1%* are accommodated by standard Har -Vey Slide- 
A-Fold Door hardware—which lists for 3, 4,and 5 ft. ennai 
openings at $6.59, $7.59, and $8.59~ and comes in GENERAL 4: 807 Herthweet 100m Srreet, Mim, Merida 
: k ged sets Midwestern Division: 5066 W. Herrison, Plymouth, Indiens 
convenient packa . Southwestern Divison 6416 Lofliand Drive, Houston, Tenses 


Western Division: No. Temple City Bivd.. Bi Monte, Californie 
Kester Division, 100!) Koosevelt Ave. Carteret, New Jersey 


AMERICAN SCREEN PRODUCTS COMPANY 
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POURING 2300’ DOWN A MOUNTAIN IN A 6” PIPE: To pour then spent 40 minutes carefully discharging each 5 yd. batch 
anchor blocks for a new 24” water line to Colorado Springs down 2300' of 6” pipe. The 1100’ fall of the pipe carried the 
General Concrete’s new Jaeger truck mixers climbed 9700’ 5” slump material by gravity. The pipe was flushed with water 
up Pike's Peak (: mile haul that took about 80 minutes) after each use 








Three mire made the , ) vd pour Handled the lon 4 h iul te’ Guy \I | Ider Jy ot Guy | ldes (onstruction Co 


and ditheult pour im tine rhaape vith very satisfactory con 





Resters Diveion 1091 Koosevelt Ave. Carteret, New Jersey 


& 


—— 


POURING HIGH, DRY AND MIGHTY FAST: The same vibrated from the bucket 
Jaeger mixers that could dribble concrete down a 6” pipe relocated U. S. Highway 85-87, near new U.S. Air Force 
at the rate of & minutes per yard, made quick work of Academy at Colorado Springs. Mountain States Construc 


discharging 2” slump concrete that was so stiff it had to be tion Co.. contractors 


Job is pressure conduit under 


You can do more with a 3-speed Jaeger 


load has 69” e/g versus up to 77° in other make And you 


Like every other exclusive Jaeger operating feature, 3 speed 
transmission makes truck mixers more adaptable to job have 


conditions and faster moving on the payload trip other equipment to fit your needs, with either separate 
engine oF cab-controlled trus k engine drive kor complete 


details, ask your Jaeger distributor or write u 


your choice of transmission, loader, water system and 


Within efhcient engine speed range of 800 to 2000 rpm, 
you can fast-charge with drum at 16 rpm, shift down slow as 
114, rpm for long haul agitation, or adjust engine and drum 
speeds to discharge the stiffest concrete under any condition 
the job may call for. Enlarged diameter loader throat and THE JAEGER 
25°. larger discharge blades also help to out-charge and 
oul-discharge other mixers—-often by actual minutes on MACHINE COMPANY 
low slump mixes. a 160 Dublin Avenue, Columbus 16, Ohio 

loday’s Jaeger mixers are also notable for their short 


center of gravity—-for example, Jaeger 514 yd. with rated COMPRESSORS © PUMPS © MIXERS © PAVING SPREADERS, FINISHERS 


s in service in February, Now they have 
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Ask your AIM*... Sterling Lumber did and now... 
Faster shipments, better arrival conditions result 


Acme idea Man 
Julian Scott 
cooperated with 
Sterling Lumber in 
setting up this 

car loading system 


ACME STEEL STRAPPING and the new Interlace method of 
securement on flat cars, now insure faster lumber shipments 

for Sterling Lumber and Supply Company, Goodwater, Alabama. 
Notice the neat orderly packages in the Interlace-secured 

lumber shipment above after a trip of 719 miles. (Idea No. U2-1). 
Shipments arrive faster because delays to re-cooper are rare. 

One operator with a lift truck loads or unloads faster than before. 
Larger, neatly packaged units mean more efficient 

use of storage space and better inventory control. 

*Ask YOUR Aome idea Man for the free Interlace specification 
booklet. Have your very next order shipped the Interlace way 
by passing the booklet on to your mill. Write Dept. ABU-86, 
Acme Steel Products Division, Acme Steel Company, 

2840 Archer Avenue, Chicago 8, Illinois. 


ACME STEEL STRAPPING —44 
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This cab lets you 


TAKE IT EASY 
on tough jobs! 





Modern features in new Chevrolet truck 
Flite-Ride cabs make your work easier 
and safer than ever before .. . give you 
the pleasure and prestige of style that 
equals many passenger cars! 


Those numbers in the picture (right) point out 
features that make business almost a pleasure 
when you work behind the wheel of a modern 
Chevrolet Task-Force truck! Here are some of 
the reasons why hauling ina Chevy is easy on you: 


@ Concealed Safety Steps —\ocated inside the 
doors—stay clear of snow, mud, and ice, give 
you firmer, safer footing. @ Spacious leg room 
helps keep you comfortable all day long, brings 
you home fresher and more relaxed. @ Nu-Flex 
seat design means comfortable hauling! Jack- 
stringer springs give ideal body support; seat 
back adjusts easily. @ High-Level ventilation 
system keeps the cab interior clean, cool, And you'll find bright, stylish interior 
comfortable. Intake is at the bottom of the appointments that add to your sense of 
windshield—away from road heat and dust. pleasure on the job. If your work calls for long 
© No-Glare instrument panel, with handsome hours on the road, you'll enjoy life more in a 
two-tone finish, puts instruments and controls Flite-Ride cab! Check one over for yourself at 
within easy sight and reach. @ Panoramic your Chevrolet dealer’s Chevrolet Division 
windshield provides a full 1000 square inches of of General Motors, Detroit 2, Michigan 


"Opt x 1 coat 


forward viewing area to make driving safer, 
easier. @ Full-View rear window* adds to safe, 
convenient viewing as well as truck style 





They're the work champs of 
their class— with new V8's, 
automatic transmissions for 
every truck model! 


You get modern power-per 
formance in these Chevy me 
dium-duty models! Compact 
short-stroke \ do more 
work yet keep costa down 
Hydra-Matic tranamiasiont 
give you no-shift hauling 
reduced maintenance And 
there's great Powermatic! 
the first automat trans 
mission designed specially for 
big trucks!’ 
TOpt xtra t erties JOOO.4000 
le 


model Series 


YOOO0 throug 


NEW CHEVROLET 
TASK:-FORCE TRUCKS 


Anything less is an old-fashioned truck ! 
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Cash for Your Ideas! 


Got any good ideas that are work- 
ing for you-—— something that you 
thought up yourself? If #0, why not 
mail them in to ua? The ress 
is American Lumberman, 189 North 
Clark Street, Chieago 2, Ill. We'll 
pay you $8 for each item used. They 
can be as g ae a column or as 
short ase a paragraph. The ones used 
on thie page will give you am idea. 

-The Editors 


Carpenter Aprons 

Carpenter aprons are quite costly 
and we don’t want to give them 
away to every customer who may 
want one, We devised the idea of 
nailing a sample apron to the wall 
with an obvious price tag. This pre- 
vents every small purchaser from 
asking for one. In many instances, 
a customer will say, “Let me have 
one of those aprons,” and pay for 
it. 

We find that the sale of aprons 
covers those that we give away as 
gifts. —B. J. Munchweiler, Phila- 
delphia, Penna 


Penny Night Pays Off 


When we held our 25th anni 
versary celebration, we held a spe 
cial “Penny Night” which really 
boosted sales two years ago. 

For every 1928 penny brought in 

that’s the year this firm was 
founded—we gave customer a $1 
merchandise certificate. Several 
people brought in more than one 
penny and we had one fellow who 
brought in seven 

To prevent confusion, we had one 
man assigned to counting pennies 
and issuing the merchandise certifi 
cates.Clem Knecht, Knecht Lum 
ber Co,, Rapid City, SD. 


Two Ideas Here 


A tool for rental should be sold 
at a bargain price after it has paid 
for itself three times from rental 
fees 

We use the services offered to us 
by the local Boy Scout and Cub 
Scout troops for delivery of circu 
lars and hand bills.—F'red FP. Schut 
kesting, Jr., The Long-Bell Lumber 
Co., Hennessey, Okla 


Newspapers No. 1 
We surveyed 250 retail building 
materials dealers and found that 
among advertising media, they rate 
newspapers first, direct mail second 
and radio and television tie for 
third. This is based on the amount 
of money they invest in the various 
media.-John Ryder, Local Trade- 

marks, Inc., New York, N.Y. 
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Operation Switcheroo 


Some months ago, we started a 
program called “operation switch- 
eroo.” The idea is simply to have 
men from various departments 
change jobs for a week. 

The switch gives the man: 1. 
an appreciation of the other man’s 
problems, 2. a better understanding 
of the overall business, 3. knowledge 
that will help him serve customers 
more efficiently and 4. a chance to 
see if his talents might be better 
suited to a different department 
than the one he is working perma- 
nently in. 

Our switcheroo schedule is ar- 
ranged so a man eventually works 
a week in all departments of the 
store. We have printed forms which 
the men use to comment about 
“foreign” departments. The reports 
are confidential and the men are 
free to criticize and make sugges- 
tions for improvements. Depart- 
ment heads are encouraged to let 
executives know if “outside” em- 
ployes have a special talent for their 
department. 

The program has been wonderful 
in creating mutual understanding 
and greater efficiency among depart- 
ments—all of which adds up to 
better service for the customer and 
more sales for the firm.—Charles 
FE. Hopkins, general manager, Har- 
ris Lumber Co., Providence, R. J. 


Guessing Contest 

We put up a $25 merchandise 
prize at inventory time for the cus- 
tomer who gives us the closest guess 
on the number of different items 
we sell. Customers jot down their 
estimates on cards in our show- 
room. We feel this is an excellent 
way to inform the public about the 
variety of products we handle. 
Kdward H. Bill, Jr., president, Fox- 
boro (Mass.) Coal and Building 
Materials Co. 


Rain Gauges as Premium 


Weather is always a subject of 
conversation in a farm area, 80 
we used the headline, “How Much 
Rain,” to attract attention to a 
prospect card we mailed to’ box 
holders in this area. As a premium 
we offered inexpensive plastic rain 
gauges to people returning the card 
to our yard after they checked off 
proposed home and farm improve- 
ments and additions. These gauges 
not only served as a useful item, 
but also helped us build a substan- 
tial prospect list.—Doyle D. Felton, 
Denniston & Partridge Co., Newton, 
lowa, 
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Fans Stir Up Goodwill 


We find that inexpensive, card- 
board fans imprinted with our firm 
name and the 23rd psalm are excel- 
lent goodwill builders, especially 
among churchgoers. We distribute 
these fans to churches in our trad- 
ing area of Indiana and Kentucky. 

Distribution is simply a matter 
of dropping the minister a note tell- 
ing him the fans are available and 
either he or one of his congregation 
can drop in and pick them up at 
the yard. 

We don’t know how much busi- 
ness this has developed, but we’ve 
received comments from _ people 
about our thoughtfulness in making 
the fans available to churches dur- 
ing the summer months.—W. H. 
Miller, W. H. Miller & Sons Lumber 
Co., Madison, Ind. 


Systematic Deliveries 


It’s always a problem to schedule 
deliveries of small rural orders, but 
I think we’ve arrived at a solution 
with a rural delivery schedule, 
which helps keep truck operating 
costs down. 

We advise customers that if they 
live outside the city limits they 
should place their orders at least 
one day before the delivery is due 
in their locality. So customers will 
know when their order is to be 
delivered, we print the twice-weekly 
delivery schedule on the back of our 
building materials catalog. 

We also let customers know that 
if we don’t have a group of orders 
to make up a substantial load, we 
will postpone the trip to the later 
scheduled day. Frank Saturn, 
Cayuga Lumber Co., Ithaca, N.Y. 


Owner-Built Homes 


We're going to continue to pro- 
mote owner-built homes in 1956. In 
the last few years we’ve uncovered 
a relatively untapped market in 
northern Illinois. This has been a 
profitable business for us even 
though it has some headaches. It 
costs money to provide the type 
service we offer our customers, but 
we get a premium price for build- 
ing materials. 

This year we'll push Lu-Re-Co 
panel construction a little heavier. 
If the house is under roof faster, 
we get our money quicker. 

If a customer has a paid-up lot 
and the ability and desire to build 
a home, we'll get him started and 
finance the package. Once the house 
is up conventional financing can be 
arranged quickly. 

Our customers like this system 
and keep coming back and telling 
us it was a pleasure to do business 
with us.— Ed Mathieu, Mathieu 
Lumber Co., Blue Island, IU. 
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Sherman Fork Lift Loads and Delivers 
5,300 Feet of Lumber in Less Than an Hour! 


Yet, one Sherman Fork Lift and one man did 


the job in less than an hour. The customer was 


It was a busy Saturday morning at the Hudler- 
Moore Lumber Co., LaMarque, Texas. Do-it-your- 
self homeowners were coming in at a steady rate, 
keeping every man busy taking orders. Right at 
the peak of this activity, a local builder called for 
a rush delivery of 5,300 feet of lumber. He needed 
it in a hurry. Less than one hour after the call was 
received, two trucks had been loaded, driven to 
the delivery site, unloaded and the driver was 
back at the yard servicing customers. If hand 
labor had been used, it would have taken nearly 
a day to deliver the order. 


See Your Local 
FORD TRACTOR DEALER 


For a Demonstration 


PRODUCT 
ROYAL OAK, 


delighted at the excellent service and the driver 
was able to resume his regular duties at the yard. 
As Mr. Hudler puts it, “The Sherman Fork Lift 
is very definitely in our picture. Aside from cut- 
ting costs at the yard, we are able to pass along 
the savings to the customer.” 

The Sherman Fork Lift will lift 4,000 pounds 
10 feet high and will travel over almost any tet 
rain. Make arrangements now to see it in action 


at your own yard. 


Write 
7; IN Cc, 


MICHIGAN 


Today For 
Bulletin No. 1147 


POWER DIGGERS + FRONT END LOADERS + FORK LIFTS 
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Atlas riywood Gum flush doors are uniformly better doors to 
start with — so you're always sure of a uniformly better finish. 


Buy Gum! 


stain it mahogany — and forget shortages! 





This is it and you can sell it completely, Atlas Plywood Gum 
flush doors are harder and less porous than inferior imported doors 
yet Aclas Plywood « are priced competitively! And the harder the 
wood the easier the 

Adias Plywood Gum flush doors can be uniformly stained in a variety 
of nich, deep Mahogany tones Made of American woods throughout 
Adas Plywood Gu: lh doors are skillfully crafted by experienced 
American workers rom forest to finished product 

Atlas Plywood Gum flush doors cost about the same as interior 
foreign doors but their difference pays off for you in Customer satis 
faction and good will, They are actually cheaper to stain and finish 
than the softer imported woods BEAUTIFULLY AT HOME IN ANY TYPE HOUSE 

For complete information, send for free color folder. Write Dept 
AL-&. 1432 Statler building, Boston 16, Mass 
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COUNTER DISPLAY CARTON 
TELLS "EM—SELLS "EM—ON GETTY CASEMENT OPERATORS 


Getty No. 4715 is an inexpensive angle-drive worm a 


operator for residential wood casement It is precision ul 
handsome in design—lubricated for a lifetime of tough duty 


Tells your customers how easy it quick and easy to install (each operator comes packaged with 


is to modernize their casements ‘ 
complete “do-it-yourself” instructions) 

—replace obsolete staybars or 

worn-out operators—with this 

handsome Getty No. 4715 model Display carton is printed in striking yellow and blue, Contain 
right-hand and 3 left-hand No. 4715 Operators in attractive 
bronze lacquer finish. Cartons turdy compact, easy to s 
counter or shelf, Top folds back, presenting selling me 


customer, as illustrated 
Ask your wholesaler about this new money-making Getty di 


Eye-catching, colorful, this play no 

counter carton's a sales help that 

ties rightin with Operation Home Conty Ope nte CESd on Tiare Coleman’ Winton 
Improvement — works to get you 

extra sales whenever a customer 


Pa a ee 
RS He peer eee. H, $. 'GET1 g | & co., . © 3348 NORTH 10th STREET + PHILADELPHIA 40, PA 
\—_— 
Canadian representative: A. N. Ormesby Co., 23 Seott SI 
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HOME 


makes your 


company name 
a household 


word 


Unlike other advertising, HOME gets into the 
family circle and stays there, from two to six 
weeks. Your front cover imprint on this stimulat- 
ing publication makes your company the first 
logical point of contact when the family is ready 
to buy. Here’s how to control the sale: 


Try sending HOME Maintenance & Improve- 
ment quarterly to either your own mailing list or 
one we can develop for you. HOME is full of de- 
tailed photos and stories on house plans, home 
remodeling and repair, all referring to you, the 
local lumber dealer who sends them HOME, as 
source of materials. 


HOME holds great interest for all families— 
those who prefer contractor help as well as those 


Circle No, 46 on Coupon, page 96, 





£ ALWAYS SEE HOME LUMBER. COMPANY 


€ BEST IN Bui Ding supPLlES 


who are looking for how-to information. A recent 
readership survey indicates that 98% of readers 
know the name of the dealer sending them HOME 
magazine; 75% have made purchases as a result 
of receiving it. 


Over 1600 lumber retailers have found that 
sending this helpful publication is a profitable way 
to advertise—because HOME makes it easier for 
the consumer to know what he wants to buy. It 
costs only 11e per copy, including your front cover 
imprint, all handling and mailing charges. 


We will be glad to send you full information 
about this outstanding promotional service. Just 
fill in coupon below and mail. Or, if you prefer, 
telephone collect. 








Service Manager, Room 2000C, 

HOME Maintenance & Improvement 

139 North Clark Street, Chicago 2, Illinois. 

FInancial 6-5380 

( ) Send us complete information, with no obliga- 
tion on HOME and its new homeowner mailing 
list service. 


( ) We already use HOME, but would like full de 
tails on the new homeowner mailing list service. 


Business name 
Street 
City Zone 


> 
Your name 
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Always have a supply of sales lit- 
erature on hand. Full color folders, 
promotional material and sales aids 
are FREE to every recognized build- 
ing supply dealer. 


Be sure to tell new home planners 
about the BILCO Door. Remind them 
that supplementing the inside stair 
with direct access is the only way to 
have a useful, convenient and safe 
basement. 


Create interest and sales by setting 
up this “Silent Salesman” in your 
yard or showroom. A standard size 
A painted bright red comes equipped 
with attractive sign. Sold at a very 
special price or a money back 
guarantee. 


Follow these ABC’s and sell BILCO Doors in volume for new homes and to replace 
wood hatchways. Available immediately from wholesale distributors in most sections 





The BILCO Co., Dept. 131B, New Haven, Conn, 


Cantle , 
iT, emer 


Please send samples of literature so we can order a supply 





> » cond f , the die *f 
Please send ormation on the display offer 








ee oe eee nek Company 


Sold only by Lumber and Building Supply Dealers. 
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Abraham Lincola’s home in Springfield, Ilinois is the shrine most 


; 


intimately associated with his life in Springfield, This is the original 
structure, still standing on the same location as when Lincoln lived in it 


Abraham Lincoln Enjoyed the Comfort 


and Beauty of Double Hung Wood Windows 


From May, 1844, to February, 1861, the Lincolns lived in this 
Springfield home. In its north parlor on May 19, 1860, Lincoln 


received the committee that notified him formally of his nomina- 


tion for the presidenc v. After that ceremony, the committee mem- 


bers were conducted to the sitting room and were introduced to 
Mrs. Ling oln. 


An outstanding feature of Lincoln’s home is its double-hung 
wood windows, friendly servants of year-round comfort and liv- 
ability. Year after year, these double hung wood windows, because 
of their natural insulative quality, assured dependable winter pro- 


tection and better living. 


Long service life, low maintenance cost, and efficiency present 
an enviable record for double hung wood windows. Also, they lend 
themselves so readily to the added protection that modern metal 


Relative ine xpensiveness permits generous use weatherst ipping can prov ide. 
of double hung ood windows with metal , 


weatherstripping For maximum efficiency of double hung wood windows, the in- 
stallation of spring sash balance and metal weatherstripping is 
recommended. Metal weatherstripping is added assurance of worth- 
while fuel savings by helping keep interiors draft-free and pro- 


tected against excessive air infiltration. 


WEATHERSTRIP Aeseareé INSTITUTE 


OFFICE OF THE SECRETARY, BOX 128—RIVERSIDE, ILLINOIS 


DORBIN METAL STRIP MFG CO NICHOLS METAL STRIP SERVICE 
GARDNER WIRE CO PEMKO MFG. CO 
A i] j l } | ALLMETAL WEATHERSTRIP CO MACKLANBURG DUNCAN CO PRECISION WEATHERSTRIP CO 

n endiess variety of design can be achiever BARLANO WEATHERSTRIP MATERIALCO = MASTER METAL STRIP SERVICE REESE METAL WEATHERSTRIP CO 
with double hung wood windows, They are CENTRAL METAL STRIP CO MONARCH METAL WEATHERSTRIP CORP. SOUTHERN METAL PRODUCTS CORP 
easily shaped and their surface receives and CHAMBERLIN CO. OF AMERICA NATIONAL GUARD PRODUCTS INC WARNICA PRODUCTS 
holds any type of finish DENNIS &CO, WJ NATIONAL METAL PRODUCTS CO, INC ZEGERS, INC 


| 
| 
1 
| MEMBERS 
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veres wey Wholesalers like them 


BIG DEALER 
DEMAND 


QUICK 
IDENTIFICATION 
EASY STACKING 
& SHIPPING 
TOUGH DURABLE 
PACKAGES 


FAST TO 
INVENTORY 


HERE'S WHY— 
SELF-SERVICE 
ATTRACTIVE 
DISPLAY _ 


WEIGHING & 
WRAPPING 
ELIMINATED 


PACKAGED TO 
CUSTOMER NEEDS 


Dealers like them = “sittin 


NEW J&L NAIL PACKAGES 


BUILD FAST TURNOVER 


To meet the growing demand for nails in in an 8x 8 x 24-inch shipping carton that holds 
small packages, J&L has developed a new line 50 Ibs. of nails 
of attractive | Ib., 5 lb., 10 lb., and 25 Ib. boxes You can order the new J&L shipping carton 
that build turnover and reduce handling and with either of the four following assortments 
inventory costs. Developed in accordance with 50-—1 Ib. boxes: 10—5 Ib. boxes; 5—i0 Ib 
the recommendations of the packaging com- boxes or 2-25 lb. boxes 
mittees of the Wholesale Hardware Associations, Remember—J&L Nails are packed for your 
all J&L small boxes are designed to be packed convenience. Fill your requirements now! 


Jones & Laughlin 


STEEL CORPORATION: PITTSBURGH 


STEEL 
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Time to 


Suggested Slogans 


Building Headquarters 

Handyman Headquarters 

Dependable Building Service 

Everything for Builders 

Headquarters for Builders 

Courtesy-Service-Satsifaction 

Reliable Building Materials 

The Builders’ Store 

Complete Home Service 

Builders’ Department Store 

Reliable Building Advice 

One-Stop Building Service 

Everything to Build Anything 

Your Home Service Center 

Home Improvement Shopping Center 

Your Friendly Building Store 

The Homeowner's Clinic 

Where The Home Begins 

The Homeowner's Center 

Build Better Buy Best 

Our Business Is Building 

Anything to Build Everything 

Building Counsellors and Suppliers 

Where Your Home Begins 

There's A Material Difference 

Everything For The Home 

For Your Building Needs 

Home and Home Improvements 

Your Department Store of Building 

Department Store of Builders’ Supplies 

Everything For the Home Builder 

Buildings, Building Materials and 
Builders 

One Board Or a Carload 

Materials for Every Building Need 

Homeowners’ Problems Our Specialty 

From Lot to Finished Product 

We Serve Your Building Needs 

The Stora for Homemakers 

Builders Wise Use Our Supplies 


Home Building and Improvement 
Headquarters 


Home idea Center 
If It's for Building, We Have it 


For Building You Shop— 
Full Service One Stop 


One Stop For Every Building Service 
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a slogan should be timely. 


| Interpret your current 
policies 
| Catch the eye 
| Intrigue the ear 
[| Plant an idea 
| Direct consumer traffic 


[| Tell a service story 


hundreds submitted at the 


and adopt it. 


An effective slogan should: 


Modernize Your Slogan? 


Mere nvey KETTERING said wisely, “If you’re doing any- 
A thing the same way you have been doing it for years, the 
chances are you are doing it wrong.” 
However, there is no point in change without improvement. 
You might grade your slogan by the following and if it is 
found wanting, consider a change. 
between a slogan and a trade-mark. The latter is timeless while 


Remember to differentiate 


[| Imply a customer benefit 
[} Be easy to memorize 

[-}] Build confidence 

{_] Reflect a "you" attitude 
|_| Attract patronage 


[| Broadly define your business 


[| It should be a sales argument in capsule form! 


F YOUR PRESENT slogan already has many of these points, 
fine. In revising or improving yours, the slogans in the adja- 
cent columns may be suggestive. They were selected from 
American 
If you find one that you like—try to improve upon it—adapt 


Lumberman workshops. 


A little thought to the Golden Rule in competitive relations 
is indicated. There are enough good modern slogans so there 
need be no duplication in any competitive trading area. 








A Complete Line of Building 
Materials 

Headquarters For New Home and 
Home Improvements 

We Guarantee Quality, Quantity and 
Service 

Shopping Center For Home and 
Home Improvements 

Bring Your Building Problems To Us— 
One Stop Service 

Let Us Solve Your Building Problems 

Your Home Planning and Improve- 
ment Headquarters 


August 20 


The Yard and Store of Building 


Service 


Let Us Serve Your New Home and 
Home Improvement Needs 


Your Complete Building Supply 
Center 


Your Building Service Center— 
Plenty of Parking Space 


OHI— 
(Owners' Happiness Insured) 
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j Heat Flow by Radiation) “':214unm 


; 
Bt ILD! 


Announcing 


THE PUBLICATION OF 


in Buildings 


SIMPLIFIED PHYSICS ” 


by Alexander Schwartz 


President, Infra Insulation, Ine. 


A discussion of the newest theories 
and practises, with simple experi- 
ments and explanations of the 
fundamental laws of physics in- 
volved, in the field of heat flow, 
vapor flow, and condensation. 


Here is a manual invaluable to the archi- 
tect, engineer, builder, contractor, dealer, 
and also the professor of technical subjects 
and students. Of scientific exactitude, yet so 
simply written and clearly presented, even 
the layman can read and profit from it. Its 
scope is broad, ranging from the laws of 
Nature which underlie the subject, to illus- 
trated techniques for installing insulation 
under many normal and unusual conditions. 


In this one, handy 48-page brochure, are 
assembled in condensed, easy-to-read lan- 
guage, facts, figures, scientific theories, and 
reports of experiments obtainable otherwise 
only through years of intensive study and 
the consultation of hundreds of books, arti- 
cles, reprints and other publications. It con- 
tains current material which is the fruit of 
the author’s vast experience and contact 
with scientists, engineers, architects, build- 
ers, mechanics, home-owners, directors of 
research, and government officials. It is lib- 
erally illustrated, with drawings, photo- 
graphs, charts, diagrams, and tables. 


UCTS MERCHANDI 


DIRECT DEALERS WANTED 
NO MINIMUM STOCK REQUIRED 


INFRA INSULATIONS CAN BE PURCHASED 
for 3¢ to 12¢ per sq. ft. depending on the type. 


send for free copy! 


4 
YSics " Buy ONG 


a. 


Nee 





ABOUT THE AUTHOR 


Mr. Schwartz, a well-known figure on the 
lecture platform before professional societies 
and in technological institutes, has a rare 
gift for presenting his material in an in- 
teresting way that makes it easily grasped 
He is the author of 
“Simplified Physics of Vapor and Thermal 
Insulation,” hundreds of thousands of copies 
of which have been used throughout the 
years by the building industry, and as a text 


and remembered. 


by scores of universities, colleges, schools 


of architecture and engineering. 


For a free copy of ‘Heat Flow by Radi- 
ation in Buildings,’ send the coupon. 


ilation, Ine., 
N.Y.C., Dept. U-8 


Infra In 


FOr Burs 
vL0 Bway., 


Please send “Heat Flow by Radiation.” 


ADORESS 
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IN BUILDING 


Young giant in the construc- 


Courtesy Dow Chemical Co ; . . e 
ONE OF THE NEWEST plastic products is tion industry of fers important 


Styrofoam, an exceptionally light insulation * e ° 
ed which is ane to ie a iat apply profit potential to the retail 


and also an excellent vapor barriers. 


So many dealers’ products are wholly or par 
tially made of plastic that it seems timely to 
review the significance of this trend and what 
it may hold for the future. 

Events in this field are happening so rapidly 
that it is easy to accept the prediction that 
plastics may revolutionize the building industry. 
So far, the lack of standardization has been one 
of the main obstacles to the recognition of plas- 
tics in the building field. 

Only this month, however, a commercial stand 
ard for rigid polyvinyl! chloride plastic sheets was 
announced by the U. 8. Department of Commerce. 
Chief characteristics of the PVC plastic is tough 
ness, resistance to water and chemicals and di- 
mensional stability 

Dealers’ role. Currently, the plastics indus- 
try is shooting for an $8 billion sales goal in the 
structural building field and the lumber dealer is 
expected to play an important role in the distri- 
bution picture 


Courtesy 


( 


ontinental Can ( 


lumber dealer. 


Speaking before this same group of plastic 
experts, Hiram McCann, editor of Modern Plas 
tics, said that the suppliers of plastic materials 
should use the same channels of distribution set 
up for traditional building materials 

Although dealers may challenge the statement 
of representatives of the plastic industry that 
the demand for new homes cannot be met with 
traditional materials, the fact is that plastics are 
assuming a more important role in the building 
field. 

Two steel companies are said to be doing 
extensive work on plastics laminated to metal. 
Closer to the dealer is the experimental house 
soon to be built in Anaheim, Calif. by Monsanto 
Chemical Co. to test and demonstrate the use of 
plastics in home construction. 

The dramatic development of polyethylene film 
during World War II gave the industry a thin, 
tough, pliable plastic material of numerous uses 
It is effective as a vapor barrier, withstands cold 


urtesy Monsanto Chemical ( 


HONEYCOMB STRUCTURAL PANELS offers a lightweight, yet strong panel PLASTIC “HOUSE OF TOMORROW" to 


which can be manufactured in continuous lengths. The panels are made of paper test and demonstrate the use of plastics in 


honeycomb sandwiched between Conolite plastic laminate, 


home construction will be built in California 
this year by Monsanto Chemical Co. 
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COVER PHOTO by Richard Meek, courtesy House 
i Home. Picture shows many of the plastic materials 
bow available to builders including reinforced struc 
fural sheeting, plastic laminates, acoustical tile, sky 


Eghts and flooring 


IN BUILDING 


Phote urtesy Mohawk 


PLASTIC GIVES PROTECTION to these NYLON WHEELS and nylon inserts 
lighted exterior doors, both while in transit found in the sliding door hardware st 
and against moisture and dirt on the job by many dealers 

Display is easy without unpackaging 


or heat, resists tears and punctures and handles 
easily. It is sufficiently translucent to allow light 
to enter a building while under construction 
Good vapor barrier. As a vapor barrier, it 
is effective in walls, foundation walls, under con 
crete slabs, in ceilings and floors. It can be used 
to waterproof shower stalls and bath areas and 
as a flashing around windows, doors and other 
openings and as a termite shield 
A great variety of structural panels are now 
under development. These include sandwich pan 
els, which can be used for walls, floors or roofs 
As production increases and costs are lowered 
plastics will become even more important in the 
lumber dealers’ business. At the present time, 
only a small part of the overall plastic production 
goes into building construction NEW INSULATION made of foamed plastic can be slipped 
Still wider acceptance is in store for plastics onto pipes when installed. The product, called Armefles, cer 
The phenomenal growth of plastics is indicated be cut to any desired length, slit longitudinally, snapped or 
on the succeeding pages. Current developments the line and the slit sealed with an adhesive, which is avail 
indicate a spectacular future for this product able with the material 
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NYLON PAINT BRUSHES have gained acceptance because they last longer, are easy to clean and use 
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Decorative Laminates 

















Pioneer in Field of Plastics 





IN BUILDING 


Plastic laminates are old friends to most build- an attractive top surfacing. Still another market 
ing material dealers. They’ve used them for for laminates is as wall coverings. Bathrooms, 
years on both new and remodeled kitchen jobs kitchens and all types of commercial jobs are 
While the volume has been substantial up to seen as likely sources for new business. It’s 
now, the plastic laminate industry feels that no secret that well organized efforts at the wall 
the market for their products is just beginning. covering market are either underway or about 
to be unveiled. 
New pressure-sensitive adhesives, for example, 
increased the potential tremendously be- The riot of colors and patterns now available 
force a dealer to rely heavily on samples and 
wholesaler stocks in merchandising laminates 
millions of older kitchens as pros It’s encouraging to see that sales tools are 
of all kinds greatly improved with emphasis on both ap 
pearance and minimum floor space occupied 


have 
cause laminates now can be applied success 
fully by the handyman mechanic. The laminate 
industry see 
pects, not to mention furniture 
which can be given a new lease on life with 





COUNTER display for Armstrong Corlex plastic laminate is an 
actual installation of the product, complete with sink and metal trim. 
Back panel shows patterns, wings depict designs 
MOST hme 
AUS MT Thay 
MME 148) ite 
Soom 


SUGGESTED window display by Formica is slanted to the do-it 


yourself customer, Appeal is directed at huge market for resurfacing 
tables. 


SALES AIDS from Textolite (G.E.) include samples, giveaways, a counter display 
and a complete kit of materials for advertising, direct mail 





<i 


CONSOWELD hos « brand-new display rack 
which features their unique “color-magic’’ 
book designed to simplify harmonious color 
selection. The rack can be adapted for 


countertop use 





New Yale 516 


WITH 


Key Control 


designed te 
unlock ready-made 
multiple sales for you 


Finest combination 
padlock made for 
lockers in factories, 


Brand new item, finest value and a sure-fire 
seller—the New No. 516 Yale Combination 
Padlock comes with convenient key control 
Combination of each lock is set at the fac tory 
Master record charts are supplied for 

listing Cat h ¢ ombination for your ¢ ustomers 
who buy in quantity. Control key for the 

pin tumbler lock permits locker attendant to 
service any locker. This New Yale No, 516 

is quality throughout—steel bolt, rustproof 
case and mechanism, and guaranteed against 


defects Display No. 516 and watch sales rise 


No. 515 Wher economy is desirable—an 
where key control is not essential 

thi prec ision made ‘ ombination padlox k 

is an ideal choice. Has bank vault type 
dial, rustproof case and mechanism 


YALE & TOWNE 


VALE REG. 6 FAT. OF 


€ VALE & TOWNE ManuUTacTURING Co « AMO MAR OWSRE y wweve PLaree ee Y 
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Plastic Panels Open Door 




















IN BUILDING To Home Modernizing Sales 


vr dealer, a prospect looking at home improvements. Handymen like the ease 


translucent plastic panels can become a cu with which panels can be worked with ordinary 
tomer for a home improvement package and the hand tools. Top projects using the plastic 
whole work can be wrapped up and financed panels are awnings, patios, breezeways, oan 


under Title I 


dividers, shower enclosures, fences and car 
ports 


Resistant to shock and heat, the plastic panels Jesides being colorful and easy to install, the 
are becoming an integral part of the modern panels appeal to a segment of our population 
home and the biggest market is in do-it-yourself that’s always looking for something new. 


COMMERCIAL CARPORT covered with 
Filon panels extends the garage working erea 
without cutting off natural light from the 
adjoining shop. 

FIBERGLAS CEILING BOARDS are light enough to support themselves over long spans. 


Modular boards are available grooved, as shown, textured or faced with a colorful plastic film 


y z 
as (6 
WY piedan 


FLAT PLASTIC PANES can STORM SHUTTER is equipped 
be substituted for glass to pro DECORATIVE SHEETS om COUNTER SALES TOOL Jig ciastic panels made by 
vide shock resistant glazing for bedded with butterflies, ferns suggests uses for Filon panels, Naugatuck Chemical Div. of 

1 ag literature and dis- Uy. $ Rubber Go. Color densi- 
plays samples of plastic panels. ty of panels is veried to give 
different gradations of 


metal or wood sash and leaves are available from 
Wasco Products, Inc. Panels 
are used as space dividers four 
screens and sliding doors light. 
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Copr. 1956 Alsynite Company of America 








CUSTOMERS WILL COME flocking to see and buy the excit 
ing new Kool-E-Kit...the unique prefab patio kit designed 
for a mass market. Thousands of homeowners want an Alsynite 


patio but they're afraid they can’t swing it. Some may feel 
‘ : ALSYNITE COMPANY OF AMERICA 


its loo expensive, others think it takes too much time and Dept. H-10, San Diego 9, Calif 


skill. Now you can make these sales by offering them a low | 


want more information about the big prohts in 
cost patio they can install in less than half a day without any the new Kool-E-Kit 
special skills. Of course it’s made with genuine Alsynite fiber 


glas panels, featuring Filtron 25, magic heat-blocking ingre 


NAME 


dient, and Chemiglaze surface for lasting beauty. There's a COMPANY 
full range of effective sales and merchandising tools ready ADDRESS 
for you right now... folders, detail sheets, ad mats, Put the 


Kool-E-Kit to work for you today 
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IN THE 
SATURDAY EVENING POST 








The roof that leads 
a double life... 





- BARRETT DUBLECOTE’ multi-shingles” 


were 8 THE SECRET OF OVSLECOTE'S 
LONG LIFE AND LASTING BEAUTY 


BARRETT 
ROOFS 


The greatest name in rooting 
for ever 100 years 











WE'RE PLANTING 
THIS SEED 


IN 
YOUR BACKYARD 





Thousands of home owners right in your own area will soon be 
seeing this full-page, full-color ad on Barrett DUBLECOTI 

Shingles in THE SATURDAY EVENING POST. Planted it 
the homes of 15,000,000 Post reade rs, ad ertising like th 


builds the local prestige of dealers handling the Barrett line 


YOU CAN HELP IT TAKE ROOT 


Barrett supplies dealers with tie-in display , mailers and other 
free promotion aids to help you profit from Barrett adver 





tising and the famous Barrett name. Your customers— builders 
contractors and home owners—all prefer a Barrett Roof on top 
Why don’t you be the dealer who sells it to them? 


WATCH YOUR SHINGLE SALES SPROUT 


Barrett national advertising with strong local tie-in efforts ha 
hoosted shingle business for many a Barrett dealer. With 
Jarrett, remember, you have a 100-year reputation for qualit 

roofing behind you 

Whatever roofing products you sell now, compare with Barrett's 
better program. Send coupon for more information on the com 
plete Barrett line. 


@ asphalt shingles @ sheathings and building 

@ roll roofings papers 

@ asphalt and asbestos sidings @ insulated sheathing and other 
@ built-up roofings insulation board products 

@ waterproofing pitches @ rock wool insulation 

@ damp-resistant coatings @ wood preservatives 

@ translucent building panels @ bituminous paints and cements 


BARRETT ROOFS 


THE GREATEST NAME IN ROOFING 








¥ 
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IN BUILDING Lightweight Polyethylene Films 


Polyethylene film for years has been widely used outside the building 
industry for everything from sausage casings to smart packaging. Exten- 
sive research was necessary before a satisfactory film was developed 
with possibilities for building. Special machines were also designed to 
produce suitable gauges and sizes for construction. 


As a vapor barrier poly film now may be used effectively in ceilings, 
walls and with concrete slabs. In walls and ceilings it can be stapled 
directly to the warm side providing excellent contro] of dangerous 
moisture vapor. The film comes into its own in surface dampproofing 
of concrete floor slabs because it is quickly installed without special 
workmen or asphalt mopping. Existing homes with crawl space offer 
still another market for the product. When buckling floors are experi 
enced the film can be specified and it is a simple do-it-yourself project 
for the homeowner. 

Dealers early discovered poly film made an excellent covering for ma- 
terials stored outside in the yard. A new black film which resists 
sunlight is now available which prevents discoloring. Builders now use 
the film widely for temporary closures during construction. BRUCE is now selling poly film in rolls 
containing 750 square feet of material, 
the width is 36". Two weights are offered. 
LUMBER PROTECTION with black poly A two mil film is used for concrete slab 
film is shown at the Magee-Fine Lumber Co., subfloors. A four mil weight is required 
Irvington, N.J. The black film has improved for protection on joist subfloors and finish 
resistance to sunlight and weather. floors. 


VINYL FILM is still another product turning 
up in building. Photo is from the research 
laboratory at the University of Michigan, 
Here translucent ceiling panels of vinyl film 
are suspended from a ceiling to give flaw 
less, translucent lighting. 


POLY FILM placed under the concrete slab keeps moisture from penetrating the 
house, Concrete will be poured directly on the Visqueen film 


VAPOR BARRIERS of poly film in 8 4” rolls, 002" thick 
Use of this convenient size enables a complete covering of 
the wall, with enough film left over to lap ceiling and floor 
Workmen merely staple the film as it is unrolled. Film shown 
is Visqueen. 





Pre-selling 30,000,000 customers this year 





NEW DELUXE DISPLAY 


A beautiful, full-color pres- 
entation of the exciting 
PRE-PASTED Bolta-Wall 
story that sells! 


NEW STOCK DISPLAY 
Keeps your stock of PRE- 
PASTED Bolta-Woall “right 
up front” in a small space 
on your floor! 


Let your customers know you have it! 


Take your choice! Either of these handsome new floor dis- 
plays for fast-selling PRE-PASTED Bolta-Wall will do a 
terrific job for you... and they are backed by big 4-color 
ads in Lapies’ Home Journart, Berrer Homes & GARDENS 
Home Mopernizinc, Porputar Science, and Porurar 
Mecuanics for 1956! Get in your stock! Order NOW! 


Send in the coupon below... TODAY! 


*So easy to use... “just wet the back”! 
Available in Mahogany and Bamboo pat- 
terns in latest decorator colors . all 
washable, stain-and-scuff-resistant! 








BUILDING PRODUCTS 





MERCHANDISE} 


THE GENERAL TIRE & RUBBER COMPANY 
BOLTA PRODUCTS Division, Lawrence, Mass 


1 am interested in your | | Stock Display | | Deluxe Display 
Please have your representative contact me 


NAME 


ADDRESS 





Zone STATE 


Circle No. 81 on Coupon, page 96 


—— eee ee ee 





Popularity of Versatile Plastic Pipe 




















IN BUILDING Offers New Dealer Profit Item 


Retail lumber dealers are natural outlets for 
flexible plastic pipe, since the farm market buys 
50% of the entire output. 


Cottages, lawn sprinkler systems, wells, stock 
and poultry houses and irrigation systems are 
some of the good sales possibilities. 


Plenty of promotional materials are available 
including one guaranteed point-of-sale display 
with a money-back guarantee if not sold within 
four months 


Advantages of the best plastic pipe include: 
superior corrosion resistance; flexibility to 
eliminate fittings; low turbulence and friction 
losses and low maintenance costs. 


Advances in plastic pipe will enable it to move 
in on the 75-million-pound potential in house 
hold pipe by 1960, according to a Monsanto 
study. The plastic pipe market, which amounted 
to $45 million last year, is expected to reach 
$85 million by 1960. 


SEWER AND DRAIN PIPE is easy to install. Brush on cement to 
outside ends of the pipe and inside the coupling with any non 
synthetic brush, slide pipe and fitting together. Dividing ridge in 
the center of the coupling stops the pipe at the proper place and 
guarantees maximum joint strength. 


pee tiewtss 


iw aeee THAN minerest 


POINT-OF-SALE DISPLAY lists advantages and uses. This manu 
facturer's product comes in 10-foot lengths in 2" to 6” sizes with 
a complete line of reducers, adapters and couplings. 








WwooDCo 
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WOOGD AWNING WINDOWS 


A “window shopper’ uses more than a rule 


to measure the worth of a window. He is concerned 
with QUALITY, PERFORMANCE and STYLE 
He wonders about EASE-OF-INSTALLATION 








Your PROFITS are directly related to 





customer satisfaction. You PROFIT most 








by selling WOODCO F-ZEE Loc Wood \wning 


Windows... from every point-of-view 


Sold exclusively through the lumber dealer. For the name of the nearest WOODCO distributor write to 


WOODCO CORPORATION 


Formerly General Woodcraft Co., Inc. 


North Bergen, N. J. 


Branches: Lowell, Mass., Schenectady 3, N. Y 
FACTORIES: 


Wholesale Millwork Division E.Zee Loc Wood Awning Window Divisior 


ROCKWELL OF RANDOLPH, INC. WOODCO CORPORATION 


Randolph, Wisc. Miami 47, Fla 


Circle No, 24 on Coupon, page 96, 
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IN BUILDING 


Vivid colors, easy cleaning 


Give Vinyl Tile 


Selling Appeal 


The bright, clear colors of vinyl floor coverings 
COMPACT WINDOW or counter display by Johns-Manville sells is the first thing that catches the customers 
product features, displays 12 samples. eye. And the huge range of colors available is 
just as impressive. On manufacturer now has 
27 colors in marbleized and solid colors and 
the line is still expanding. The selling becomes 
even easier when the dealer explains the dura 
bility and maintenance story on vinyl tile. 


Properly installed they should last for the life 
of the home. Cleaning is a breeze and the prod- 
ucts are not damaged by strong soaps or caustic 
cleaning solutions. Its extreme flexibility 
allows vinyl tile to conform readily to uneven 
floors and cracking and curling is rarely ex 
perienced., 

Two basic types are produced. Straight viny] 
and vinyl asbestos tile are both popular but 
only vinyl asbestos should be specified for use 
below grade. 


Yoting Ma Me 
SALES TOOLS offered by Hewitt-Robins include samples, litera TERR APLED TiLe 
ture, instruction booklets and tile kits with handles for customers. 


BRUSH-ON ADHESIVES for viny! asbestos tile is now available SELF-SERVICE merchandising of vinyl tile is encouraged by 
from Johns-Manville, It is applied with an ordinary paint brush this island sales tool. The unit will hold 1,000 Ibs. of mer 
over concrete, plywood, latex underlayment and felt, chandise in limited space 
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LIGHT AS A FEATHER ... YET STRONG AS 
STEEL. That's what more and more industrialists, 
shippers, and manufacturers are discovering 
about WESTERN WHITE SPRUCE. They know 
that only WESTERN WHITE SPRUCE combines a light 
weight, super strength and remarkable versatility to 
give maximum protection at minimum cost. 


WESTERN WHITE SPRUCE is clean and odorless 
... saws easily ... takes automatic nailing with- 
out splitting. Superior quality and versatility 
make WESTERN WHITE SPRUCE ideal for heavy 
and light industrial crating, aircraft engines, glass 
crates, machinery cases and dairy product crates. 


Rely on WESTERN WHITE SPRUCE for greater 
satisfaction and economy for all industrial crating. 


ALBERTA FOREST 


PRODUCTS 


Association 


CANADA PERMANENT BUILDING 
10126 - 100 ST., EDMONTON, ALBERTA, CANADA 


PLEASE SEND ME FREE BOOKLET 
SHOWING THE USES OF 


WESTERN WHITE SPRUCE 
ES 


pS ae 
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Here’s window beauty 
that sells homes 














Andersen \Windowalls 








w/e 





7’ Ves, windows can help you sell more hy 
Andersen WINDOWALLS! Attractive Ander 
dows like these slide easily from side to 
to let in sunshine, fresh ais 

year around comfort in any kind 
Gliding Windows come in sizes up t 
five and one half feet wide, to z 


dow” effect with operating sash 


For full information on sales opport 


DOWALLS, See Your WINDOWALL distributor or wt 
Sold throughout the country 


ANDERSEN CORPORAT 




















ILDING 


SUPERMARKET COUNTERS are one com 
mercial use for high-density overlaid ply 


wood, |t provides hard, durable shelves, 


which are easy to clean and scratch-resistant 


Resin-Faced Woods Offer 
New, Profitable Specialty Market 


Two types of resin-overlaid plywood are now available: one is a 
medium density overlay and the second is a high density. 

The medium density is opaque with no visible grain pattern. The 
surface is tough and smooth; once painted, it will not grain-raise or 
check. That’s why medium-density overlaid is most frequently used for 
exterior wall surfaces. 

High density has a glacier-hard translucent surface. It comes in 
amber and light grey-green. The grain is visible through both surfaces. 
Easily painted, it is usually left unfinished. 

Greatest use for the high-density overlaid is in the construction 
field for concrete forms, where it can be used over and over and pro- 
duces smooth surfaces. It is also ideal for paneling utility rooms, 
wainscoting or counter surfaces. 

Two brochures are available, one on medium density for siding and 
the second on both medium and high-density overlays. Sample copies 
are free and may be secured from Douglas Fir Plywood Association, 
Tacoma 2, Wash. 


THE KITCHEN is one room where medium-density overlaid fir ply- 
wood is widely used. It offers easy-to-clean surfaces and lends itself 
to a wide variety of finishes. 


TOUGH, SMOOTH SURFACE makes the resin-faced plywood ideal 


for exterior walls. Dealers report increasing acceptance of this 


specialty item, 
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More sales-making 
features in Masonite’s expanded 
line of exterior products! 


More asked-for designs! There’s enough 
variety in pattern and surface texture to please 
every customer. Styles for gable ends, accent areas, 
short runs or complete houses. 


Enduring protection! Masonite exterior 
products are virtually impervious to weather condi- 
tions. Won’t split, splinter or crack. Won't rot or 
corrode. And they resist surface hazards of all types. 


Easier application! Your customers slash 
application costs when they install Masonite ex- 
terior products. Dimensions are true. Every square 
inch is uniform in quality. Surfaces are easy to 
paint. Houses stay new-looking longer. 






































A ready market! We're paving the way 
with heavy advertising and promotion to architects, 
builders, home buyers everywhere. Plenty of sales- —esonite Ridgeline. Attractive, combed texture en 
closing aids for you. Ask your Masonite represent- __ riches the surface of these panels. Especially attractive 
ative or write Masonite® Corporation, Dept. im p@ne! and batten construction. Ridgeline takes stain 
AL-820, Box 777, Chicago 90, Illinois. 


and paint beautifully. Also available in shingles and 
lap siding. Masonite Paneigroove. The new look in 
contemporary homes. Continuous pattern with no 


visible joints. Vertical grooves, 4° 0.c, 


Lo f t. Samy 
PRESOWOOO PHOBUCTS 
Masonite Shadowvent’. Wide lap siding with revo ete eee eee | 


lutionary new application method... better results 
at lower costs. No visible nails. Primed and sealed, 
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Plastic Products Have 
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IN BLILDING 








Great Variety of Uses 


In the home improvement and fix-up market, plastics are becoming 
increasingly important in the lumber dealer’s profit picture. Increasing 
numbers of plastic products are showing up in the lumberyard, and 
there’s little buyer resistance. Plastic pipe, fabrics, screening, panels, 
glazing and weatherstripping are just a few products which have ap- 
peared in the showroom during the past decade. 


All over the nation, alert lumbermen are cashing in on national promo- 
tion by plastics manufacturers by selling the advantages of plastics at 
the local level. 


f wate) 


dite 
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Y 
REPLACEMENT FABRICS for outdoor fur 


niture is one of the latest plastic products 
aimed at the do-it-yourself market 


INSECT SCREENING display 
takes up little floor space to 
display six rolls of plastic in 
various widths, 


TUB ENCLOSURE is available 
WEATHER STRIPPING made of vinyl is in several colors. The plastic 
temperature Modernfold door slides on 


resistant to moisture and 
wheels in an aluminum 


changes. Installation instructions are im nylon 
printed on the plastic package sacl 


e. 

TP RESIN-BASED COATING was used to resurface this de 
teriorated brick wall, Besides improving the appearance, the 
white coating keeps the interior of the wall cooler 











Want a fast-moving, BIG profit 
Here’s the product for you! 









Watch MATICO Deluxe PLASTIC WALL TILE move! 
It’s a lightning fast over-the-counter seller because it 
meets the needs of the vast home remodeling market 
The built-in superiority of MATICO Deluxe PLASTI( 
WALL TILE spells S-A-L-E-S! It’s high in quality be 


cause it’s pure virgin polystyrene tile, manufactured 










under the most exacting laboratory controls. The result! 








color uniformity . years of durable, trouble-free 
wear .. strong, permanent adherence to wall And 
it’s easy to install a strong selling point to help you 






sell the do-it-yourself enthusiasts. And MATICO De 
luxe PLASTIC WALL TILE is available in economical 
standard gauge 

Good reasons,all, why MATICO Deluxe PLASTIC WALL 
TILE will be a rapid-fire, repeat busine ales leader 
Stock and display MATICO PLASTIC WALL TILE in 


13 sparkling Deluxe colors and 18 decorator styled Supe: 












Deluxe colors you'll see immediate result 


Cash in on the profitable install-it-yourself market 
MATICO PLASTIC WALL TILE gives you a complete 


line of accessories to make each sale more profitable. 


IN THESE SMART DECORATOR COLORS 


MASTIC TILE CORPORATION OF AMERICA 


Dewt A, | Jewbu io 2 








{Al 
Send full deta how to increase my over-the- 


th MATICO Deluxe PLASTIC 


MASTIC TILE CORPORATION OF AMERICA ike 
Houston, Tex. * Joliet, ill. * Long Beach, Calif. * Newburgh, N.Y. “tuuswsena 


food wwe 
*, wet 






Rubber Tile « Vinyl Tile + Asphalt Tile + Confetti 





ZONE. STATE 


Aristoflex + Parquetry « Maticork + Cork Tile + Plastic Wal! Tile 
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PREFAB HOUSE like this U.S. Steel house is sold by an increasing number of lumber dealers. 


Prefab 


Lu-Re-Co 


Some dealers are selling both Lu-Re-Co and prefabs 


in 1955 


Sales of prefabs totaled $1.3 billion 


LU-RE-CO CONSTRUCTION is the lumber dealers’ answer to prefab competition. Some 


lumber dealers are fabricating Lu-Re-Co components in quantity to other dealers 


Should Lumber Dealers Sell Prefabs? 


Manufacturers tell why 
they’re interested in lining 
up retail lumber dealers as 


distributors. Dealers show 


Here 


fresh interest, too. 


are the reasons why. 


“They won't push our houses.’ 
“They only stymie our product.” 
“Our houses would only be a side 
line for them.” These are the kind 
of comments prefab manufactur 
ers used to make about lumber 


dealers. Some still do 


But more and more manufactur 
ers of prefabs are getting inter 


ested in having lumber dealers as 
their franchised agents. There are 


everal reasons for this apparent 


about-face. On the manufacturers’ 


side, the prefab industry has ma 
tured over the past 10 years. Its 
product has improved in quality 
and design; it is being merchan 
dised more successfully; it has 
more consumer acceptance 

On the dealer's side, he is defi 
nitely more interested than he was 
in producing parts rather than 
pieces of a house. (Note the grad 
ual but steady growth of Lu-Re 
Co.) He is a far better merchan 
diser than he was. He is more 
con erned with satisfying people’s 


housing needs the way they want 
them satisfied. 

Last year the prefab industry 
turned out 93,000 houses, a 20% 
increase over 1954. Granted that 
this is a small fraction of the total 
new home construction picture, 
the prefab manufacturers plan to 
step up their production so that by 
1965 they estimate 50% of all new 
homes will be prefabs. 

One result of this growth is that 
more lumber dealers are becoming 
interested in handling a good pre 
fab package; in fact, a few deal 
ers are selling both Lu-Re-Co and 
prefab houses 

Need distributors. An American 
Lumberman survey has indicated 

(continued on page 58) 
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This brand name 


brings you 


a report on... 





Dealers tell us what their customers are 
doing with wide Glued-Up Lumber 


@ People are doing interesting things 
with glued-up lumber. Here are just a 
few of the uses that dealers have 
reported to us recently — uses which 
reflect the confidence of the public in 
Weyerhaeuser 4-Square Glued-Up 
Lumber. 

“One of my customers is buying 1" x 
30” —5' B & Btr VG stock for use as 
surfboards.” This is a good demonstra- 
tion of the strength of the glue joint 
on exposure to water. 

“I sell a considerable amount of 1" x 
12” and 1" x 14" VG for flower boxes and 
housing for window cooling units.’ Like 
most dealers who have had experience 
with glued-up lumber, this man orders 
“‘glued-up and/or regular’. 


“Around here, people are using glued 
up for such things as bleacher seats, 
feeding racks and trailer side boards.’ 
One of the most common uses reported 
was for grain wagon boxes and similar 
farm construction. 

“A lot of my glued-up stock goes to 
small cabinet shops for use in cabinet 
doors, counter tops and shelves.’’ Wide 
glued-up is equally popular for exterior 
use, with many dealers reporting a sub 
stantial volume used for siding, fascia, 
trim and soffits 

It will pay you to talk to your 
Weyerhaeuser District Representative 
about the advantages of stocking 
Weyerhaeuser 4-Square Glued-Up 
Lumber. 


‘ ‘ QERATIC 
Weyerhaeuser Sales Company = 1 
wt he yoo! © ie 

MINNESOTA Z vr 


* j 


ST. PAUL 1, 
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TURNBUCKLES 
Se, Sewice 
ASSORTMENT 
DISPLAYS 


make easy 
sales for 


TURNBUCKLE ASSORTMENT 


bu f 


EYE BOLT ASSORTMENT 


Ten each of the most popular sizes 
of Eye Bolts, boxed by size. Sturdy 
14 6” all metal display panel in 
3 colors. Unit packed for shipment 
Open stock Eye Bolts available in 8 


thread sizes 





“er seburios 


Ex u-8o% 


U-BOLT 
ASSORTMENT 


Ten each of the 5 most popular sizes 


of U Bolts, boxed by size. 14° a 6 
oll metal duplay pane! iv | olors 
Unit packed for shi 


available from ope 





“Ternbuckts Ine 


Le tye sours 


LAG THREAD . 
EYE BOLT ASSORTMENT 


80 bright zine plated lag Thread 
tye Bolts iv rT ng tite 
Packed for ’ nt with durable 
color 14 6” « panel 


Available in oper rch 


ORDER FROM YOUR WHOLESALER 


hah, 


TURNBUCKLES, INC. 


BOX 333, MICHIGAN CITY, INDIANA 
FACTORY: GRAND BEACH, MICHIGAN 


“One good turn (buckle) deserves another” 


Circle No. 61 on Coupon. page % 
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that 20 of 27 prefab manufactur- 
ers queried were interested in se- 
curing good lumber dealers as 
their franchised agents. Here are 
a few of their sample comments: 

Frankly, we are very favorably 
inclined toward retail lumber 
dealers as agents for our homes. 
Their experience in the field aids 
materially toward the success of 
their dealership.—Admiral Homes, 
Ine. 

We have recently tried merchan 
dising our homes through retail 
building materials dealers. We do 
not furnish in our home package 
exterior wall or roof finish, inte 
rior wall and ceiling finish or 
flooring. This permits the lumber 
dealer to sell our house package 
and all the finishing materials. 

Yetter Homes, Inc. 

The retail lumber dealer could 
be the ideal outlet for a quality 
prefab home. But he must be ag 
gressive and willing to accept the 
fact that a change has taken place 
during the past 10-15 years in 
home building. 

seing a retail lumber dealer my- 
self as well as a manufacturer of 
prefab homes, I know from sales 
figures and actual experience that 
any aggressive retail lumberyard 
can merchandise a quality prefab 
without cutting into their total 
sales volume. 

In fact, my candid opinion is 
that in most cases, the additional 
advertising and activity will in 
crease their total volume of sales. 

Clifford M. Hill, president, GBH 
Way Homes, Inc. 


As a general rule, retail lumber 
dealers sell to contractors. How- 
ever, there are lumber dealers who 
also conduct a construction busi 
ness along with their retail sales. 
To these firms, we would appreci 
ate the opportunity to explain in 
detail our dealer-builder program. 

Harnischfeger Homes, Inc. 

We have many retail lumber 
dealers who are handling United 
States Steel Homes. We certainly 
are interested in securing finan- 
cially sound individuals and firms 
as franchised dealers for our 
products and have secured several 
very good accounts from the ranks 
of lumber dealers. 


Our homes are built on a modu 
lar plan, using 4x8 panels as the 
basic unit of construction. The 
home package, including land and 
local labor costs, runs into large 
sums of money for the volume 
builder. In addition to merchan 
dising know-how, advertising as 
sistance and initial construction 
supervision, we also provide finan- 
cial assistance to qualified dealers 
from the initial loan to the per 
manent take-out 

Secause this is a large dollar 
volume business and many fields 


are incorporated in being a dealer, 
we solicit accounts of able man 
agement and sound financial posi 
tion. A building background is 
preferred, but not mandatory 
H. D. Moulton, president, United 
States Steel Homes, Inc. 

Each manufacturer, of course, 
has his own basic requirements 
and policies for granting a fran 
chise. (Some dealerships are 
granted on a non-franchise basis. 
One of the nation’s biggest prefab 
manufacturers, who is interested 
in the lumber dealer as an agent, 
states his policy as follows: $25, 
000 working capital; full responsi 
bility for quality and completion 
of job; sufficient inventory of lots; 
build on firm sales ahead, not on 
speculation; proven business abil 
ity or judgment; organization must 
include a good building super 
visor; exclusive franchise 


Dealer case history. One small 
town New York state dealer, who 
has been handling prefabs for the 
past two years, commented as fol 
lows: 

“Public acceptance, which we 
thought would be a problem, has 
not troubled us in the least. The 
first year, we hired all our own 
labor directly, but found that lack 
of experience in actual construc 
tion procedure made this imprac 
tical. 

“During 1955 we built about 35 
units under a_— sub-contracting 
agreement wherein we had a 
known profit at the start of each 
job. This method has proved high 
ly successful 

“In addition to our prefab line 
of steel houses, we are opening a 
subdivision for Lu-Re-Co houses 
Our Lu-Re-Co program is designed 
to take over the substantial part of 
our wood-house business. We also 
feel that development of the 
Lu-Re-Co subdivision will permit 
us to fabricate these houses for 
over-the-counter sales to sweat 
equity buyers and to small con 
tractors. 

“T would not attempt to advise 
a dealer on the best course of ac 
tion. The program which we are 
currently operating best fits ou 
market.” 

The business worth of the lum 
ber dealer in his community is 
being recognized by the prefab 
manufacturer. How far the lumber 
dealer will go in response to the 
manufacturers’ overtures remains 
to be seen. 





Free Lists Available 


A free list of prefab manufacturers who 
are interested in the lumber dealer as 
a distributor may be secured by writing 
to American Lumberman, 139 North 
Clark Street, Chicago 2, Ill 

Please specify if you also wish a list 
of dealers currently selling prefab homes 
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Now=—cure “look-alike’’ houses 


with UR'T IS window variety 


PROFIT FROM THIS NEW TREND! Today home owners 
object to houses that look like “peas in a pod.”’ You can 
at a profit—with Curtis Silentite 

shown here used as awning sash 


provide real variety 
Convertible windows 


DOUBLE-HUNGS CAN BE DIFFERENT—and increase profits 
for you—when used in groups or in combination with a 
picture window. Curtis Silentite double-hung wood window 
available in sash styles—all extremely 
all guaranteed. Note also the Curtis bow 
made up of Curtis casement units. 


units are several 
weather-tight 


window at the far right 


Curtis Woodwork dealers find 

that Silentite windows give 

them an edge on competition 

—because these windows 

have exclusive patented features found in no 

others. In extensive advertising to consumers, 

architects, builders and realtors, Curtis is tell- 

ing the Silentite window story—and referring 

the inquiries to Curtis dealers. Those are two 

good reasons why it pays to tie in with Curtis. 
There are many more! 


B I c Pi 


WOODWORK: 


Clinten, lowa 
Topeka, Kan. ¢ Minneapolis, Minn 


if 


and some with picture windows. Curtis Convertibles 
also can serve as efficient casements tacked 


More than 1000 combinations 


can be 
both in width and height 


possible — providing an almost unlimited variety 





CASEMENTS ARE A POPULAR STYLE NOTE especially when 
they are Curtis Silentite casement iVailable 
styles for any home, any room. These casements are re 
weather-tight up to If 
conditioning costs rattle 
patented operator These features make 


URT! 


in different 
illy 
they can save of heating or au 
because of their 


them ea to sell 


cant sawing or 


CurtiS 


SILENTITE 


home the Insulated window 


heart of the 





Curtis Companies incorporated 


Clinton, lowa 


Sioux City, lowa ¢ Lincoln, Nebr 


Wis 


© Wausau, Wis. © Chicago, lll. « 


© New London e Oconto, Wis. © Scranton, Pa 
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PAUL HOLLENBECK outlines a system of increasing profits based on the rate of turnover 


operating costs and « predetermined gross profit margin to Chicago area lumbermen 


Howto Improve Profits by Analyzing Sales 


Chicago area lumbermen last 
month knuckled down to a shirt 
: ; 2 : Z sleeves sessions to study practical 
how to set up a pricing structure based on com- wa tae Rage ravine ds, ap whet 
° s problem facing building materials 
pensatory pricing. dealers today—the old-fashioned 
cost and price structure which 
| leads to weak financial adminis 
j tration and trouble. 

j At three top-level sessions, Paul 
Hollenbeck, who heads Lumber 
Service Co., Burbank, Calif., pub 
lisher of the Market Analizer, 
showed 90 lumbermen how to blue 
print their sales to operate at a pre 
determined net profit after they had 

estimated their operating costs. 
“The retail lumberman operates 
at a cost of doing business far less 
than any other retailer,” Hollen 
beck said. “Understanding the 
mathematics of operating costs and 
profit margins 18 important in our 

industry.” 


Blueprint for profits. Pricing 
merchandise is the root of the prob 


Paul Hollenbeck shows midwest dealers 


(continued on page 62) 
he lumber business Pau! 
ted himself to finding the 
biemes nfronting the 
ears ago he resigned a 
if Hayward Lumber 
“7 ’ qe Lumber eruice { 
“ t urbenk, Calif., which publish 


STAFF MEETINGS keep the Market Analizer in step with changing prices and freight rates ; b Oy many de 
Lumber Service Co. members shown are, left to right, Joseph J. Kurth, Robert F. Yuill, Paul cect Bh Pliage. Schone 5 + «spe ' - 
Hollenbeck, James P. Reinhold, Jr., and George D. Jones ng | t the individual sale 
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| ink test 
_exposes drinkers? 


Upson wall board surface paints beautifully ! 


Go on, try this test yourself! Put a 
drop of ink on a piece of Upson wall board 
and on any other fiber panel you choose. 

See how the Upson surface holds the 
ink. There’s almost no soaking in or “‘drink- 
ing’. But note how the ink soaks into the 
other board. 

And it’s the same with paint. Why pay 
money to paint the inside of a board? When 
you sell Upson wall boards, your customers 
save $5 to $10 per M on paint costs. 

Upson wall boards have two different 
surfaces, one side softly pebbled, the other 
side smooth. Both paint beautifully. 

Upson wall boards are rugged, super 
strong. Superior fiber quality assures clean, 
smooth sawed or cut edges. Also, edges 
sandpaper to glass-like finish. No wasted 
material. 


BRAND “RB” 
WALL BOARD 


UPSON 
WALL BOARD 


r 


Sell the finest wall boards money can 
oe Upson " and iz pson 
offers a stable price, good profit, plus 
repeat sales. Upson wall boards are manu 
factured by The Upson Company, backed 
with forty-six years of experience in the 
fiber board field exclusively! The Upson 
Company Low kport New York 


WALL AND 
CEILING PRODUCTS 
SIDING, SHEATHING 
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SPACE-SAVING 


Nett 


HELP 
SELL THE 


Kennatrack 


SLIOING BOOH HAROWARE 


SLIDING DOOR 
HARDWARE 


\ entle touch and the 


door oli quietly effort 


lesely into the warp proof 
Kennaframe w ll pocket 
Idea that ive puce if 
make more room for liv 

ing he Ip ell the house. Write tor 
complete KENNAPHAME folder today 
Take the guesswork out 

of Sliding Door Installations 
Select the right hardware 


for every interior use 
from Kennatrack’s 


easy-to-use Buyer's Guide 


Write for your free copy. 


Kennatrack 


CORPORATION 
ELKHART, INDIANA 


in Canada: Toronto, Ontario 
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IMPROVE PROFITS 
| Chegins on page 60) 
lem,”’ Hollenbeck said. “In changing 
our mode of operation the whole 
industry trend is to provide more 
If you like con 
your prices will 
have to be increased to pay for these 


consumer services 
isumer business 
added services. To learn the cost of 
| providing these services, you have 
}lo separate contractor from con 
|sumer business to learn the indi 
|Vidual operating and selling costs 
|for both types of customers. Fo 
l|example, custom milling is often 
| priced as a service when actually it’s 
a labor cost 


“The first requirement of an in 
telligent pricing structure is to 
learn your cost of doing business 
| The second is knowing how to ar 
lrive at a price that will bring in 
a satisfactory profit. The third, and 
important requirement, 1s 
knowing what a fair return or net 
| profit really is. The fourth thing 
| you should know if you're in a high 
| |) competitive area,” Hollenbeck 
the cost of doing business 
with various categories 
e 


most 





|} Says, 18 


ot custom 


This may be somewhat difficult to 
do, but only you can do it with an 
lanalysis of your profit and los 
stutements 


“Last year’ operating and finan 
clal statements are the tools needed 
to plan for future profits. Generally, 
management looks at these docu 
ments as complicated, mysterious 
documents prepared by specialists 
who know nothing of the lumbe 
| busine This is one difficulty you'll 


have to overcome 


The snalysi and projecting ora 
| bu ness 1s a management function 





jand cannot be done properly unles 
| management accepts the principle 
| that operating and financial state 
elementary and can be 
vith little effort 


ment “are 
funderstood 
“When management 
}use a portion of its time in basi 
| planning, pricing and budgeting in 
tead of devoting almost all of its 
itime to sales and collections, we'll 
| be on our way to satisfactory prot 
its in the retail lumber busine , 


decide to 


Pricing to fit the sale. Once 
| you've set a price for any items, you 
| may be tempted to cut the price to 
imake a. sale What factors ente 

into the transaction that will allow 
|you to intelligently cut prices? 
There may be times when you can 
make a profit on a cut price because 
of special factors involved—delivery 
ol materials in packaged lots 
prompt payment of accounts 


streamlining of certain operations 
| 

To help dealers increase their 
| profits by analyzing the costs of 


doing business, Hollenbeck and his 
staff have created and publish the 
Market Analizer, a management 
guide 

Published by Lumber Service Co 
Burbank, Calif., the Market An 
alizer is helping several hundred 
subcribers in the western part of 
the nation solve their pricing prob 
lems. It was recently introduced in 
the midwest and dealers are enthu 
Silastic in acclaiming it as a short 
cut in blueprinting their sales 


The Market Analizer is designed 
to provide the dealer with 


—The current replacement cost of 
every item in his inventory. 


—A variety of predetermined 
markups so he can quote a profit- 
able price for any variety of serv- 
ices he may provide the customer. 


—A variety of prices for any single 
item based on the percentage of 
markup for the particular sale. 


—Extra profits from sales of ma- 
terials not normally carried in stock. 


—Uniform pricing for all employes 
of any individual dealer. 


—Current selling prices which take 
into consideration market prices 
and freight rates. 


The book is kept up to date by 
constant research into building ma 
terials prices to insure a flow of 
change sheets which keep subscrib 
price changes and 
sources of products. The Analizer 
is tailor-made for the particular 
area in which it is published and 
takes into consideration § freight 
rates and the wholesalers and man 
ufacturers that service these areas 


ers abreast of 


Heavy scheduling of similar man 
agement clinics was announced by 
Robert F. Yuill, national sales di 
Lumber Service Co. The 
round of meetings will be kicked 
off Oct. 4-5 with a session for mem 
bers of the Michigan Retail Lum 
ber Dealers Association at Lansing 


rector, 


This will be followed by two ses 
sions for members of the Wisconsin 
Retail Lumber Dealers Association 
at Milwaukee, Oct. 8-9, and Oct. 10 
11. Eleven other sessions are sched 
uled for Missouri, Kansas and Ar 
kansas lumbermen. Plans for open 
Chicago office to service 
Market Analizer subscribers in the 
midwest are being completed ac 
cording to a recent announcement 
by Robert Yuill 


ing a 


who attended the 
Hollenbeck 


Lumbermen 
sessions moderated by 
in Chicago were: 

Robert and ( W. Friedman, A. H. MeGrew 
Lumber Cc Q. R. Paulson, Shurtleff Lumber 
Cx Richard and Ira Joseph, Joseph Lumber 
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( Norm Shannor Shannon Lu 
Wm. H. Pokorny, Sterling Lumber C« 
Claney, Lord & Bushnell Lumber Co 
Schumann, DuPage County Lumber C« 
Josept J ph Building Supply f 
Christianson, Herman Hettler Lumber C« 
Willis ; yn Lumber Ce Stan Nather 
amber Ce G Mille Geest 
imber Co Len Koena Ma 
sumber ( John Hoffman, Hoffman 
William Yetter “iward Hine 
R. J. Bilodeau and A. ¢ Keust 
umber Ce« E. |. Simon, Capito! Lumber C« 
A. Hohmeier, Hohmeier Mill & Lumber (¢ 
tobert sa iley Northbrook Lumber Co ar 
E. Embree, Rittenhouse & Embree C« 
attending were representatives fron t 
counting firm R. Godow, Godow & Li 
and Ira Fields, Fields & Field 


Hollenbeck says .... 


@ You can’t measure profit in a 
sale against average overhead. Ru 
ning your business on average over 
head is as dead as the dodo 


@ No one can arrive ata selling 
price for merchandise until he has con 
sidered the cost of the goods, the cost 
of service, the turnover rate, the de 
sired profit and the general competi 
tive market 


@ Establish the theory of Compen 
satory Pricing each degree of serv 
ice rendered must be compensated for 
with a profitable price 


@ You can’t conduct a department 
store business on a lumbervard mark 
up and still make a profit. We haven't 
been getting real retail prices for 
doing real retail business 


@ Since the retail lumber business 
varies from carload lot to the do-it 
yourself trade, each tvpe of sale must 
be analyzed to establish a profitable 
price based on service and turnove 


@ The dealer who has the highest 
turnover and profit for any one cu 
tomer category usually establishe 
the retail market for that type sale 


@ Anyone in the retail lumber busi 
ness today can make a satisfactory 
profit if he'll replace faulty marketing 
and pricing habits with current ones 


@ Sales per month per employe are 
important reference points in charting 
the course of your busines 


@ The minimum net profit should 
be a 20% return (before bonus and 
taxes) on the actual value of the 
busine 


@ If owner-managers had to pro 
duce the profit they expect of a pro 
fessional manager, there would be a 
lot of new managers in the busine 


@ The fewer time an invento 
item is turned over 
higher pe reentage of 
in order to get a profit 

@® Generally, tl more rural 
imberyard, the lower the turnoy 


@ The best way to improve 
price level in a competitive marke 
for each competitor to arrive at 
vrofitable price for h merchane 
based on his service pattern, his tu 
over and each classified type of sa 








Delfair now identifies its bundles 
of strip oak flooring with colorful 
printed tape. Red-colored tape 
for Red Oak (as shown above ) 
and green-colored tape for White 


Oak. This latest service from 


Delfair is designed to save you time 


and money in handling and 
identifying oak flooring. It's 
another reason why it alwaye pays 
to buy Delfair Brand oak flooring. 


Write us today about your needs. 


OAKSTRIP 
OAKBLOK 
OAKPLANK 
MULTI-WOOD BLOK 
FACTORY FINISHED 


LOUISVILLE, 


D. L. FAIR LUMBER COMPANY Bapere | 
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Good 
Perfect How Does Your Yard Rate? 


Average 


Test your public relations program with this 20-point quiz. 


Public Relations Ratings—Perfect, 100; Good, 80; Average, 75. 


A good measuring stick to help you pinpoint where St. Petersburg; A. A. Renuart, Jr., Renuart Lumber 
your yard may be weak in its everyday public rela Yards, Inc., Miami; and H. J. White, Allied Building 
tions is a score sheet prepared by the Public Rela Credits, Inc., Tampa, chairman of the committee. 
tions Committee of the Florida Lumber & Millwork In tallying the score sheet, the committee asks 
Assn, of Orlando that four factors be observed: 

This public relations score sheet is in use by 
Mlorida dealers again this year, not only to permit a 
re-grading of the yards but to give the dealers a 
progress picture. For an unbiased grading, some 
dealers are asking a successful merchant friend to Rate your yard on each of the 20 points from 
grade their yards for them. Perfect down to Poor. 

Members of the committee which compiled the 
core sheet include: Hugh E. Williams, Jr., Leon Circle the grade which you feel is appropriate. 
Builders Supply Co., Tallahassee; C. T. Parsons, d. Then, add up your total score. 
former editor, Southern Lumber Journal, Jacksonville : 

Joseph E. Fernandez, H. C. Anderson Lumber Co., How does your yard rate’ 


a. Grade your operations as compared to the 
finest yard of the same approximate size in a 
town of the same approximate size. 


? 


SCORE SHEET RATINGS 





Points to Grade Your Yard On Excellent Good Fair Poor 
External appearance of buildings and sheds 


Internal appearance 
Is your office attractive to ladies? 


How attractive are your displays? 


How adequate and how convenient is your customer parking? 


Rate as to lighting and coloring 


1. 
2 
3 
4 
5. How convenient and attractive are your public restrooms? 
6 
7 
8 


Overall employe rating as to friendliness and competence 

9. How well are employes treated as compared to similar businesses? 
10. How well do your employes know your products, prices, policies? 
11. How good is your employe training program? 

12. How good is your management training program? 

13. Telephone manners 

14. How efficient is your plan for control of credits? 

15. How well are complaints and adjustments handled? 

16. How active are you and your key men in civic affairs? 

17. How do you get along with and treat your suppliers? 

18. How well planned and effective is your advertising? 

19. Do you take an active part in association programs? 
20. How important do you consider public relations? 


Perr ee eee Pe 
aera nrnrF nu yrerwuwn any a o@ 
Pree eer error. 
Peer a eres ye 


| 


Total Score 
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VER THE REQUIREMENT, 
ENERAL INDUSTRIAL DOORS 
CAN MEET THE NEED. 


General Industrial oors are available in many style 

fit any eopenin n“ ou standard designs s the 
available ’ 5 por tyles, all sections with glass or 
bottom sect 

There is no size limitation o° General Industrial Doors, we « 
them to any height inclu 7 feet end any width 
Requirements beyond these dimensions may be submitted to « 
ing department for special consideration 

in addition to our standard equipment, General Industria 
supplied with low headroom equipment, Hi-lift equi 

features Thus we are able to fit practically or 

Top quality is assured because General Doors ore + 

plete in our factories under our own rigid monufacty 


ing specifications We build them fer constant wear 


If your distributor does not handle General Doors write Dept. APS for information 
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“TIE IN” 
| with GATES 


FREE! EZ-Way pr ofit kit to give you more sales! 


That's what this leading distributor says about the Gates 
Full of sales aids and sales-making ideas, the 


System. H. W Ben’’ Bennett, distributor for Gates Forn 
EZ-WAY PROFIT KIT will help you increase Ties in Miss dMilinois a sy ob 
tie-in sales—as well as create demand for EZ-Way ae Sy eeeny See weeny Gece On 1 ayy ye a 
Disappearing Stairways. An EZ-Way unit starts Gates System of Forming and take the orders for the 
home owners thinking about ATTIC CONVER- ties. All ef our dealers report BIG SALES INCREASES 
SION —and that can create $200 or more in tie-in 


since stocking Getes Form Ties ar accessori d 
sales for you! 


thelr customers report SAVINGS 

One or two EZ-Way units in a housing develop- / 
ment creates a demand that snowballs into tre- 
mendous sales possibilities—if you are ready. So e EASY TO STOCK becouse they requ 
don’t wait. Get a good advance look at what 
EZ-Way offers you. Learn how EZ-Way can help 
you make more sales. Write for your EZ-WAY e EASY TO SELL because they have been job-tested 
PROFIT KIT today. 


omer methods of form ng 
storage space 


for efficienc y, versatility, speed and economy 


EZ-WAY Sales, Inc. | th neha 


Dealerships still available in your orea 


Box 300-22 Sif oun ’ | Ts ' 'e! 'a’ 
nen page GATES & SONS, INC. 
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80 So. Galapago Street © Denver 23, Colorado 
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2 American Lumberman YOUR AD OF THE WEEK 


ADservice So 


No. 67 of a Series 









Suggested home-improvement package ad using OHI 
tie-in seal. Size is 3 col. x 16% in., using ADservice 
mats nos. 114, 90, 187, 158, 93, 136 and 138. 


YOUR SIGNATURE CUT HERE 





How ADservice Will Help You 
let our experts help you plan 


Lumber dealers in every one of the 48 states and 
Canada are using ADservice to build attractive result Home Im rovements 
producing ad Here are three ways this exclusive p 
American Lumberman plan can help you with your 


newspaper, direct mail and handbill advertising. THs 18 THR YEAR... ¥a.6 - 
5 4 Yea, the very wee 0 
start those important home improvement jobs! 


1, You get a supply of mats for every season: A 


total of 254 top-quality mat illustrations of products We'll help you plan, arrange for financing and 





put you in touch with a reliable contractor if 
applications, and completed projects such as garages, you wish... No money down and easy payment 
ndded room interior etc plan enables you to “enjoy while you pay 
2. Copy and layout suggestions: The free ADservice 


hook ee coupon below) shows suggested layouts, copy 
and headline In addition, “Your Ad of the Week” 
brings you ad ideas in each issue of American Lumber 


mai 


Saves you money: Talk about a bargain! Actual 
cost of original art, plates and layouts offered by 





ADservice is well above $10,000, This is the amount mame 
invested by American Lumberman to bring you this 
‘ R 
service. Yet the complete package is available (to deal ADD A ROOM 
ers only) for just $86.90 aiabtnntaieetvialioan eam 
Fou can order as much or as little of the service as TOW AS‘O0 PERO. «=«:-—=S«S*«*«éCMOWAS' “OO PER MO 


you like, For $3.95 you can buy a mat page with 10 
to 12 illustration enough to run several ads. Mats 
can be used over and over again, reducing cost per ad 
to pennies. The individual illustrations can easily be 
arranged in various layouts, in small or large ads 
Mail coupon below for free book giving complete infor 
mation 














BATHROOM TILED (brand ond type) A NEW ROOF 
quhimnaneniaan _ INSULATION 
‘ SEND NOW FOR ee == —_—— | 
YOUR FREE COPY OF a im ‘ 
Li N THIS HELPFUL AD BOOK LOW AS*OOPERMO. LOW AS‘OOPERMO. LOW AS ‘00 PER MO. 
ange a LS? 4 Show 254 ADservice mat ; 
pvr Lie illustrations for year ‘round 
campaign plus layouts, 
copy uggestions and con 
Pa tructive ideas 
<. 
please print or type) 
AMERICAN LUMBERMAN 
139 No. Clark St., : 
Chicago 2, Illinois —— 
Rush my free copy of the 48-page ADservice book. LOW AS '00 PER MO. LOW AS *00 PER MO. 
RE Fhe etter orc renee ress Me ereresesseeesesreseponererese 
COMPANY Siinananae 
Ik ha eat eines thin thos inde YOUR NAME 
“ITY ZONE.... STATE......--+- 
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Old pros and able amateurs agree on 
products ADVERTISED IN LIFE 


You strengthen your appeal! to the do-it-yourself crowd and 
help increase sales to professional builders by featuring 
LIFE-advertised household products and materials. 


That’s because LIFE pre-sells these products to your two 
sales targets—home handymen and professional builders. 
They each want and need LIFE-advertised products. 

Remember that LIFE, in the course of 13 issues, reaches 
3 out of 5 households in the average community. LIFE is 
local impact working for you . . . pre-selling your customers 
each and every week. 

Make the most of your twin opportunities. Make a 
stronger appeal to amateur and expert alike by featuring 
the fast-selling products that are advertised in LIFE 


9 Rockefeller Plaza, 
New York 17, N. Y. 


Audience Source: A Study of the Household Accumulate Audience of LIFF 
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FRANK McLISTER, left, president of 
Colorizer At and Faber Birren, 


color consultant, discu the 5 mil 


lionth decorating guide 


ociate 


5 Millionth Decorating 
Guide Is Produced 


The 5 millionth decorating guide 
distributed to consumers by Color 
izer Associates wa shown at a 
recent meeting of Colorizer paint 
advertising men in Denver, Colo. 
Beginning with the 1,322 colors 
in the entire range of Colorizer 
colors, Faber Birren, na 
tionally famous color consultant 
retained by Colorizer, each year 
has selected the most 
hades for the coming year. These 
hades are represented in the deco 
rating guide for that year. 

Present at the Denver meeting 
; of the Colorizer ad 
vertising committee, including: 
J. W. Wilson, Brooklyn Paint & 
Varnish Co., Brooklyn; D. M. 
Schindler, Walter N. Boysen Paint 
Co., Oakland, Calif.; Robert 5S. 
Allison, Jr., Bennett's, Salt Lake 
City, Utah; Clarence Deutsch, mer 
chandising consultant, St. Paul, 
Minn., and Vern Ewing, Denver, 
representing Rippey, Henderson, 
Kostka & Co., Colorizer advertis 
ing agency Plan for extensive 
national advertising and consumer 
promotion in 1957 were discussed 
at the meeting 


paint 


were member 


Harbor Acquires Added 
Plywood Production 


Harbor Plywood Corp, Aberdeen, 
Wash., has acquired the exclusive 
sale of the entire production of 
Stevenson Co-Ply, Inc., at Steven 
son, Wash. The Stevenson plant, a 
worker-owned cooperative, produces 
approximately three million feet 
per month on a basis, princi 
pally Douglas fir with some lumber 
core, rotary fir and knotty pine 


panels 


68 





popular 


Manufacturer News_— 


New Firm to Market 
Aluminum Windows 


The formation of Aluminum In 
dustries, a new aluminum combina 
tion window firm, is announced by 
Irving Moss, president. The new 
firm, located at 716 East Nash St., 
Milwaukee, will feature a complete 
line of combination screen and 
storm windows. The first of the 
new line of products, the Alintilt 
window, is being currently shipped 
to distributors. 

The Alintilt has been designed 
to incorporate the newest develop 
ments in the window industry, in- 
cluding a tilting glass panel, which 
can be tilted back into the room for 
easy cleaning, a new weatherproof- 
ing application called “Weather- 
weave” and a floating, expander 
sill 


Sells 50% of Its Jig Saws 
During Oct., Nov., Dec. 


Syncro Corp., Oxford, Mich., 
producer of reciprocating motors 
for jig saws and sanders, has re 
leased results of a recent survey 
showing 51.9% of all Syncro jig 
saws are sold out of stores during 
the last three months of each year. 
These facts explain why Syncro is 
participating 100% in the Inde- 
pendent Retail Hardware Associa 
tion “Family Gift Center” promo 
tion, including the November 24th 
Saturday Evening Post IRHA ad 
section and has scheduled a heavy 
national advertising campaign in 
addition 





OBITUARIES 


Laurence IP’. Keith, 68, former 
manager of the Chicago office of 
the National Lumber Manufac- 
turers Association who had de- 
voted more than 30 years to 
activities in behalf of the lum 
ber industry, died in London, 
June 21. He was on a tour of 
European music festivals, Fu- 
neral services were held in Den- 
ver, Colo. 


Duncan McLaren, 78, widely 
known in the lumber industry, 
died recently at his home in To- 
ronto, Ont. Mr. McLaren held 
directorships in Standard Plan- 
ing Mills and Lumber Co., Ltd., 
and in the Timagami Timber 
Co., Ltd 











Masonite Issues 100,000 
Guarantee Labels 


In less than 18 months following 
the introduction of Masonite ex 
terior grade Dorlux, the Masonite 
Corporation, Chicago, has issued 
well in excess of 100,000 lifetime 
guarantee labels, denoting well 
over that many garage doors manu 
factured with this product. Ex- 
terior grade Dorlux is a 44” mate 
rial made for garage doors. It is 
smooth on both sides. 

“More than a dozen leading com- 
panies now are using this product 
in the manufacture of garage 
doors,” reports Elmer Graebner, 
manager of industrial sales. Guar- 
antee labels, 3” x 5”, printed black 
on gold and bearing their own im 
print and address are _ provided 
without charge to garage door 
manufacturers. 


(continued on page 70) 





First Machine-Made 
Aluminum Frame Screen 


The first frame screen made entirely 
by machine is now in production at 
the Berkeley, Calif., plant of Rudiger 
Lang Co. The new product, called the 
Tru-frame window screen, has a one- 
piece aluminum frame with an alumi- 
num wire cloth held under uniform 
tension by a metal spline 

“With the increased use of metal 
windows of all types, the need is now 
greater than ever for a low-cost, uni- 
formly made frame screen. Our 
equipment will produce them in the 
sizes required for all types of win 
dows,” reports president Henry J. 
Rudiger. 

Rudiger-Lang also makes Roll 
Away screen, which can be rolled up 
into an overhead housing when not in 
use, and the Tension-Tite screen for 
double-hung wood windows. In addi- 
tion to the Berkeley plant, the firm 
also operates one at Toccoa, Ga. 


August 20, 





ALBERT E. LANG [left), vice-president and 
chief engineer of Rudiger-Lang Co., dis 
cusses first aluminum frame screen ever made 
entirely by machine with president H. J. 
Rudiger. Machine which makes this screen 
was developed by Lang and his staff and 
built in Rudiger-Lang's own shops. 
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INTERIOR | 
SHUTTERS 


A 
Complete 
Line 


These features SELL Tyler shutters ... 


© Quality of product shown in beauty, proven by experience 
© Quality of design constantly improved over the years 
© Quality of workmanship guaranteed. 
© Quality of materials — kiln-dried white pine, complete line 
of best hardware 
@ Wide range of styles and sizes with stationary or movable 
louvers, in single shutters, pairs, or groups 


Tyler also supplies a complete line of exterior shutters, win 
dow blinds, and interior louver doors 


Write today for complete information on all Tyler products 


ARTHUR F. TYLER CO. 


167 Hapgood St., Athol, Massachusetts 


Circle No. 34 on Coupon, page 96. 
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DEALERS HAVE ASKED US 
TO CONTINUE CARLON'S 
"GUARANTEED SALES” PLAN® 


(*... AND WE WILL!) 


UNDER THIS PLAN, Carlon plastic pipe 
SELLS...or you get your money back! 


a a 4-month field trial of Carlon’s sensational “Guaranteed 
Sales” Plan, not one dealer bas asked for his money bach 
because every dealer sold out his Carlon fast and profitably 
...and then reordered, again and again! So, by popular dealer 
demand, we are continuing this “Guaranteed Sales” Plan 
for a limited period! 

Here's ALL YOu Do; buy the new Carlon Package, including 
the selection of pipe and fittings as shown below. Display it 
prominently on your counter, use the free sales promotion 
material and watch it SELL! If not sold after being displayed 
for 4 months, return the unsold items for full credit. Only Carlon 
can make this offer. No other plastic pipe manufacturer is so 
sure of its sales appeal that it can make an offer like this 

Carlon plastic pipe (the only “Pipe with the Stripe’) has 
literally thousands of uses around homes, farms and cottages 
SO SEND IN THAT COUPON ToDay! 


We have bf 


CARLON iri 


10225 MEECH AVENUE ¢ CLEVELAND 6G, OHIO 


WORLD'S LARGEST MANUPACTURER OF PLASTIC PiPE 


CARLON PRODUCTS CORPORATION 
10225 Meech Ave., Cleveland 5, Ohio 


Please send complete details about Carlon's guaranteed 
plastic pipe sales plan 


Name 
Company 
Address 


City and State 
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completed during 1956 These 

MANU F AC TU RE R NEWS photos will be judged for the 

uniqueness and practicability of the 
installation 

The grand prize winner will re- 

ceive a 26-day, all-expense tour of 


New Builders’ Contest Europe for two and the lumber 
Announced by Bilt-Well dealer who supplied him will re 


ceive a regional prize tour. In addi- . 
A second Bilt-Well Builders’ Con tion, there will also be 24 additional 
also be 24 ¢ F : “1 

test has been announced by Allen E prizes of $100 U. 8. Government range a aoe ended 2. So 
Stoltz, director of public relations Savings Bonds awarded to builders. completed late in 1967. New fociiities will 
and advertising of Carr, Adams & Contest will close at midnight, cost $5 million. 
Collier Co., Dubuque, Iowa, manu Nov. 30, 1956, and the contest win- 
facturer of Bilt-Well windows, doors ners will be announced at the 1957 . 
and cabinets. Builders are asked to National Association of Home Celotex to Build Gypsum 


submit photographs of Bilt-Well Builders Show to be held in Chi- Plant at Fort Dodge 


window and/or cabinet installations cago in January 


(hegina on page 68) 





The Celotex Corporation, Chi 
cago, held ground-breaking cere- 
monies recently at the site of its 
new gypsum products plant just 


outside of Fort Dodge, Iowa. Ac 

e cording to J. R. Newberry, vice 

e/) Q é Oource president in charge of operations, 

about 175 people will be employed 

§ new $5 million plant when 


in the } 
OF WELL MANUFACTURED it is completed late in 1957. The 


SEASONED buildings will cover an area of 
$ $44 about 175,000 square feet. 


AND GRADED In addition to its present plant 
LUMBER AND at Fort Dodge, which will not be 
‘ter ’ the new 


used after completion of 


i bores / LUMBER PRODUCTS factory there, Celotex has two other 


$ LAKEVIEW, OREGON 4 
° 


; gypsum plants, one at Hamlin, 
@ HAYFORK / Tex., and the other a recently com 
/ In addition to our own pleted plant at Port Clinton, Ohio 

Celotex manufactures a full line of 


f @ REDDING j , : 
- 12 sawmills, Tava Celo-Rok products at these plants 
ft lath; plaster, wallboard and sheath 


ssimans ry, | ry are actively engaged ing. 


i FORESTHILL t', in the procurement and 
bd —s , 
OMORANCH@ 4 distribution of all West NLMA Releases 
ether WesTPOINT Coast lumber products New TV Film 


wit seYVILLE® 


“Why we like wood” is the theme 
pennies { ., : ; : | of a new television film released 
. } offices in producing by the National Lumber Manufac 

PA ; . turers Association. Entitled “Liv- 

4 ners apa +, Greas to give the trade ing with Wood,” the new 10-minute 
semi-documentary probes the psy 

chological as well as the practical 





. 
WHITE PINES\ and maintain buying 


complete one-call 
balanced service. 


Rh 


4 
tat) 


@ SAN BERNARDINO 





eae 


“ LUMBER DIRECT FROM OUR 
HIGH SIERRA MILLS TO YOU 





ee ’ 


NEW PRESIDENT of the Western Red 
Cedar Lumber Association, Don Johnston 
T i\¥ j (left), Vancouver, B. C., receives @ man 
ARTER, EBSTER & eSOHNSON, Ine ° sized gavel from R. M. Ingram of Aberdeen 
PO BOX 3498 Wash., who has been president of the asso- 
senciece 19. Califernia 4) ciation since its organization two years ago. 
F211 Johnston is manager of Flavelle Cedar Div. 

of Canadian Colleries, (Dunsmuir), Ltd. 





Teletype 
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reason for the public’s preference 
for things of wood, according to 
Leo V. Bodine, NLMA executive 
vice-president. Most of the new 
lumber documentary is devoted to 
showing wood in everyday uses, 
which demonstrate its versatility. 

Bodine said that while the film 
was produced for use by local TV 
stations, either as a public service 
or sponsored by local firms, a few 
prints have been set aside for cir- 
culation within the lumber indus- 
try. Announcement of the film’s 
release has resulted in a waiting 
list for prints, but interested firms 
are invited to request a booking for 
the future. Those wishing to pur- 
chase prints can get immediate de- 
livery at $30 per print by ordering 
through NLMA, 1319 18th St., 
N. W., Washington, D. C. 


WESTERN PINE ASSN. 


ig 
a Of 
+ 
~< ————s 


came ore 

A two-story addition to the 
Western Pine Association’s re 
search laboratory in Portland, Ore 
has just gone into service. Carl A 
Rasmussen, director of research. 
said, “The addition enables the lab 
oratory to keep pace with steadily 
growing volume of lumber product 
and utilization research on behalf 
of the approximately 400 Western 
Pine member mills in 12 western 
states.” 


COMPANIES ANNOUNCE 


~. 
es 


et 
ai 


Tobias 


Murray 


Appointment of Tony N. Tobias as 
general sales manager of Ajax Hard- 
ware Sales Co,, Los Angeles, Calif., 
is announced by Norman D. Louis, 
president of the firm. Since joining 
Ajax early in 1955, Tobias has held 
the position of territory sales manager 
and assisted the president in all sales 
activities. Elmer J. Murray has 
been appointed national sales promo- 
tion manager of Portable Electric 
Tools, Inc., Chicago. According to 
George W. Weatherby, vice-president 


BUILDING PRopUCT 





Mi RCH ANDISER 


in charge of sales, Murray will spear- 
head the company’s new selective area 
sales program, which has opened up 
new profit sources for the wholesale 
hardware field. 


A, A. Taranto has been promoted to 
assistant general sale manager of 
Kentile, Inc., Brooklyn, N. Y., accord 
ing to William E. Newman, general! 
sales manager. Toolkraft Corp., 
Springfield, Mass., manufacturer of 
Darra-James power tools for home 
workshop use, has named Lloyd E. 
Bangs of Mission, Kan., as its new 
midwest regional sales manager 
Bangs will make his headquarters in 
Kansas City, Mo. 


President Fred A. Manske of Na 
tional Gypsum Co., Buffalo, N. Y., 
reports two major promotions with 


It's just the right 
shape—height 
and material to 
do the job best 


anywhere! 


Shank Frank 


staff. Ralph 
insulation sales 
and David L. 
sales commodity 
manager, have named division 
commodity managers reporting to 
general commodity manager A. H 
Fay soth new positions 


NEW 


A BIGGER...BETTER 
ALUMINIZED STEEL 


in the company’s sales 
E. Frank, rock woo! 
commodity manage! 
Shank, asbestos 
peen 


INCINERATOR 


Model HW-1345 


Union Steel's big, sturdy all-steel Incin 
erator designed specifically to conform 
with practically all municipal incinerator 
regulations now provides a safer, posi 
tive and practical burner that will last 
for years to come 

Made of heavy gauge, reinforced 
Aluminized steel for lasting rust protec- 
tion, with welded and locked seaming, 
the Incinerator's tapered shape, side 
louvers, expanded metal top vent, plus 
the heavy duty steel rod bottom grate 
assure faster, more complete combustion 
in any weather 

Clean, attractive and easy to use, the 
Hi-Lo Incinerator is just what your cus 
tomers have wanted and at a price 
that they can enjoy 


Specifications 
Reinforced, seamed and electro-welded 
Aluminized-steel and steel rod construc- 
tion, Natural rust-resistant finish. 164%" x 
18” at base, 3144" high, tapered slightly 
for nesting; 4 bushel capacity. Bottom 
heavy rod, Shipping 


grate of steel 


weight: 31 Ibs 


Priced tor De 
protit ar 


contumer va 


UNION STEEL PRODUCTS CO. 


Consumers Products Division 


ALBION, MICHIGAN 
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Dealer News 


Weed & Duryea Announces 
Expansion Plans 


Harry F. Jones, Jr., newly ap 
pointed president of Weed & Dur 
yea, Inc., New Canaan, Conn., an 
nounces his firm has embarked on 
an accelerated expansion program 
This will include a 7,500 square 
foot do-it-yourself center. Storage 
and handling facilities will also be 





visor at the Berkshire Lumber Co., 
Pittsfield, Mass., observed his 50th 
anniversary with that company re 
cently. In speaking of the horse- 
and-wagon days (1906) at Berk 
shire Lumber, Rogerson recalls the 
working week was about 60 hours 
and the pay about $10 a week 


J. Miller 


initiated. W. Howard Stotts, Jack C. 
Calhoun, Robert W. Clark, Oscar H. 
Edmonds, Jr., Onie N. Goodrum, Rob- 
ert R. Hornsby, John E. McCall, Paul 
Darrell Proctor, James R. 
John D. Wilson, Jr., and Bal- 
Holmes 


Sharpe, 


lard B 


Three new members were concate 
nated at a recent meeting of the San 
Francisco Hoo-Hoo-Ette Club No. 3. 
The kittens were: Grace Bosworth, 
Conservation Div. of the California 
tedwood Association; Bunny Bidwell, 
Drakes Bay Lumber Co., and Martha 
Greenfeld, Lamon Lumber Co. Jno 
Saner, Jr., Santa Fe Lumber Co., Inc., 
represented San Francisco Hoo-Hoo 
Club No. 9 and participated in the 


concatenation ceremony 
expanded and modernized = bi 


The new retail sales center for “ 
Weed & Duryea will feature a A A 50th anniversary celebration, ter 
complete line of power tools, hard tatively scheduled for September, is 
ware, kitchen remodeling equip being planned by the New Heven Lum- 
ment, garage doors, paint, mill ber and Supply Co., New Haven, Ind., 
‘ eae ce reports Fred Wehrenberg, president 
work, lumber and garden special “WwW 
ties, A modern 80-car nark lot e plan to recall] some of the plea 
a oe 1 oV@CAar Parking 10 El Paso, Tex., recently nt memories of the personalities and 
‘ » . ’ odd . . 
l par of the building plan Hoo-Hoo Chapter under the direction sociated with New Haven in 
of R. E. Gallagher, Albuquerque, mem the Wehren 


H . ber of the Supreme Nine. Officer berg 
Their Years of Service are: President, John H. Howrey, New 
Add Up to a Century 


Mexico Timber Co.; vice-president, H 
Plaudits ire due two men who M Jones, Travis-Evans L — r Co 
: ‘ and secretary-treasurer, R. E. O’M: il- 
have seen 50 years of service in two ley, Southwestern Sash & Doon Co 
lumberyards. John J. Chalmers , 


recently celebrated his Golden An 


organized a a 
events a 


last half century,” says 


Walter W. McAllister, chairman of 
the Federal Home Loan Bank Board, 
Washington, D. C., announces the ap 
pointment of Arthur O. Lampland, 
president of Lampland Lumber Co 
, Memphis. Tenn., Hoo-Heo Club No St. Paul, as one of the four public di 
niversary with ( hic ago 8 100 year 92 initiated 12 new members at a con rector of the Fede ral Hon e Loar 
old organization—the Lord & Bush catenation held at the King Cotton tank of Des Moines, which serves the 
nell Lumber Co hotel recently, reports Ed C, Duke Eighth District, consisting of several 

Frank T. Rogerson, yard super secretary. The following kittens were mid-western state 


Money-maker for dealers and jobbers! 
Sales feature for home-builders! 


THE 
ar -V. 1 e8}-1e] | a etete).. 


W 
VISA = 


a 


*Sold only through bu 
jobbers ond door manufacturers 





JOBBERS: blank, flush doors become 
faster sellers when Visador prefabricated 
lights and louvers are added for appear 
ance and beauty. Write today for infor 
mation and prices on these units and 
complete installation kit 

DEALERS: contact your jobber and insist 
on doors glazed with Visador, the BETTER 
lights and louvers — (or ask for your cost 
on units for your own installation). Write 
us for list of Visador jobbers in your trade 
territory 

WHY VISADOR: becouse it offers hun- 
dreds of attractive designs featuring 
excellent styling, superior craftsmanship, 
and is backed by national advertising and 
salespromotion campaigns. Mats and 
other sales help available to our jobbers 


iding material 


Write for colorful V-78 catalog 
showing these and many other 
Visador light designs which can 
be installed in flush doors in a 
matter of minutes 


The_NASADOR G 


P.O. Box 10312 e Dallas, Texas 
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SOUTHWEST 


No wonder Se | Trademal 


® TBC 


ELMERS | ronseresa rin 


is the fast-selling 
line d glues! 


(the line you i stock) 


Y ELMER'S ¢ Cut from perpetual 


on TAC, yield virgin Ponderosa 
(Emel forests high in the 


Arizona mountains 














ELMER’S* ELMER'S” ELMER'S” 

GLUE-ALL WATERPROOF GLUE CONTACT CEMENT 
Here's the modern plastic It's the glue that boating ex Bonds plastic laminates to ler lls 
glue that sticks fast and perts use. Exceeds military plywood quickly, without modern Mis 


strong. Dries clear, won't specifications for waterproof clamps, nails of presses 
Highly resistant to heat and 


e Precision manufactured in 





Stain. Ideal for wood, paper glue. Resistant to acids, al 
cloth, pottery—any porous kalis, fungus, rot. Super water. Outperforms other 
material. In handy squeeze bond is stronger than the contact cements in stress 
bottle plastic tube and gia wood itself. ideal for any tests. Also bonds leather e So PS eee . ° 
ocie e 
jars; sizes from 15¢ up outdoor project linoleum, synthetic rubber lentifie all y dr | d 
and thin gauge metal 





A glue for every job 
... made to do a better job! 


e End-waxed and stamped 
with the famous “Indian 
Sign” trademark 


All 3 nationally advertised 
in the leading magazines 
read by glue users! 


© SATURDAY EVENING POST 

© POPULAR MECHANICS e Write for name of your 
© POPULAR SCIENCE 

© BETTER HOMES & GARDENS 


® Quick delivery on straight 


and mixed cars 





nearest representative 


@ SUNSET 


aioe Southwest 


a profit-building merchandising idea . . 








a free ‘Glue-lit-Yourself Corner” kit 


Giue-it rn / Get yours today. Includes attractive “Glue L u AL B é R M i L L S . i N c ‘ 
+4 —< z It-Yourself Corner’ sign that will brightly | General Offices 
IT > shelf strips | sOnera 1C@S 
, ner 








flag your glue department 
idea sheets’ to help increase sales POB : 
Paget . Box 908 © Phoenix, Ariz 
customer literature Elmer's Glue Chart. Ask ’ lomber Yords 
direct | Mill ul sell 


Flagstaff 
7000 ft Trodemarked 


. | Elevation: 7 
THE + EUMER 1S THE STRAIGHT LINE TO GLUE PROFITS! 1 pa sa 


The Borden Company, Chemical Division, 350 Madison Ave., New York 17,N.Y. | Elevation: 7300 ft 
Circle No. 39 on Coupon, page 96. 











your distributor for yours, or write us 
Southwest 
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WESTERN WHOLESALERS 
TAKE THE WORRY OUT 
OF LUMBER BUYING 


Why waste time and money shopping 
around, when your Western Whole- 
salers can deliver quality lumber prod- 
ucts promptly. Their long-established 
mill contacts . . . knowledge of mill's 
specialties, resources and facilities . . . 
and appreciation of buyer require- 
ments make your lumber buying easy. 
Let the leading Western Wholesalers 
below supply your complete needs 


today. 
= 


CURTIS LUMBER COMPANY 
700 PITIOCK BLOCK, PORTLAND 5, ORE. 
FOREST PRODUCTS 
Telephone: AT 6591 Teletype: POS72 


WALES LUMBER CO. 


OLD NATIONAL BANK BLDG. 
SPOKANE, WASHINGTON 
Our 32nd Year 


HALLINAN LUMBER CO. 


626 S. W. Harrison St. Portland 1, Ore 
MANUFACTURERS DOUGLAS FIR 
Alwoter 9236 Teletype PD 457 











5464 market 3 
Sen Francisco 4, Callf 


VAN VALER LUMBER CO. 
Spstene &, Wonk. 
Tw SP 19 





Phone: Timple 27743 
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PANEL MEMBERS faced a barrage of questions from retailers on nearly every phase of 


their business 


Distributors Listen 
to Retailer’s Problems 


Gripe session in South 
Dakota brings new appre- 


ciation of wholesaler’s role. 


A movement to bring the prob 
lems of the retailer before the dis 
tributor in give-and-take sessions 
is now underway in various parts 
of the country. 


Don Knecht, general manager 
of Knecht’s Lumbermens Supply, 
Rapid City, S. D., moderated a re 
cent session in suburban Belle 
Fourche. The meeting was spon 
sored by the Rapid City Chamber 
of Commerce 


Interest in the program was 
shown by the battery of questions 
fired at a panel of Rapid City 
wholesalers. The questions cov 
ered such subjects as collections, 
personnel selection, advertising, 
price cutting and the role of the 
wholesaler in the distribution pic 
ture. 

“Unfortunately, the distributor 
has been rather silent through the 
years about the service he per 
forms,” declared Marv Mortimer, 
the main speaker. “He has done 
little to sell himself to the manu 
facturer and the retailer. Now, for 
the first time in this area, he’s 


letting people know about the serv 
ices he performs.” 


Collection problem. Many ques 
tions centered around collections. 
One dealer asked how to collect 
from customers who had moved 
out of the state. One panel mem- 
ber advised that a collect phone 
call to the delinquent had proven 
effective. 


Personnel selection. The prob- 
lem of finding and keeping good 
help was discussed. One panel 
member said the answers could be 
found in the maxim, “Hire well, 
treat well, pay well.” 

The basic characteristics of a 
successful salesman, Mortimer 
said, are initiative, intelligence, 
industriousness, ingenuity, inter- 
est and integrity. He said that 
nearly every sale is based on 15% 
facts and 83% emotion. 


Price-cutting folly. Using a large 
wall chart, Knecht showed the 
folly of cutting prices to build 
sales volume. As an example, he 
cited the case of an item retail- 
ing for $80—based on a $60 unit 
cost and a 33.3% markup. When 
he shaved his price 5% the deal- 
er’s profit dropped from $20 to 
$15.96. This would necessitate a 
25% increase in sales volume to 
make up for the 5% price cut. 
Knecht warned the retailers that 
the percentage of profit should be 
figured solely on the selling price. 
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MANUFACTURERS OF 


Arkansas WOLMANIZED* Treated Lumber & Timbers Royal Oak Flooring Royal Oak Trim 


Vet Of 
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FLOORING SPECIALTIES 









/ 





R 
YOU GET AMERICA'S FINEST WITH 


palachian Hardwoods! 











The Appalachian area produces a fine type of Hardwoods—soft 
textured, easily machined, close, uniform grain—that is preferred 
by thousands of Hardwood users. Let this preference build sales for 
you, too. Specify lumber, flooring and specialties of Appalachian 
Hardwoods. Consult the concerns on this page. 


“Hamer Lumber Sales, Inc., Kenova, W. Va. 
Exclusive Sales Agents for 


J. P. Hamer Lbr. Co., Inc., Kenova, W. Va. 
Hamer Lbr. Corp., Appalachia, Va. 


Manufacturers Appalachian Hardwood Lumber 


“McCracken & McCall, Inc., Lexington, Ky. 


Appalachian Hardwoods 
Band Saw and Planing Mill at Flat Lick, Ky. 


“Mowbray & Robinson Lbr. Co., Cincinnati, Ohio 


Mills at Combs, Ky. and West Irvine, Ky. Complete Line 
of Appalachian Hardwoods. Maple and Oak Flooring. 


“M. E. Crisp Lbr. Co., Welch, W. Va. 
West Virginia and Kentucky Appalachian Hardwoods 


Oak, Poplar, Beech, Maple, Ash, Hickory, Chestnut and 
other hardwoods. All facilities. 


The M. B, Farrin Lbr. Co., Cincinnati, Ohio 


Kiln Dried and Air Dried Appalachian Hardwoods 
Century’ Oak and Maple Flooring. 


“Cherry River Boom & Lbr, Co., Richwood, W. Va. 


Appalachian Hardwoods, Flooring, Planing Mill Products 


Glued Dimension 


Wood-Mosaic Corp., Louisville 9, Ky. 


White and Red Oak, Walnut, Poplar, Basswood, Beech 
Cherry, Mahogany and Lauan Lumber, Domestic and 
imported Veneers. Hardwood Flooring—Oak and Maple 
Strips and Laminated Block and Special Pattern Flooring 


“Bemis Hardwood Lbr. Co., Robbinsville, N. C. 


Hemlock, Hardwoods, Flooring, Dimension. 


*Member Appalachian Hardwoods 


Manufacturers, Inc 


SHSSSSHSSHSSSHESSSSSHESESSSSSSESESSESSESESOSSESESSEESESEEEEESESE 


ALWAYS SPECIFY APPALACHIAN HARDWOODS 
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Cash-in on Home Improvement 


INCREASE YOUR FALL SALES 


| WITH THIS EFFECTIVE 


motion kit 


A special sales booster kit designed to help 
you sell home improvement packages and 
Winter home fix-up merchandise to the 
homeowners in your community. 


The kit consists of the following five ment packages you feature. Simple to ne Telephor 

promotion tools, each especially construct from materials you have on How to Make 

created for a specific consumer sell- hand. Every dealer needs one, Can also Customers—b 

ing need: be used as a display at community Op guidance in how to build your busine 
cration Home Improvement activitte via telephone, prepared by telephone 

1 Iwo pages of ad mats, suitable for elling experts of the Iinois Bell Tel 

newspaper use, a complet campaign to 3 Iwo hundred 2-color door hanger phone Compas 

stimulate Fall business for you, One set die-cut notched for ea use. Colortul 

features hom improvement package calling cards for your outside salesmen 

Ihe other set sells the products ownel to hang on door knobs in thei house 


need to fix up their homes for Winter to louse ile calls I} e cllective ad 


5 100 cop 


ping calking, exterior paint, et \ 1 payment term cll both home im Im] 


such items as insulation, weatherstrip ertisements, Which feature FHLA Lith 


ready to use assortment of ad sizes tron provement packa es and pick-up mer dealer's own consumer magazine 


 f ‘ hie 
one column to three columns, Com chandise. They provide a place for you im attractive disp rack, I] 


(4 i¢ ‘ ti 
plete layout and copy suggestions are to rubber-stamp or imprint your mare ps it ae 


included iddress and telephone number, plu 
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American Lumberman Magazine 
139 N. Clark $t., Chicago 2, Ill. 
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Day Action Program for magazine and display 1 price $15.00 
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» «+ we're Hobbs Wall Redwood 


We're right from the Redwood 
country—right for size, grade 
and price. We have to be. Hobbs 
Wall has stood for the best in 
Redwood for over 90 years. 


And still does. 


Call, write or wire for prompt service. 


HOBBS WALL 






405 Montgomery St., Sen Francisco /& 
GArtield 1.7752 - Teletype SF-761 






Hobbs Wall is Exclusive Distriburor for 
WILLITS REDWOOD PRODUCTS CO. 
A CRA Mill 


Circle No. 64 on Coupon, page 9. 
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WILLIAM J. RITCHIE 
Products Co., Plymouth, 





vice-president in charge of plywood sales, 


accepts 


Evans 


plaque awarded his company by the 


National Building Materials Distributors Association for outstanding advertising 
campaign in behalf of building materials distributors. Making the presentation 


is M. L 
sented NBMDA 


NBMDA Sets Date, Theme 
For Fifth Annual Meeting 


The board of directors of the 
National Building Materials Dis 
tributors Association meeting in 
Cleveland last month announced 
the next annual meeting of the as- 
sociation will be Nov. 12 and 13 at 
the Sheraton hotel in Chicago. 
C, A. Haag, president of the group, 
expects between 350-400 distribu- 
tors from 39 states will attend the 
fifth annual meeting. 

“What's Ahead for '57” will be 
the theme of the two-day meeting 
Featured speaker will be Lowell 
Mason, member of the Federal 
Trade Commission, who will discuss 
functional discounts and when they 
can be granted legitimately. 

Manufacturers representatives 
are invited to participate in the 
activities of the convention on the 
first day. The second day’s program 
will develop a new approach to the 
NBMDA meetings three concur 
rent round table discussions on 
lumber and millwork, roofing and 
steel and wire products 

In addition to the formal, two- 
day business program, an Early 
sird Get Together is planned under 
the sponsorship of the association 
for Sunday afternoon, Nov. 11. A 
group dinner has been set for the 
evening of Nov. 12. 

The directors also voted to have 


August 20, 


McCreery, general manager of Michigan Wholesalers, 


Inc., who repre 


the 1957 spring meeting in New 
Orleans and approved 18 new mem- 
ber applications secured since 
May 1. 


Wholesaler Shorts 


William M. Hass, 74, president of 
Hass Wholesale, Inc., South Bend, 
Ind., died suddenly June 15 of a heart 
attack. Mr. Hass was president and 
owner of approximately 14 retail lum- 
ber and building supply companies in 
northern Indiana and southern Michi- 
gan. He is survived by his widow, 
Sylvia, three sons and a daughter. 


Northern Sash and Door Jobbers 
Association, Chicago, reports the ap- 
pointment of Leonard F. Schroeder as 
assistant secretary for the associa- 
tion. For the past two years, he has 
been employed by the Douglas Fir 
Plywood Association as the northwest 
field representative for the Tacoma, 
Wash., office. 


Richard O. Jacobson, vice-president 
and general manager of the A. R. Hall 
Lumber Co., is forming his own busi- 
ness, due to the personal retirement 
of A. R. Hall, who writes, “I am tired 
and I am going fishing. I’ve decided 
to wind up 44 years of activity in the 
lumber business.” The Jacobson Lum- 
ber Co., with headquarters in Denville, 
N. J., will take over control and man- 
agement of all storage yards and in- 
ventories of A. R. Hall Lumber Co. 
and in addition will handle direct ship- 
ments of cargo fir and hemlock, cedar 
siding, rail dimension, etc. 
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Increase your Flooring Profits with 








PADGETT-SMITH OAK FLOORING: 





= rl 
Se ar 





Bre 2 PRESET 


OP 
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BETTER SERVICE 


DIRECT VAN DELIVERY 


(Within 600 mile radius) 
Coast-to-Coast Rail Shipment 


P.S. Here is beautiful top-quality 
flooring that is manufactured from 
genuine Ozark Mountain Oak. 
End-matched, NOFMA graded and 
carefully seasoned makes Padgett-Smith 
Oak Flooring easy to sell at a nice profit 
for you. It will pay you to investigate. 


Representatives in most states. Write or phone for particulars. 


BETTER QUALITY 


aaatey a 
Papcerr- OC mith FLOORING COMPANY wevntoin view, Mo. 


Circle No. 43 on Coupon, page 


96. 











Above is average of timber being cut today on our second 
cycle cutting on 200 Thousand Acres of timberland. Annual 
cut 20 Million for past half century under exacting Forest 
Management Plan without depletion. 


HARDWOODS — WHITE PINE — HEMLOCK 


DEFEND YOUR TRADE WITH 





MENOMINEE INDIAN MILLS 
Neopit, Wisconsin 


Air-dried QUALITY LUMBER Kiln-dried 





Circle No. 44 on Coupon, page 96. 


iG Propt MERCHANDISER 


LUMBER TRADI 


Se endl lin Complete 
Information 


ALL THE FEATURES 


NOW TO CUT YOUR LUMBER 
s DELIVERY COSTS... 


i. 


nat 7, 
full part 


| DeKalb 


> COMMERCIAL BODY CORPORATION 
233 W. GARDEN ST DEKALB, ILLINOIS 
Circle No. 45 on Coupon, page 96, 
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THE LUMBER MARKET 


Building Trades 
End California Strikes 


SAN FRANCISCO Harassed 
by strikes of plumbers, plasterers 
and some 16,000 carpenters, the 
northern California lumber market 
is now just a wee bit groggy 
from labor troubles and industry 
spokesmen are anticipating a “re 
covery” period, 

All of the strikes have now been 
settled, with the unions achieving 
basically what they asked for orig 
inally. During their work stoppage 
tract home building halted, along 
with all commercial construction. 

Production, of course, has con- 
tinued and is high. In view of the 
drop in demand stocks at the mills 
will probably remain high for 
some weeks to come. The demand 
for timbers and heavy cutting 
pieces has slowed and the price 
structure shows evidence of weak 
ening 

The redwood market remains 
pretty firm and the 20 companies 
reporting to the California Red 
wood Association show production 
and shipments up over last year 
but a slight drop in orders re- 
ceived, 

Eastern markets have been good 
for the redwood and the white 
woods with northern California 
running a close second so far as 
shipments are concerned. Almost 
three times as many orders, how 
ever, are coming from the east. 
The market for 2x4” standard and 
better is at $68-$70, with 2x6” and 
2x8” bringing perhaps $1 more. 
Utility and better studs still bring 
around $90 and boards are down 
to $65 for 1x8” green standard and 
better 


Green Fir, Shingles 
Drop in Seattle Region 


SEATTLE The Puget Sound 
area has been forced to log in hoot 
owl! shifts by unusually hot weath 
er accompanied by low humidity. 
Fire loss has been held to very low 
figures, especially on land pro 
tected by the state. The market 
continues soft with prices drop 
ing in many items 

For the third time green fir 
dimension, as reported in these 
columns, has 
$1 in construction and standard 
and $2 in random. Dry hemlock 
has similarly weakened. There are 
some who say the market cannot 
precisely be determined at this 
time 

Shingles are definitely weaker. 
No, 1 royals move at $15.75 while 
2's and 3’s are holding at $9.50- 
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$10.50 and $5.00 respectively. No. 
1 perfections move at $12.25 
$12.75, 2’ are unchanged and 3’s 
bring $3.50-$3.75. New prices for 
No. 1, 5X are $10.75-$11.25. 2’s sell 
for $5.25-$5.75 and 3’s for $3.75 
$4.00. Red cedar siding is weak 
and mill stocks are accumulating. 
Prices of % x 6” and % x 8” bev- 
eled siding have dropped $5 to $10 
and 8, 10 and 12” clear bungalow 
siding is down $5. 

Pines and spruce are soft with 
No. 3 and 4 ponderosa down $1 to 
$3. Puget Sound log prices are 
firm at prices the same as last 
April 9. The highest half year 
dollar volume of building in 
Pacific northwest history has 
marked the first half of 1956. 


Little Activity 
At Tacoma Market 


TACOMA—Little market activ 
ity is apparent. Orders and in- 
quiries are few, those that are 
being received being chiefly for 
immediate requirements. Future 
demand is negligible, buyers ap 
parently being content to mark 
time until general construction 
needs take an upward swing. 
Prices are shaky and the general! 
outlook is uncertain. Douglas fir 





dropped, this time 
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We'll Pay Your Expenses 
To The NRLDA Exposition 


more creative selling 
announces 


To encourage 
American Lumberman 
a special contest. It’s easy, quick! 
Just send us your examples of re 
lated selling that paid-off at the 
cash register. The winner will 
receive: 
@ a round-trip ticket to 


Chicago for the NRLDA 
exposition, Dec. 10-13. 


@ $100 for expenses. 


@a certificate as a “Master 
of Creative Selling.” 


Contest Closes November 1 


Write Art Hood, American Lum- 
berman, 139 N. Clark St., Chicago 
2, Ml. 





August 


plywood prices continue to be 
somewhat off, a reflection of the 
general situation. Reports indi- 
cate they have dropped as much as 
5% at some mills, with sanded 
panels, which account for approx- 
imately two-thirds of the industry 
output, now bringing $76 a thou- 
sand for the 4” key grade com- 
pared with the former price of $80. 


Logging virtually throughout 
the area has been on a midnight 
to 1 p.m. basis as hot, dry weather 
continued to parch the forests. All 
burning permits have been can- 
celled and in some instances log- 
ging has been entirely suspended 
because of the unusual dryness. 
No serious fires have been reported 
despite the hazardous forest con- 
ditions. 


Seaboard Lumber Co., of Seattle 
was high bidder at $288,470 for 
approximately 12,000,000 board 
feet of Olympic National Forest 
timber auctioned last week. The 
timber, mostly Douglas fir and 
hemlock, was appraised at $156,- 
055 by the forest service. Neil G. 
Guinn of Quinault was the sole 
bidder for 79,000 board feet of 
Olympic National Forest salvage 
timber. He bid $1,710, the mini- 
mum acceptable amount. Sales of 
timber from the Olympic National 
Forest during the fiscal year ended 
June 30 totaled $5,110,728, the for- 
est supervisor announced, 


Mills Cutting Prices 
in Kansas City Region 


KANSAS CITY—tThe withdraw- 
al of retailers from the market on 
a scale not witnessed this year is 
giving mills some reason for con- 
cern, as new orders were reduced to 
a trickle. The attitude of retailers, 
who have been buying sparingly and 
only against nearby needs, gave 
mills an opportunity to build up 
stocks, but mills saw no reason to 
do so. Price cutting is developing 
because mills which need business 
badly have accepted orders that give 
them little if any profit. Price vari 
ations are considerable, depending 
on the area and the mill 


The market for yellow pine finish 
is almost in a demoralized state, 
with prices ranging from $135 to 
$155 a thousand board feet. It is 
difficult to establish a market on C 
& btr in some instences. Inventory 
of finish are piling up. 

No. 2 boards are down $3 to $4 
a thousand from their spring levels 
and since that time wage and 
freight charges have tacked on $10 
to $15 a thousand to the cost. Not- 
withstanding the fact that 2 x 4” 
dimension in 10 to 12 foot length is 
in short supply, prices are just hold- 
ing firm at $82; on longer lengths 
mills are receiving $87. 
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Four Pickets Sell Fences 


Four picket fences were sold the day after H. L 
Buchanan put a set of sample pickets out in front of 
his Capitol Lumber Company, Nashville, Tenn. In 45 
days during April and May over 25 fence orders were 
taken. Also, the sale of bundles of pickets for replace 
ment and repairs was tripled over previous such sales 

“The sample pickets were originally set up for my 
own convenience,” said Mr. Buchanan. “So many cus 
tomers don’t know how to describe what they want, it’ 
easier for them to point it out. We probably save an 
average of 15 minutes on every fence transaction by 


having these samples handy.” 








Model Bathroom Stimulates Sales 


This bathroom display at the Wright-Bachman Lum 
ber Co., Indianapolis, was designed to look like an actual 
bathroom in a home. Customers have no difficulty 
visualizing how the units will look installed in their 
own home. Each item is clearly price-marked with 
small tags, which also carry the firm’s “Wise Buys” 
motto 


MERCHA 


the man behind the seal 
is your 


“Answer Man” 


FOR THE RETAILER 


. he’s a reliable authority on species, grades, uses, 
market prices, mill sources, transportation, hard-to-get 
items and other needed information, His men, calling 
regularly on you, are available to discuss problems and 


make worthwhile suggestions 


FOR THE MANUFACTURER 


he knows where it pays to make sales. He assumes 


credit risks. He keeps production moving. He’s con 
stantly working to maintain and hold old lumber mar 
kets and to develop new ones. He’s a creative salesman 


who sends in orders instead of expense accounts! 


Whatever your lumber problem may be, whether buy 


ing or selling, there’s a National-American Lumber 
Wholesaler within easy reach, to help you solve it 


it's GOOD business...to DO business... with 
NATIONAL-AMERICAN LUMBER WHOLESALERS 


in tehilelalsleyViil-laleela 


WHOLESALE 


Lumber Association 


41 fast 42nd Street, New York 17, N.Y. 
1111 Yeon Building, Portiand 4, Ore. 
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REDWOOD 


Lumber Prices at Press-Time pws 


The following index is intended merely os « check on buying practices. It is e compilation 
ond average of mill prices at press time and should not be considered as current on the day 
the magazine is received. The prices should be useful in following market trends and as « 
check on purchases made approzimately ten days before receipt of the magazine. 
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SELL J. NEILS 
PENTA TREATED 
POLES AND POSTS 


for Enduring Farm Construction 





Treated pole frame construction is increas 
ingly popular for all types of farm buildings 
because it lasts longer and costs less. 

J. Neils poles are straight, strong, with uni 
form taper. They are selected from our own 
timberlands, and treated (penta or creosote) 
in our own plant. Mixed cars can inc lude poles 
with treated or untreated lumber. Free plans 
and erection instructions are available. Write 
for infomation. 


J. Neils Lumber Company 


Ww MILL AND TREATING PLANT AT LIBBY, MONTANA 


Circle No. 48 on Coupon, page 96. 


TERMITE 
KILLERS 





SEL 


TO THE DO-IT YOURSELF MARKET! 


YOuRS 
FREE 


WITH ALL ONE- 
GALLONS OF 


DEEP-TREAT 


vse Penta Preservative that 
ot, mildew and decay 


@ The “salesmal display is also free with gallons of 
Seal-Treat Scans, ond | Rothe Clear. 


@ For further information and name of nearest jobber, 
write 


KING CHEMICAL Co. 


2336 S$. LAUDERDALE MEPINS, TENN. 
Citic. oo 


€ ircle No. 50 on Coupon, page 96. 
MERCHANDISE! 





GIVE CONDENSATION 
THE AIR with 
“MIDGET LOUVERS”’ 


Efficient sidewall ventila- 
tion for new or old atrue- 
tures! Helps prevent con 
densation and moisture 
blistering. Easy to install 
2 styles for indoor or out 
door use—both with built- 
in insect screens. All- 


aluminum. 5 sizes—1” to 4”, 


Use on sidewalls, flat roofs, 
eaves and soffits, gables, 
unexcavated areas, finished 
basement walls, cupboards, closets, storm sash, 


etc. Write for information 


THE 


| 
j MIDGET LOUVER CO. 


6 WALL STREET NORWALK, CONN 
Circle No. 49 on Coupon, page 96. 


REDUCE delivery costs 
SPEED UP deliveries 


Complete 
Bed: Shipped 
KD. Easy 
Assembly & 
Mounting 


Unioad a Load 
or Half Load at a Time 


The R-B Company 


1921 Guinotte, Kansas City 20, Mo. 


Write, wire, phone for 
Cotelog ond Prices 





Each package has simple, easy to 
follow directions that enable the cus- 
tomer to install his own storm door. 
B & G Manufacturing Co., Dept. AL, 
6906 Susquehanna St., Pittsburgh 8, 
Penna. 


NEW Baila: 


“ 





All-Metal Precision Levels 
Simplex Level Co., Jackson, Mich., 
announces a line of all-metal precision 
levels. Simplex levels are magnesium 
extruded into an I-beam shape with 
flanged edges turned down the full- 
length for added rigidity. The levels 
feature Pyrex vials, impervious to 
light and temperature changes, 
mounted with anodized brackets, Lev- 
els are 1%" wide, 2%” high in as- 


sorted lengths to fit any span or jamb. 


Simplex Level Co., Inc., Box 829, 
Dept. 410-AL, Jackson, Mich. 


Civrele Ne. 201 on Leoupon, page 96 


New Built-In Ranges 

The range of location for the kitch 
en range has been extended with the 
introduction, by Whirlpool-Seeger 
Corp., of a new line of RCA Whirl- 
pool gas and electric built-in ranges 


white porcelain enamel and antique 
copper finishes, consists of two electric 
and three gas ovens and two electric 
and three gas surface units. All of 
the functional mechanism is inset. 
Finger-tip control panels are offset 
just enough to assure easy manipula- 
tion. Whirlpool-Seeger Corp., Dept. 
AL, St. Joseph, Mich. 


Cirele No. 202 on Coupon, page 96 


New Kitchen Hood 


Mono Hood, Inc., is now marketing 
a new hood for ranges and ovens. 
Available to any submitted specifica- 
tions, the hoods are made to order on 
a production basis in any length up 
to 42” and any width to 14” without 
extra charge. The hood includes at- 
tached filters, drip tray, full top, baf- 
fle plate, lights and switches, universal 
shapes (oven hoods, barbecue pit 
hoods, ete.) copper or stainless, fans 
and plates for sides of cabinets or 
back wall. Mono Hood, Inc., Dept. AL, 
703 N. May St., Geneva, IIl. 


Cirele No, 208 on Coupon, page 96 


Combination Storm-Screen Door 


The B & G Manufacturing Co. has 
just introduced a complete combina- 
tion storm-screen door package that’s 
called the Main Streeter, Install It 
Yourself Kit. The kit is complete 
down to the last screw. Made of Alcoa 
Aluminum it features the usual high 
qualities of B & G’s more expensive 
doors. The Main Streeter is enclosed 
in a specially designed carton that 


Cirele Ne, 204 on Coupon, page 96 


KD Steel Workbench 


A KD all-steel workbench is now 
available from Emrick Co., Kalama- 
zoo, Mich. The kit consists of two 31”- 
high steel legs, two 10” back supports, 
a stee] drawer and stop and the neces- 
sary carriage bolts and wood screws. 
A bench of any desired length or 
height may be made by adding a wood- 
en top and shelf. Emrick, Inc., Dept. 
AL, 2500 Miller Rd., Kalamazoo, Mich. 


Circle No, 205 on Coupon, page 96. 


\ 


Tubular Handle Hammers 


Estwing Mfg. Co. has introduced a 
line of new tubular-handle hammers. 
The solid steel head of the Estwing 
tubular is fused into the high alloy 
steel tube to give double strength at 
the point of greatest strain, The tube 
is oval shaped. The specially devel- 
oped Cushion grip cannot be affected 
by sweat, gasoline, or oil in normal 





The 10-unit line, in stainless steel, never needs to be opened by the dealer. use. The entire tool is guaranteed 





PONDEROSA PINE — SUGAR PINE 
WHITE FIR 


Trade Mark 
INCENSE CEDAR 
Annual Production 60 Million 
High Altitude, Soft Textured Growth 
Modern Moore Design Dry Kilns 


Manufacturer and Distributor 


PAUL BUNYAN LUMBER CO. 


SUSANVILLE, CALIFORNIA ANDERSON, CALIFORNIA 
Sales Office at Susanville, California 


DOUGLAS FIR 


Registered 
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unbreakable in all normal conditions. 
The new Estwing tubular comes 
packed four per shelf box. Estwing 
Manufacturing Co., Dept. AL, Rock 
ford, Ill. 


Circle No. 206 on Coupon, page 96 


The Slide-O-Ramic +400 


A new advanced Slide-O- 
Ramic, model #400 aluminum picture 
window is designed for easy installa- 
tion. It has continuous head, jamb, 
and sill nailing fin that provides easy 
but positive installation 

All aluminum sections are fabricated 
from heavy 63ST5 extruded aluminum 
of beautiful natural finish. Wisco 
Aluminum Corp., Dept AL, 3900 “A” 
St., Detroit 16, Mich 
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Do-It-Yourself Awning 


The Glasbord do-it-yourself awning 
is said to be simple to install, requir- 
ing only a screwdriver and drill. Made 
of Glasbord (translucent fiber glass 
sheets) and aluminum, it requires no 
maintenance. Shipped KD in a pack- 
age ready to sell, assembly instruc- 
tions are enclosed. Kemlite Corp., 
Dept. AL, 101 N. Republic Ave., Joliet, 
Ill. 
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Ceramic Radiant Heat Panels 


A new line of fully automatic, verti- 
cal-mounted ceramic radiant heat 
panels, in chrome or oven-baked white 
enamel steel housings, has been an 
nounced. Although specifically de 
signed for supplemental or complete 
electric heating of bathrooms in either 
new or existing construction, these 
slim, attractive Heatmore Panels are 
also well suited to provide full-length, 
sun-like, radiant warmth in kitchens, 
etc. Available in 500-, 750- or 1,000 
watts. Heatmore, Inc., Dept. VP-AL, 
59 Throop Ave., Brooklyn 6, N. Y., 
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Level Tape Square 

This LST is a new innovation, a 
Level Tape Square. An accurate and 
unbreakable level, a square at the 
lower right corner and a 10’ replace- 
able Wyteface tape have been com- 
bined for the first time into a triply- 
useful tool. Accurate inside and out 
side measurements are assured by the 
tape’s sliding end-hook. Keuffel & 
Esser Co., Dept. AL, Third & Adams 
Sts i Hoboken, N. d. 
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New Aerosol Spray 


A new push-button spray bomb that 
both treats burns and protects the 
skin with a cooling emollient film has 
been announced, Called G-63 Burn Re 
lief spray, this new product contains 
analgesic agents to alleviate pain, and 
hexachlorophene to preclude possible 
secondary infection. Packed in con 
venient five ounce pressure cans. Gen- 
eral Scientific Equipment Co., Dept. 
AL, 27th and Huntingdon Sts., Phila 
delphia 32, Penna, 
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Waste Disposer Cutting System 


Youngstown Kitchens has developed 
a food waste disposer cutting system, 
which the firm says will double the 
normal cutting life of its new units 
and eliminate expensive replacement 
Cutting is accomplished by 
means of three sets of double-sided 
teeth, made of high-hardness stainless 
steel alloy. In the event the teeth lose 
their edge after several years of wear, 
they may be quickly turned over, ex 
posing a new, unused cutting surface 
In addition to this cutting assembly 
Youngstown’s new disposer also con 
tains a redesigned water seal, new 
horsepower motor that draws less cur- 
rent, factory-sealed lubrication, and a 
redesigned outlet system. Youngstown 
Kitchens Div., American-Standard, 
Public Relations Dept. AL, Warren, 
Ohio 
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Here's the one thar | 
WON'T SHRINK 


This modern plastic in 
powder form makes 
lasting repairs in tile, 
wood or plaster. Pays 
dealers a bigger profit 
SEUS BETTER because 


WILL NOT SHRIN it WORKS BETTER 


STICKS AND STAYS pyr 








Most dealers repo 
“Our sales 
ham's Rock 
Water Putty 


doubling, year 
year.” What's mor Sessa 
Durham's R , compan 


Hard Water Putty Des Modnes 
gives you by far the . 
best profit margin on 
amy product of this 
nature. Use it yourself, and you'll quickly 
ee why it sells so fast ind repeat oo regu 
larly Many patching n iterials may ahrink 
fall out or chip off. Durham's Rock-Hari 
Water Putty does not shrink Absolutely 
not, It sticks and stays put. You can 
chisel it paint or polish itt a velvet 

finish. Easy to use. Keeps indefinitely 
economical Just mix vith water 
needed. « Packed twelve 1-lb. cans or 
4-lb. cans to case. Keep some of each on dis 
play Available in 25, 50, 100-lb. drums for 
industrial users. Order from your jobber. 


The PLASTIC Repair Material 
in POWDER Form 
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FOR UNDERCOURSING 


DUO-FAST 


Your customers need and want these 
one-hand tackers for the job pictured 
above, as well as many other jobs 
speededand simplified by DUO-FAST 
TACKERS and STAPLES. 

You will like dealing with DUO-FAST 
You will like our FREE SERVICE 
POLICY. You will like the dealer aids 
available. 


Write today for the Duo-Fast Story. 


DU0-FAST 


FASTENER CORPORATION 
860 Fletcher—Chi« ago 14 
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LUMBER COMPANY 
INCORPORATED 1921 
ABERDEEN, WASHINGTON 


Manufacturers and Distributors of 


WEST COAST WOODS 


Dougles Fir, Hemlock, Ceder, 
Pine, White Spruce 


AND SHINGLES 


Each office of Twin Harbors 
is geared to provide fast, 
experienced and complete 
information regarding place- 
ment of your order, 


BRANCH OFFICES 


CALIFORNIA 
Eureka 
Menlo Park 
Los Angeles 


OREGON 
Portland 


NEW YORK 
New York City 


MASSACHUSETTS 
Medford 


hai 


-.. — 


y “WAIL THIS DS 


/EOUPON TODAYS 


Ir HARBORS LUMBER COMPANY 
BERDEEN, WASHINGTON 


i'd like proof of your quality and serv. 
lee, Send nome, eddress of my nearest 
Twin Herbors wholesaler or salesman, 
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NEW PRODUCTS 


(begins on page 84) 





A New Utility Plier 

The Crescent Tool Company an 
nounces a new design of utility plier 
The manufacturer states that 
grip is not a slip-joint plier and should 
not be confused with conventional 
pump pliers. Crestogrip pliers have a 
double-strong box joint which assures 
a powerful grip without sideways 
twist or strain. It will grip flat, square, 
hex or round objects just like a pipe 
wrench. Crescent Tool Co., Dept. AL, 
Jamestown, N. Y 
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Cresto 


Expansion Drive Rivet 
The 


rivets, 


new, one-piece Expansion Drive 

developed by Southeo, make 
building and repair jobs a lot easier. 
One of the principal advantages of 
this Southco masonry rivet is that it is 
easy to install. Just drill a 4” di 
ameter hole in the masonry, position 
the part to be mounted and insert the 
rivet, hit the rivet pin with a hammer. 
Expansion deep in the masonry holds 
tight. Southeo Div., South Chester 
Corp., Dept. AL, Lester, Penna. 
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Expansion-Joint Waterstop 


Progress Unlimited Inc 
troduced Plasti-Grip, a 
made of extruded plastic (poly-vinyl- 
chloride) that can be used as an ex- 
pansion joint, as a construction joint 
or as a water-stop. It comes in contin- 
uous strips 100 feet long and 5” or 6” 
wide. It can be cut with a knife and 


has just in- 
3-in-1 joint, 


August 20, 


1956, 


spliced on the 
minutes 
Dept. AL, 
36, N. Y 


job with a hot iron in 
Progress Unlimited Ince., 
15 W. 44th St., New York 
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Roof Operators Cart 

Gone are the days when that ex- 
panse of shaggy lawn arouses shud- 
ders in the large lawn manager or 
owner. This smooth riding Operators 
Cart, equipped with a special spring 
seat and 20” pneumatic tires, can be 
used behind both the 3.6 hp Clinton 
and the 5.6 hp Wisconsin equipped 
Roof variable pitch mowers. Low cen 
ter of gravity makes the Operators 
Cart safe for women and even chil- 
dren. Roof Manufacturing Co., Dept. 
AL, Pontiac 18, III. 
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One-Piece Seamless Knob 
Appropriately named the Holiday, 
this new knob is 1-15/16” in diameter 
and is available in Challenger’s stand 
ard duty and 800 semi-heavy duty 
eries. All popular finishes have been 
applied to the Holiday. Challenger’ 
800 series also features the Venus and 
Concave designs in all lock functions 
In Challenger’s lighter series—the 500 
the manufacturer has incorporated 
an unusually high-quality lock to 
compete in the low-priced field. Chal 
lenger Lock Co., Dept. AL, 4865 Expo 
sition Blvd., Los Angeles 16, Calif. 
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Semi-Hollow Plywood 

Sigeru Board, a patented, inter 
woven veneer-core construction that 
makes possible lighter weight semi- 
hollow plywood is now available in 
the United States. Designed to meet 
the same characteristic needs as 
hollow-core, flush-door panels, the 
semi-hollow reduces stresses due 
to entrapped moisture which causes 
twisting and warping. The core is 
long, straight-grain Phillipine mahog 
any. Sigeru Board can be furnished 
for exterior or interior bond with 
various panel facings. Getz Bros. & 
Co., Dept. AL, 231 Sansome St., San 
Francisco, Calif. 
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A new idea in windows is the Z- 
Louve (pronounced zee-loove) Alumi 
num Window. Z-Louve is a three-di- 
mensional window. Its construction 
features a sharp “Z” profile. Ventila- 
tion openings are horizontal rather 
than vertical as in all previous types 
of windows. So, too, are shelf-like 
screens, and they and the ventilation 
opening form the top and bottom of 
the Z. Fixed slanting panes make the 
window and form the slant of the Z. 
The Apache Co., Inc., Dept. AL, East 
Magnolia Ave., Fort Worth, Tex. 
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New 3-D 


Windows 


Nine-Foot Canopy 

A new canopy, designated the Style 
5-C, features a nine-foot projection. 
The 5-C is available in twelve-inch 
increments in lengths over 46”. Its 
construction allows a possible twelve 
inch variation in the slope of the 
canopy from 8” to 20”. A special inter- 
locking panel design and deep channel 
formation provides _ tremendous 
strength and enables the 5-C to with- 
stand high winds and heavy loads of 
ice or snow. Leigh Building Products 
Div., Air Control Products, Inc., Dept. 
AL, Coopersville, Mich. 
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What's Your Answer? 


(Answers on page 98) 


Name seven top projects in which plastic panels 
may be used? 
What new paneling now assures customers of a 
completely finished, permanent wall in a matter 
of hours instead of days? 

3. Give two reasons why women like vinyl floor 
coverings. 
How did the Hudler-Moore Lumber Co., LaMarque, 
Tex., deliver 5,300 feet of lumber to « tocal builder 
in less than an hour on a busy Saturday morning? 
What two types of resin-overlaid plywood are now 
available? 
Name an outstanding construction feature of Abra- 
ham Lincoln’s home in Springfield, Ill, which has 
retained its beauty throughout the years. 
Which prefab manufacturers are now interested 
in the lumber dealer as a distributor? 

8 What is nailpox? 

9. Why is plastic pipe popular with the farmer? 

10. Which manufacturer now offers normal delivery 
of Thermopane and why? 
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RELATED SELLING CONTEST 


and the prize is worthwhile: 


@ a round-trip ticket to the big NRLDA exposition 
at Chicago, Dec. 10-13. 


@ $100 for your expenses. 
@ a certificate as a ‘Master of Creative Selling.” 


It’s easy to enter: 


Just send Art Hood your best examples of profitable 


related selling. 
Contest Closes November 1 
Pn MT 


BUILDING Propuct 


CASH IN 
ON THE DEMAND 
for Dur-0-wal. 


Butt weld Dur-O-wal lies flat in 


the mortar bed handles fast 


provides crack control for 


every type of masonry wall 
; 


ee ae 
6 Reasons why 
Dealers Stock Dur-O-wal 
Dur-O-waL is called for by name 
Architects specify Dur-O-waL 


Dur-O-waL is an engineered product 


Dur-O-waL has a fast turn-over 


* 

» 

* 

e Dur-O-waL is a quality product 
+ 

” 


Dur-O-waL is easy to handle 


Trussed Design 
Butt Weld © Deformed Rods 


Don-O-wal 





is, 0". at, AP 








the Backbone of Steel 
for EVERY masonry wall 


Phone, wire, or write Dept. 5C Pre 
for the name of your nearest distributor \ sm 
2</Ced 


Dur O wal Div, Cedar Rapids Block Co, CEDAR RAPIDS, 1A. Our O wal Prod 
i Box 628, SYRACUSE, W.Y. Our O wal of Ill, 119 N RiverS:., AURORA, IL 
Dur O- wal Prod. ef Alo, Inc, box 5446, SIRMINGHAM, ALA 
Prod, inc., 4500 E. Lombard S1., BALTIMORE, MD. Our O- wal Div., Frontier Mig 


Co, Box 49, PHOENIX, ARIZ Dur -O-wal, Inc, 165 Uteh St, TOLEDO, ONIO 


Our O wat 
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Mr. Lumber Dealer: 

a basic store fixture 
designed specifically to 
display and demonstrate 
building materials and 
related products. Tested 
and proved successful! 


Here’s a display fixture which 
revolves, and may be used with or 
without fins to give up to 192 sq. 
ft. of display area in just 32” di- 
ameter of floor space! 

A basic six-sided pylon unit 96” 
high, 16” wide and 32” deep you 
can use alone or in series as a sta- 
tionary unit, for open beam ceil- 
ing, floor-to-ceiling, and wall in- 
stallation; or mounted on casters 
to move anywhere in the show- 
room. 

Estimated price if bought at re- 
tail: $200.00 plus shipping. 

By building it yourself, you can 
save more than $110.00. Complete 
plans, working blueprints, step-by- 
step instructions, and 
materials source list and details on 
modifications, only $8.75. Obtain- 
able by return mail from American 
Lumberman. Fill-in and post cou- 


materials 


pon today. 


@hmercer Lumberman Dealer Gervice Dept. 
130 NW. Clark St., Chicage 2, llineis 


Piease send me postpaid the three blueprints and com- 
plete instructions for the retail lumber dealer pylon uni 
display fixture. fam enclosing $8.75. (Please send chec 
or money order.) 

Name 

Company 

Street 


City 
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'NEW PRODUCTS 


(begins on page 84) 





New Door Chimes 


The traditional charm of fine wood 
finishes are featured in the Claridge, 
Clarenden and Canterbury door 
chimes recently announced by Ed- 
wards Co., Inc. The deep rich finish 
of the Edwards Chimes is unusually 
durable. During finishing the wood is 
stained and filled. Two coats of pro- 
tective clear lacquer are applied over 
two coats of sealer. Edwards Co., 
Inc., Dept. AL, Post Hill Rd., Nor- 
walk, Conn. 
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Five-Section Garage Door 


Calder Mfg. Co. is replacing its 
four-section overhead Triline garage 
door with a new, five-section Triline. 
No price increase is contemplated for 
the new door which is offered in seven 
standard sizes for 1- and 2-car ga- 
rages. The new model can be equipped 
with either torsion or extension 
spring and electrically operated or 
radio controlled. Complete information 
and specifications are available. 
Calder Mfg. Co., Dept. AL, 630 N. 
Prince St., Lancaster, Penna. 
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Economy Sliding Door Hardware 


A series of economy sliding door 
hardware—Leigh Size-O-Matic——has 
been introduced by Leigh Building 
Products Div., Air Control Products, 
Ince. Described as low in cost, the set 
features reversible hangers which al 
low the same set to be used on any 
thickness door. Size-O-Matic sets are 
available with steel or aluminum 
tracks in opening sizes from 48” to 
96”. Air Control Products Inc., Leigh 
Bldg. Prod. Div., Dept AL, Coopers 
ville, Mich. 
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Floor Patch Material 


Called Sonopatch, this new ma- 
terial is described as a _ specially- 
formulated non-bituminous powdered 
mixture which sets up in 30 min- 
utes under normal drying conditions. 
Sonopatch, according to the manufae- 
turer, yields compressive strength of 
over 2,000 pounds per square inch after 
a few hours and is ultimately capable 
of supporting loads of more than 
10,000 pounds. After twenty four 
hours it hardens sufficiently to support 
loads under steel caster. Available in 
slate grey and is shipped in 50 pound 
bags. Building Products Div., L. 
Sonneborn Sons, Inc., Dept. AL, 404 
Fourth Ave., New York 17, N.Y. 
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Improved Gun Tackers 


Arrow Fastener Co. has turned to 
the auto industry for its latest im- 
provement in its line of automatic 
gun tackers. Arrow’s engineers use 
the heavy-duty valve wire used ex- 
tensively in automobiles to insure the 
all-important spring wire for the life 
of the tacker. The new wire gives 
better penetration and holding power 
for staples. Tension can be changed by 
inserting or removing a special washer 
under the spring. Arrow Fastener 
Corp., Dept. AL, E. New York Ave. 
and Junius St., Brooklyn, N.Y. 
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Anodized Albras Threshold 


An extruded aluminum threshold 
with an anodized finish to match brass 
hardware is now being announced. 
The anodized Albras thresholds now 
available are the popular AP 3%” and 
AP-118 Thresholds with vinyl insert 
manufactured by Macklanburg- 
Duncan Co. Individually packed in 
polyethylene tubing, the Albras AP 
Thresholds come in all standard 
lengths at only a small additional 


|UMBERMAN 





charge for the anodized finish. Mack- 
lanburg-Duncan Co., Dept. AL, Box 
1197, Oklahoma City 1, Okla. 
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Sliding Door Herdware 


The Rocket 6000 line of sliding door 
hardware is composed of 15 com 
plete sets, each specially made for a 
specific or dual function. Steel and 
aluminum tracks are available, Single 
or double-wheel pivoting carriers can 


Hardware 
Whitestone 


doors. Grant Pulley @& 
Corp., Dept. AL, 31-85 
Parkway, Flushing 54, N.Y 
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New Integralock Design 

The new Washington design by 
Sargent & Co. is designed to impart 
the feeling of quality to moderate 
price homes. Available in brass, 
bronze and aluminum, the knob has a 
solid feel and positive latch bolt ac 
tion denoting excellence of craftsman 
ship. Easy to install, the Sargent 
Integralock is factory assembled in 


three units: Lock case, inside and out 
side knob-rose assembly. Sargent & 
Co., Dept. AL, New Haven 9, Conn 


Cirele Ne 


be supplied. A complete series of 
fascia tracks are aiso offered. A 
unique feature of the 6000 line is the 
reversibility of its hardware to en 
compass either %” doors or 1%” 
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Utility Chain Kit 

A new do-it-yourself utility chain 
kit has eight feet of jack chain, six 
“S” hooks, six rings and two each 
button loops, belt loops and snaps. All 
pieces are brass-plated and lacquered. 
Several uses are suggested: hanging 
flower pots, signs, pictures, plaques, | 
etc. Items are in polyethylene bag on 
ecard punched for hanging. The Turner 
& Seymour Mfg. Co., Dept. AL, Tor- | 
rington, Conn. 
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FROM THE WORLD'S 
FINEST OAKS... 


COMES THE WORLD'S 
FINEST FLOORING... 


DARK 


QUALITY YoU |i 
CAN SEE 


Fireplace Equipment 


A new line of fireplace equipment 
has been developed by Portland Wil 
liamette Co., Portland, Ore. Brass, 
copper and wrought iron mar-resistant 
finishes are available. The line in- 
cludes mesh curtain screens, fireplace 
tool sets and log carriers. Complete 
information on Rigid-tex metal and 
the more than 40 standard patterns 
available can be obtained from Rigid- 
ized Metals Corp., Dept. AL, 742 Ohio 
St., New York, N. Y. 
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OAK 
FLOORING 


you are looking for a top-quality Oak 
that has 4 
endurance and an enviable reputation of 
good will be 

usually fine milling ind prec ion grad 
QUALITY THAT ing OZARK BRAND OAK FLOORING 
ENDURES Like 


enjoy 


flooring proven history for 


QUALITY YOU 
CAN FEEL 


building cause of its un 


Time-Saving Colorant Tubes 


Highly concentrated universal color- 
ant tubes with rapid dispersion prop- 
erties for large quantity mixing in oil, 
alkyd, PVA and latex emulsion paints 
have been developed by Pittsburgh 
Plate Glass Co. Called Pittsburgh 
Maestro Concentrated Colorants, the 
concentrated hues are said to offer a 
speedy method of providing on-the-job 
or shop mixing of a limitless range 
of custom colors. Nine heavily con- 
centrated colors plus black and white 
are available. Pittsburgh Plate Glass 
Co., Dept. AL, 632 Fort Duquesne 
Blvd., Pittsburgh 22, Penna 
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is the answer many olf our a 


counts will business 
One order will 


for all 


you repeat 


QUALITY THAT 
BUILDS GOOD 
WILL 
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OZARK 


Fine Flooring Since 1927 


convince you once and 


your LNLQuULT Les Prompt de livery 
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NEW 


Champion Sickle Bar Mower 

Faster and easier cutting of high 
grass, weeds and brush is possible 
with the new Model H Champion sickle 
bar mower made by Jari Products, 
Inc. A lightweight aluminum engine 
reduces the overall weight of the ma- 
chine by 12 and delivers 2.75 
horsepower. Greater power permits 
the use of a 44 ickle bar (actual 
cut—42”) which is 8” longer than 
tandard sickle bars and twice the 
ize of most conventional mowers, Cut- 
ting height is 1%”. All parts except 
the engine are guaranteed for two 
year Jari Products, Ine., Dept. KP- 
AL, 2990 Pillsbury Ave. S., Minneap- 
olis 8, Minn 
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New Portable Electric Drill 
A new portable electric drill, Series 
400, is introduced by Stanley Electric 
Tools, division of The Stanley Works. 
There are eight model in the 800 
eries Three chucl iZe@s, yy”, %” and 
are available Interchangeable 
handles, either pistol grip or enclosed 
riveter-type, are also featured on 
these heavy-duty drills. A _ press 
button safety lock is handily located 
on the handle near the trigger Stan 
ley Electric Tools, div. of the Stanley 
Work Dept. AL, New 


Britain, Conn. 
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New 6,000 Pound Truck-Man 
lift truck Y-60 
features a 6,000 pound lift with 
power steering a tandard equip 
ment. Powered by a rugged 226 horse- 
power, 20 mph Continental engine with 
giant 7.50 x 15, 12-ply drive wheel 


A new model for! 


90 


QUIPMENT 


tires (6.00 x 9 10-plys at the rear), 
the Y-60 finds no terrain too difficult 
or load too tough. Its telescoping 
mast has a nine inch free lift with a 
10° forward tilt, 4° back, handling the 
most awkward loads with ease, claims 
the manufacturer. Truck-Man Div., the 
Knickerbocker Co., Dept. AL, 536 Lib- 
erty St., Jackson, Mich. 
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New Oscillating Sander 

The new improved PET oscillating 
ander has a heavy duty shaded pole, 
induction-type, 115 volt AC motor. 
Takes heavy continuous sanding loads 
easily in its stride. No commutator or 
brushes to wear out. The orbital mo- 
tion of this sander is *%&” in diameter 
and operates at 8,450 orbits per 
minute. Dimensions are: 10” long, 4” 
wide and 56%” high. Portable Electric 
Tools, Inc., Dept. AL, 320 W. 83rd St., 
Chicago 20, III. 
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Radial Arm Drill Press 


The new 24” Radial Arm Drill 
Press, recently announced by Shop- 
master, Inc., has a heavy-duty safety 
chuck, a precision-ground table that 
is adjustable through 360° and a cast 
iron base that adds to the smooth op- 
eration of the tool. Also included is a 
4% hp motor that is wired and ready 
to operate. Model DP-24A. The safety- 
key switch is another completely new 
feature on this new Shopmaster tool. 
The tool cannot be turned on without 
the key being inserted and turned to 


August 20, 


Shopmaster, 
Third St., 


the on position. 

Dept. AL, 1214 S. 

neapolis 15, Minn. 
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Burgess Electric Workshop 

A compact (J-98) Electric Work 
shop is now in production at Burges 
Vibrocrafters, Inc. The unit is com 
plete with built-in dual-coil motor to 
power all operations. The power take 
off is fitted with a special chuck which 
accepts standard 4” accessories. The 
jig saw overarm has a swivel feature, 
which makes it easy to convert into 
a saber saw. Saw chuck may be fitted 
with an adapter which accepts vari 
ous shaped files and converting the 
Electric Workshop into a filing ma 
chine. Burgess Vibrocrafters, Inc., 
Dept. AL, Grayslake, I 


Cirele No. 237 on Coupon, page 96 
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Platform Extension 

This new improved platform exten- 
sion (part number M-75) now makes it 
possible to extend the laborer’s plat 
form so that it is wide enough to wheel 
materials with carts or wheelbarrows 
and thus speed up stocking. The 
manufacturer reports that the new ex 
tension will fit all models of Morgen 
Seaffolding produced since 1952 

Morgen Scaffolding consists of a 10 
foot base section with interchangeable 
‘ xtensions of 7, 6 and 10 feet Morge n 
Manufacturing Co., Dept. AL, 117 
West Third, Yankton, S. D 


Cirele No. 238 on Coupon, page 96 


Storage For Unitized Loads 


A new low-cost, all-steel, portable 
storage rack offers the lowest, 
per foot, storage of unitized loads on 
pallets or skids and permits both flex 
ible and efficient operation with prac- 
tically any type of lifting equipment 
Is set up or knocked down simply, 
without the use of bolts—crossbars 
and uprights are slip-fit. The Paltier 
Corp., Dept. AL, 1701 Kentucky St., 
Michigan City, Ind. 


Cirele No. 239 on Coupon, page 96 
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the most versatile 


JOIST HANGERS 


ever developed — 


Teco Iiplbrip Framing Anchors 


ELIMINATE heavy strap hangers, 
notching, shimming, toenailing. 


One size fits joists from 2” x4” to 2” x12” 
STOCK ONE SIZE ONLY! 


Write today for DEALER ARRANGEMENT 


TIMBER ENGINEERING COMPANY 
Dept. 56-A 
1319 18th Street, N.W., Washington 6, D. C. 


Circle No. 55 on Coupon, page 96. 


To appraise full lines of products 


Some of the advantages to a 
lumber dealer in stocking one line 


of products are 


* requires less time in 


ordering 


complete shipments at 


one time 


related trade mark sells 


all the products in a line 
better promotion support 


Your most convenient method 


of appraising complete lines of 


products is to study the annual 
Dealer Products File 


American Lumberman 


issue of 


. the April 2, 1956 issue | 


. This is only one of 16 
ways in which this issue can serve you... 


PropucTs MERCHANDISER 











Wew ives £°" HOOK 


with built-in-screw 


PREVENTS DAMAGE TO WOOD 
SAVES 1/3 THE TIME 








IVES 
EXCLUSIVE 
CIRCULAR 
Sos DESIGN 











No. 573 


Featuring ives exclusive circular boss design! 

Quick and easy installation—screws tightly in “% the 
usual time—no marks or scratches on walls or woodwork. 
NO TOOLS NEEDED 
Aluminum or Brass — all standard finishes 
Order from your wholesaler 
~ Our 80th Year of Quality Leadership 

THE H. B. IVES COMPANY, 


UNDERS HAROW ARE ) NEW HAVEN 6, CONNECTICUT 
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AN ORDERLY SYSTEM 


FOR FILING » STORING » SEGREGATING 


TRACINGS © BLUE PRINTS 
SHEET MATERIAL 


ENGINEERS « ARCHITECTS 
DRAFTSMEN 
hyp 





BUILDERS 


PAT. APPLIED FOR 


49 TUBE Model 134” I. D. | 


Model 49AB 49CD 930 4936 4942 


Depth 11% 22\% 30" 364 42\4 
Ship. Wt 8 Ib 14 Ib 16 Ib 19 Ib 22 Ib 


Price $6.25 $8.35 $10.85 $11.95 $12.85 


FILE constructed in 200-lb.-est Corrugated Boerd Container 











—E — 


25 TUBE Model 2'2” I.D. 


Model 2530 2536 2542 
Depth 10" 36" 42" 
Ship Wt 13 lb 16 Ib 19 Ib 
Price $10.85 $11.95 $12.85 

F.O.B. FRASER, MICHIGAN 
Enameled Dark Green or Medium 
Gray. State color 


BUY DIRECT NO DEALERS 





ROLL.& FILE SYSTEMS, INC, © P. O. BOX 3863, DETROIT 5, MICH. 
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For Better 
Control Joints 








Pat, Pending 


RUBBER EXTRUSION - 


Ne Cutting or Sewing 
No Need fer Special 
Blecks 

Use with Any Standard 
Metal Sash Block 


ra 


Ne Building Paper or 
Mertar Filling Needed 


BLOK-JOINT'S “crosse-shaped” rubber extrusion 
design simplifies construction of masonry wall 
control joints. Use BLOK-JOINT with any stand- 
ard metal sash block! 


100 Year Life” rubber assures maximum ef- 
fectiveness for the lifetime of the building. 
BLOK-JOINT forms a secure interlock, actually 
adds stability to the wall 

Use BLOK-JOINT fer all types of masonry wall 
construction!—Block walls, brick veneer over 


blocks, cavity walls and many other types! 


Simpl ity, Versetility and maximum effective 


ness are yours with Carter-Waters BLOK-JOINT, 
NOW! See For Yourself how BLOK-JOINT 
fits masonry wall construction! 


Write Today for FREE sample! 
Use this coupon 


ee eg 


Carter-Waters Corporation 
9440 Penewoy C Kansas City 8, Mo 
Please send me a FREE sample and specifi- 
cations on the new Carter-Waters BLOK 
JOINT 

Nome 

Address 


City 


... : 








2440 Pennway Phone ara a 


Circle No. 66 on Coupon, page %6. 
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DISCOUNT-DIALER 


Pocket Size Computer 


A new pocket size computer not only 
can save salesmen and buyers valu- 
able time but also reduces chances for 
costly error in figuring out discounts 
and selling prices at a moment’s notice. 
To withstand the constant wear this 
handy computer is likely to get, it has 
been made of Bakelite rigid vinyl 
sheet. Easy-to-follow instructions are 
printed on both sides of the computer. 
The Discount-Dialer is about 3%” 
wide, 4%” long and very light in 
weight. Retail price $1. Ottenheimer: 
Publishers, Dept. AL, 23 S. Howard 
St., Baltimore 1, Md. 


Cirele No. 240 on Coupon, page 96 


Window Strips 


Four new colorful and attention- 
getting window strips are free-for-the- 
asking to lumber dealers. Scheduled 
for heavy duty during this fall’s pro- 
motion, the window strips tie-in with 
Savogran’s “It’s Fix Up Time —” 
theme promoting three of the com 
pany’s most popular consumer prod 
ucts — Strypeeze, Kwikeeze and 
Water-Wash. Savogran Company, 
Dept. AL, 25 Huntington Ave., Boston 
16, Mass. 

Cirele Ne. 241 on Coupon, page 96. 


Ventilating Capacity 


The Metal Ventilator Institute has 
developed chart data showing the 
amount of ventilation required for at 
tic areas in residential construction 
and methods of estimating attic areas 
in order to provide adequate attic ven- 
tilation. One of the objectives of the 
institute is to develop a seal of ap- 
proval, which will clearly state the 
net free ventilating capacity of each 
ventilator produced after all obstruc- 
tions in the ventilator are accounted 
for. Metal Ventilator Institute, Dept. 
AL, 22 W. Monroe St., Chicago 3, Ill. 


Cirele Ne. 2453 on Coupen, page 96. 


August 20, 


Savings in the Attic 


A new 16 mm. sound film in full 
color on vermiculite insulation, titled 
“Savings in the Attic,” has been re- 
leased. The striking use of the mate- 
rial to insulate red hot 65-ton steel 
ingots and its record in stopping ac- 
tual fires in buildings are shown. Con- 
tractors give tips on fast, labor-saving 
installation methods. FHA density re- 
quirements and how to deal with mois- 
ture problems are also covered. Run- 
ning time, 18 min. No charge. Speak- 
er can usually be furnished on request. 
Vermiculite Institute, Dept. AL, 208 
S. La Salle St., Chicago 4, Il. 


Cirele No. 244 on Coupon, page 96. 


Sample Display Rack 

Distribution of The Upson Com- 
pany’s new sample display rack now 
is being made to Upson dealers 
throughout the country. Upson’s new 
sales aids for dealers are designed 
for use either as counter displays or 
wall racks. Nine samples of Upson 
products are mounted on the display 
which is so constructed that others 
may be added on the chrome-coated 
rings. The Upson Company, Dept. 
AL, Lockport, N. Y. 


Cirele No, 245 on Coupon, page 96, 


New Service to Screw Users 


A new service to screw users has 
just been announced by the Southern 
Screw Company. Every master car- 
ton of Southern wood screws and sheet 
metal screws will now contain Folder 
TC-4, “Instructions for Selecting and 
Using Wood Screws and Sheet Metal 
Screws.” It gives complete instruc- 
tions for measuring length and dia- 
meter, head styles available, pilot hole 
sizes, drill bit sizes, ete. Southern 
Screw Company, Dept. AL, P. O. Box 
1360, Statesville, N. C. 

Cirele No. 246 on Coupon, page 96. 


Chain Display Stand 

A built-in, long leverage chain cut 
ter, as well as a handy measuring de- 
vice are features on a new chain dis- 
play stand that are said to encourage 
self-selection and self-service sales of 
chain. The chain merchandiser holds 
seven reels in a choice of four assort- 
ments of sash, jack, victory pattern, 
safety, lock link, coil or machine 
chain. S. G. Taylor Chain Co., Inc., 
Dept. AL, Hammond, Ind. 

Cirele Ne. 247 on Coupen, page 96, 
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Technical Data 


Sliding-door hardware. The com- 
plete line of interior residential slid- 
ing-door hardware made by Stanley 
Hardware, division of The Stanley 
Works, is shown in the company’s new 
catalog, G 88R. All features and 
parts of the new 2820 and 2800, 2804 
and 2808 sliding door hardware sets 
are clearly illustrated and simply de- 
scribed. Hardware trim and acces- 
sories, including 2930, 2931, 2900, and 
2890, for the sets are also shown in 
the catalog. Stanley Sliding Door 
Hardware Sales, The Stanley Works, 
Dept. AL, 195 Lake St., New Britain, 
Conn. 


Cirele No. 248 on Coupon, page 96, 


The Nova Handbook—covering the 
complete line of Nova products — has 
just been published and is now avail- 
able to the building trade. This build 
ing manual covers a range of topics 
from concrete to shakes, and serves 
several purposes in bringing together 
the Nova line in one booklet. As a 
companion and complement to the 
Homasote handbook, the Nova hand- 
book takes up specialized construction 
problems. Nova Sales Co., Dept. AL, 
Trenton 3, N. J. 


Cirele No. 249 on Coupon, page 96. 


New Invisible Dor-Man folder re- 
leased. All eight models of the new 
line of the Invisible Dor-Man, the 
“automatic, concealed, noiseless” door 
operator (manufactured by Dor-O- 
Matic Division, Republic Industries, 
Inc.) are described in detail, Entitled 
“The Ideal Automatic Operator for 
Swing-type Doors ... for Every Type 
Building,” the folder explains and 
illustrates how the carpet-actuated 
and handle-actuated units work. Form 
No. ID-156. Dor-O-Matic Div., Repub 
lic Industries, Inc., Dept. AL, 7350 W 
Wilson Ave., Chicago 3, IIl. 


Cirele Ne. 250 on Coupon, page 96, 


Modern lift truck operations are 
presented by Towmotor Corp. in a 
booklet describing the company’s new 
“Pace-Maker” series fork lift trucks. 
Four new additions to Towmotor’s 
complete line are included in the 
series. A wide range of load capaci- 
ties from 6,000 to 11,000 pounds are 
offered by the new fork lift trucks. The 
booklet is well illustrated from cover 
to cover. Towmotor Corp., Dept. AL, 
1226 E. 152nd St., Cleveland 10, Ohio 


Cirele No. 251 on Coupon, page 96, 


The entire Leigh Building Products 
line is featured in a new catalog. Ap 
plication pictures are shown for most 
of the units. Several new product 
are shown. Included are metal access 
doors, a metal viny! plastic threshold 
and a new economy sliding door hard- 
ware set named Size-O-matic. Bulletin 
200-L, Leigh Building Products, Div. 
of Air Control Products, Inc., Dept. 
AL, Coopersville, Mich. 


Circle No. 252 on Coupon, page 96 
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3UILDING Propu: 


Nt: 


How trussed rafter construction, us- 
ing the Teco system, saves up to 30 
per cent in material, and even more 
in time and labor, compared to the old 
style joist-and-rafter roof framing, is 
graphically shown in a novel folde: 
issued by the wood industry research 
organization, Timber Engineering 
Company, affiliate of National Lumbe1 
Manufacturers Association. The two 
roof framing methods are compared 
in a savings chart that shows the 
amount of lumber required for each 
component. Timber Engineering Com 
pany, Dept. AL, 1319 - 18th St., N.W., 
Washington 6, D. C. 


Cirele No. 2553 on Coupon, page 96 


Consumer Data 


How to Make Dry Basements. Un 
like the conventional booklet that deals 
only with the product and its applica- 
tion, this brochure thoroughly dis- 
cusses the causes of damp basements 
It lists tweive individual reasons why 
basements are damp and tells how to 
correct them before applying any type 
of waterproofing material, Medusa 
Portland Cement Co., Dept. 756-AL, 
1000 Midland Bldg., Cleveland 15, 
Ohio. 


Circle No. 254 on Coupon, page 96 


Kitchens and Bathrooms. A new bro- 
chure, entitled “Do’s and Don’t’s in 
Bathroom and Kitchen Planning,” in- 
cludes up-to-date suggestions to help 
in remodeling or building. Suggested 
floor plans for maximum efficiency of 
limited space are featured along with 
diagrams of helpful hints for bette 
uses of these areas. Gladding, McBean 
& Co., Dept. AL, 2901 Los Feliz Blvd., 
Los Angeles 39, Calif 


Cirele No. 255 on Coupon, page 96 


Duck hunters will be able to build 
their own duck boat with plans for a 
94%’ dinghy offered by the Better 
Homes & Gardens Handy Plan Serv- 
ice. Designed by Dowd-Swartwout As- 
sociates, for a handyman to build in 
the least possible time at lowest cost. 
The dinghy can be built in about 20 
hours. Use of fir plywood for sides and 
bottom, and fir lumber for framing 
members and seats keeps the 
low. The plan is No. 167 and is priced 
at $1.50. Better Homes & Gardens, 
Room 8204, Meredith Publishing Co., 
Dept. AL, Des Moines 3, lowa 


Cirele Ne. 256 on Coupon, page 96 


cost 


Floor sanding and refinishing is fea 
tured in a booklet prepared for dealer 
use by Behr-Manning Co. Entitled, 
“Here’s how easily we refinished ou 
floors,” the folder provides dealers a 
personal approach to their customers 
and prospects. Separate sections i! 
lustrate pre-sanding hints, how to use 
the drum sander, and how to sand 
areas not reached by the drum sander 
Behr-Manning Co., div. of Norton Co., 
Dept. AL, Troy, N. Y 


Cirele Ne. 264 on Coupon, page 96 








sill ‘ 
For Better Reinforcing 
With “Deep-Grip” Swedging 


\ 


MASONRY WALL REINFORCING 


@ Exclusive Deforming Provides 
Well Defined 








large Squared 
Edges 

@ Provides 
Reinfors 


Sure Leck” Between 

ng and Mortar 

@ Requires No More Area in the 
Joint Than Superf ial Deforming 

@ As Easy to Handle as Other 


Types 


You can see at a glance the extra “grip- 
Carter-Waters BLOK-MESH. The 


horizontal and vertical surfaces provide a sure 


ability” of 


lock even under lateral pressure and shrinkage 


BLOK-MESH Minimizes Crecking above lintels, 


below sills, at corners. 


BLOK-MESH Ie 
blocks, for 


walls, ordinary block wall construction. 
‘ 7 


Best to tie brick to back-up 


cavity wall construction, double 


Remember BLOK MESH by Certer-Weters Is 


the only masonry wall reinforcing with the 
‘deep grip”, positive ar chor swedging 


< , 
HE The Big Bifference In Sweet's File or. 


Write Today for your FREE illustrated brochure 
on the New Carter-Waters Blok-Mesh! Use This 


Coupon 


2440 Peanway C Koaseas City 6, Meo 
Please send me FREE brochure and specifi 
cat s on new Coarter-Waters BLOK-MESH 


Name 








City State 


av rat Nia ee 


2440 Pennway Phone GRand 1.2570 
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Classified Advertising 


Terms — Cash With 
Minimum Cherge $5.00 
Rates. 


1 Time —2e per word for each insertion. 
Minimum charge of $1.00 per line. 


3 Times — Se per word for each consecuti 
yg Minimum charge of Tbe 


fdé 91.89 per insertion for blind ads bearing 


Ne agency commission 
elowea. Y or cash discount 


All ade for classified section must be in Pub- 

lisher’s office 14 days preceding dete of publi. 

a ae Ravertgomonts are set uniform 
style. 

- e © cute or special borders 


Replies forwarded without additienal charge. 
Count five words to @ line and when less are 
epecified or used. regular line rate is charged, 
When answering box b a@ili 
tor ads address ‘aoe to: a iia 


AMERICAN LUMBERMAN, INC. 
139 N. Clark &t., Chicage 2, Ill. 








HELP WANTED 





SITUATIONS WANTED 





Detailer—Biller 
Experienced in all types Millwork. Have han- 
died jobs to $100, in value. Address Box 
- erican Lumberman, Inc. 


Position Wanted 
DRAFTSMAN-ESTIMATOR: 5 years experience. 
Residential, small buildings, detail drawings 
and custom millwork, College graduate. Pre- 
fer diversified work; not all drawing. Address 
Box P-51 American Lumberman, Inc. 





Manager of retail lumber yard with construc 
tion and Mig departments desires change. 
ll years with present employer. Will consider 
retail or wholesale or construction company. 
Experienced in all phases of yard management 
and residential construction. Capable in sales, 
accounting, purchasing, personnel manage- 
ment, estimating, advertising, union negoti- 
ations, lot development, VA FHA financing, 
pretabricating and wood products manufactur- 
ing. Northerner but prefer Florida or South- 
west. Address Box P-52 American Lumberman, 
ne. 


Branch or istant available. Ex 
perienced administrator lumber, materials, 
construction. Age 41, Spent 15 years solving 

g ts probl in these fields. Doctor 
says warmer climate, wile says K. Mr. 
Thomas, 426 S. 18th St., Allentown, Penna. 











HELP WANTED 


Assistant to Lumber Department Manager of 
progressive medium sized retail yard in 
college city of Central California, forty min- 
utes from State Capitol. Integrity, experience, 
and sales ability will provide excellent oppor- 
ated in long established firm of top reputa- 
on, 
Auburn Lumber Company 
Auburn, California 


WANTED: Man to head millwork department of 
large Central Kentucky retail lumber and cus- 
tom millwork firm, Must be thorou hly familiar 
with estimating, detailing, and b ling. Archi- 
tectural Weodwork for ublic buildings, 
churches, schools, etc. Apply by letter givin 

all pertinent information to Savage cme z 

a4, | 





Middle age man desires p as r 
or district manager in retail lumber yard. Has 
20 years lumber yard experience and house 
building. 15 years as manager of large line 
ard. ae furnish best of references. Address 
ox P-53 American Lumberman, Inc. 





BUSINESSES WANTED 





Civil and architectural engineer desires to 
purchase part interest or outright lumber yard 
in progressive Illinois or lowa community. 
In replying give gross sales and asking price. 
+ Olberding, 3310 Meadow Lane, Glenview. 
ll. 





Mig. Com , » OD, ingt 
eae pany Box 86 gion, 
THERE IS A JOB WAITING 
FOR YOU IN SOUTH FLORIDA 


if you are an experienced lumber yard 
manager. Due to the tremendous 
growth of this area our Company is 
expanding, This creates a need for 
experienced managers. Ii you desire 
the opportunity to work for a well 
established firm and enjoy the benefits 
of living in South Florida please write 
in complete detail as to your personal 
background. Enclose a resume of your 
past experience along with a recent 
photograph and mail to Box No. P-62 
American Lumberman, Inc. 


Retail lumber yard in northwestern Indiana 
will be needing a young man experienced in 
General office work and handling counter 
trade. Excellent opportunity for an energetic 
and ambitious young man. Please reply in 
yous own handwriting to Box N-50 American 
umberman, Inc. 


YARD MANAGER 


Outstanding opportunity available for quali- 
fied man. Yard management of at least ten 
men in experience essential. Must be able to 
sell profitably in competitive market. Must be 
ambitious, aggressive and creative. College 
education preterable. Married man age 25 to 
45. Living in Upper Midwest. 


Salary commensurate with proven ability. 
Profit sharing and quarterly incentive bo- 
nuses. Group insurance and retirement pro 
gram. Excellent opportunities for advance- 
ment if successful. Please explain why you 
believe you can qualify. 


Address qpptcaton to: Aberdeen Division, 
Thumpson Yards Branch, Weyerhaeuser Tim- 
ber Company, Box 940, Aberdeen, South 
Dakota. 


Wanted: Young man with experience in the 





retail lumber . lor ger of a line 
yard in @ small town in Central Illinois. Ad- 
dress Box P-50 American Lumberman, Inc. 
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SALES REPRESENTATION 
AVAILABLE 





Manulacturers representative company of 
three experienced men, two and half years in 
business desire an additional volume line for 
lumber and building supply dealers in the 
State of Indiana and Louisville, Kentucky. 


Reply to: D. D. Dawson & Company 
500 Board of Trade Building 
Indianapolis 4, Indiana 


Established lumber wholesaler with distribu 
tion yards Central Connecticut and Central 
Massachusetts, rails sidings. offers sales, 
handling services allied lines, lywood, 
shingles, pipe, etc. Reply Box P-54 American 
Lumberman, Inc. 


Manutlacturers’ Representative with large ac- 
tive following of General Contractors and 
Builders in New York, Long Island and West- 
chester County seeks additional top quality 
—¥ Reply to Box P-55 American Lumberman, 
ne. 


SALES REPRESENTATIVES 


Calling on established lumber yards and deal- 
ers to add line of nationally advertised Home 
Plan Books. Popular priced, with entirely new 
of most wanted homes in America today. 

rite Nationwide Plan Book Co., Box 404, 
Northridge, California 





WANTED — RAILS 





RAILS, New and Relaying 
Bought and Sold 
1000 Good Serviceable 
Kiln Trucks in stock 
M. K. FRANK 


480 Lexington Ave., New York 17, N. Y. 
401 Park Bidg., Pittsburgh 22, Pa. 
105 Lake Street, Reno, Nevada 


LUMBER & DIMENSION WANTED 





Wanted Dimension 


2 inch x 2 inch x 23 inches long and 2!/, inches 
x W inches long. Preferable steamed, kiln 
dried walnut in less than truckload lots. Write 
Despres Bros. Wood Products, 440 Thirty sixth 
St.. SW. Grand Rapids 8, Michigan. 





BUSINESS OPPORTUNITIES 





Am interested in wholesale distribution tor 
State of Wisconsin. Will carry a complete 
stock. We will do an excellent job of pro 
motion of your product. Please write all de- 
tails in first letter. Address Box P-56 American 
Lumberman, Inc. 


Lumber yard buildings for lease. 150 ft. front- 
age. Ample storage tacilities. Excellent loca- 
tion on Truck Lane in Twin Falls, Idaho. 
Owner retiring. Operated business for twenty 
ears as Twin Falls Lumber Company. Write 
a S. Kimes, Box 1099, Twin Falls, Idaho. 





LUMBER & DIMENSION 
FOR SALE 





LONG JOISTS FOR SALE 


Liquidating long joists, dry but slightly sun- 
burned. 2x8—26'—28’—30'. 2xl0—18’—22'—28. 
2x12—26'—28'—30’. No. 1 fir S48. 20% #2. 
Also 2x8 and wider R/L #2 and #3 fir S48. 


Bishop Lbr. Co., 2315 N. Elston, Chicago, Ill. 
Kiln Dried Douglas Fir Industrial Clears 
Standard sizes through 16/4 
Also 


Extension Ladder Rails 
Mouldings Cut Deer Steck 
Millwork Blanks Step-Ladder Stock 


Inquiries answered promptly: 





Al Clements Lumber Ce. 


P. O. Box 908 
Eugene, Oregon 
Phone 6-253) TWX £EG-048-U 
4 cars 6° Hardwood stacking sticks 3¢ each. 
Gaiennie Lumber, Box 1774, Shreveport. Le. 








BUSINESSES FOR SALE 





FOR SALE: Retail Lumber and Coal Yard in 
northern Kentucky. Conveyors to dump truck. 
Good profitable yard. Will inventory. Address 
Box N-56 American Lumberman, Inc. 


FOR SALE 

Lumber yard with full equipment, machinery, 
trucks, land and buildings, located in good 
city near large popular lake, in Northern 
Indiana. Information and prices upon request. 

Call or see the 
Hall Realty Company 

W. A. Hail, Realtor 

Bluffton, Indiana 





Ott. Ph. 468 Res. Ph. 1684 
Are you interested in a good retail lumber, 
hardware and buildin cupply business that 
will net a good profit, a fast growing resort 
area in Northern Lower Michigan? Plenty 
of room for expansion. $25,000.00 will handle. 
Address Box P-40 American Lumberman, Inc. 





Building Materials Business, A corporation lo- 
cated in fast growing Southern Industrial van 6 
Gross sales last year over $300,000. Net profit 
before taxes well over national average. 
Reason for sale owners of Capital Stock have 
other interests. Reply Box P-61 American 
Lumberman, Inc. 


EXTRUDED ALUMINUM COMBINATION 
WINDOW, DOOR AND PORCH ENCLOSURES 
DETROIT AREA 


Complete manufacturing facilities—including 
machinery. tools, jigs, fixtures, extrusion dies, 
10,000 #q. ft. leased plant. Inventory of fin- 
ished goods, raw material, parts, etc., en- 
abling continuous sales to active customers in 
several states. Key personnel, trade mark, 

emotion material, also included. Reply 
. O. Box 3714, Oak Park 37, Michigan. 


August 20, 1956, AMERICAN LUMBERMAN AND 
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BUSINESSES FOR SALE 


BUSINESSES FOR SALE 


USED MACHINERY FOR SALE 





FOR LEASE—Lumber & Building Material Yard 
ready to move in—no old stock or equip- 
ment to buy. start with what you want in 
material. Former Operator very successful, 
with persona! call full details furnished. Near 
downtown, ideal for Cash & Carry Yard, plenty 
of parking space. You will be surprised at 
what you can do here with a few thousand 
dollars. in stock, pick ups easy, jobbers al! 
around. If you ever want to try for yourselt- 
this is sure the opportunity. Visit us, for ap 
pointment WILLIS B. DYE, KOKOMO, INDI 
ANA, 1530 W. Sycamore St., Ph. GL 9-9242. 


SAWMILL FOR SALE 


Efficient, well-designed gang mill op- 
eration located on twenty acres in 
Southern Oregon with railroad facil 
ities. This is a completely modern mill 
powered by air and electricity. Ample 
timber holdings to be sold with mill if 


desired. Plenty of open market logs 


available. For further information, write 


Box P-57 American Lumberman, Inc. 


For Sale: Lumber Yard in Alliott, Montgomery 
County. lowa. Good farming community. Ideal 
location for independent operator. Compara 
tively small investment will handle. No in 
ventory to purchase. Address Green Bay Lum 
ber Company, Des Moines, lowa. 


Retail Building and Hardware business in the 
mountains, Feather River country, northern 
Californic. Located 80 miles northwest of 
Reno, Nevada. Good fishing and hunting 
Owner must sell due to ill health. Address 
Box P-5S8 American Lumberman, Inc 


Lumber and building material store in fertile, 
fast-growin Willamette Valley in Oregon 
Fast profitable turnover on small stock. Town 
with population of 12,000 up including sub 
urbs. Live industries with excellent payrolls. 
Yearly volume of yard $75,000; inventory about 
$12,000; Reai Estate and buildings $12,500; 
equipment $2,000. Mild climate, good fishing 
and hunting. Especially good buy for family 
aan. Address Box P-59 American Ba hn 
ne. 


For Sale—Well established retail Lumber and 
Building Material Yard, ideal location in heart 
of new residential development, large parking 
area, trackage inside yard, good buildings 
Large volume yard. Located in large city 
Central Iowa. Address Box P-60 American 
Lumberman, Inc 


Two Lumber Yards, nine miles apart. Central 
lowa towns of 1000. Sell or lease equipment 
Owner wishes to retire. Address Box P-4l 
American Lumberman, Inc. 


CALIFORNIA LUMBER YARDS 
FOR SALE 


Advise the a ~——- size of yard you would 
be inteseatod In. Twohy Lumber Co., Licensed 
lumber yard brokers for over 40 years. 714 W 
Olympic Bivd., Los Angeles 15. 





MISCELLANEOUS FOR SALE 





CARPENTERS APRONS 
Write for prices and information. 


THE MINNESOTA SPECIALTY CO. 
Minneapolis, Minn. 





USED MACHINERY FOR SALE 





FOR SALE 
1 used 137-M Woods electric 6” moulder, with 
1 set each of 2 round and 4 square heads 
and hoods. This machine purchased used by 
us from large piano company having con 
stant maintenance contracts on it. We desire 
to sell without having ever installed it, due 
to change in plans. Price: $6,500.00 
HUSS LUMBER COMPANY 
1350 Fullerton Avenue 
Chicago 14, Illinois 


LUMBER TRUCKS FOR SALE 
2—Ford Cab-over-engine trucks with Rolloff 
bodies. Good condition. Priced $500.00 each 
1 Fruehauf Trailer Rolloff $300.00 
1 Ross Carrier (new motor) Model 70-—$3000.00 


Bishop Lbr. Co., 


2315 N. Elston, Chicago, Ill 


We have available for sale: 


ROSS STRADDLE CARRIER 


Series 81F, Mode} 7256 
Package Size 60°’ High, 52° Wide 
Load capacity. 20.000 pounds. 


Ten Months Old—Driven 1500 Miles 


This unit is in excellent condition and can be 
inspected at 


510 South veh Wh Avenue 
Milwaukee 4 isconsin 


Planing Mill Machinery For Sale 


Left Hand 8°’ Band Saw, 64° Wheels. 3 block 
Knight Manufacturing Carriage. Boss Timber 
sizer, 30x16. Berlin #91 planer and matcher 
15x6. American #341 Resaw, 54°° Wheel. 12° 
Hermance Sticker. Greenlee Rip Saw #427. 
Hanchett 10°. Lap Grinder. Band Saw Clamp 
8’. Lancaster Geared Blower #40. Baldwin 
circular saw sharpener #4015. Blower fans 
35 to 60°. Sprinkling system building 100x100 
Machines motor belt driven on Rockwood 
bases with starters. Attractive prices. For 
further information write: 


Rishop Lumber Co., 2315 N. Elston, Chicago, 
ml. 


FOR SALE 


V-60 Yates Resaw 60” LH—tilt rolls. Practically 
new. Pilot wheel set works tor tractional saw- 
ing. V-belt drive 75 HP. Six 18 gauge saws. 
Last word for complete unit. $9,100. 


HUSS LUMBER COMPANY 


1350 W. Fullerton Ave. 
Chicago 14, Illineis 


USED WOODWORKING MACHINERY 
FOR SALE 


1 Mershon Saw: 16° special Band Timber 
Edger and Timber Resaw, with 8-0" exten 
sion front table—4" x 44" diameter wheels 
6'-0"' x 11'-0" floor space. 


1 G.E. motor—20 H.P.—type I-—torm K-—3 
Phase—220 Volts—1200 RPM 


1 Cutler-Hammer Starter—sise 4 across the 
line—Bulletin 79586 


1 Atlantic Works Timber Bed Planer-—-24" x 24 
with 24” x 32’-0’ wooden top sliding bed 
one top head. 


| Westinghouse Motor—25 H.P.—type C.5.- 


3 Phase—220 Volts—1730 RPM, 


1 20/25 H.P.—G.E. Compensator—DL2019014 
G7-Ki1—60 cycles—3 Phase 


1 G.E. Alternating Current Frequency Gheoges 

Generator ATB—8 Pole—Form P 
/1500 RPM Wi00 cycles—21.4/%8 KW—Ar 
mature Amperes 69.3—220/375 volts—3 phase 
24315236 187350405—31—-Stator 40. C contin 
uous—Rotor C continuous, With | direct 
connected exciter—G.E. Direct current gen 
#257524—-Frame 3—Form EB Ho 

12 Amps—125 volts at full load—1.5 
900/1500 RPM—1S7350043-83. 


Good working condition. Reason for selling 
have discontinued stocking and handling tim 
bers. If interested, make olfer. Send inquiries 


to: 
The Hallack 6 Howard Lumber Company 
P. O. Box #1140 
7th & Larimer Streets 
Denver 4, Colorado 


: SMITH DOUBLE END TENONER 
B.B.—13 motors, 2 Cut-Off Saws, 4 
Scoring Saws-—-Bide, Top & Botiom 
Coping Saws. (Op ens to 76°° width) 
with blower hea 
Price for quick sale—$4500—Can be seen op 
erating. 


City Lumber Co., of Bridgeport, Inc 
75 Third St., Bridgeport, Conn 


LOG LOADING TRACTORS 


4 International T9 wide gauge crawler tractors 
with Trackson center mounted cable controlled 
telescopic swing cranes, revolves 240°. Ideal 
for loading logs. Like new. Government sur 
plus. $4250.00 each 


0. C. EVANS 
PHONE 195, MT. STERLING, KENTUCKY 





CONCRETE. ° 


CONCRETE BLOCK CONSTRUCTION FOR HOME 


AND FARM 


J. Ralph Oasizell and Gilbert Townsend $3.26 
The ee contend anyone can plan and build. 
etly, structure from concrete blocks And 


presents the most efficient methods 
suggestions of value te even experi. 
enced biock-layers. Includes @ typical ) 
with step-by-step iliustrations. 216 pages 


AMERICAN LUMBERMAN, INC 
139 NO. CLARK ST., CHICAGO 2, ILL 


etplanation 





BELSON 


GENUINE WROUGHT IRON LEGS 
are as important as the tend teed]... 
for they assure the bome owner of “wobble 
free” rigidity and a vichwens to tend 
in with the finest home {urnishings 


WY Sy tS; 


Enctosed is my check in the amount of $3 25 for the 


above book 
MAImPIM STYLE DIAGONAL STYLE 


\ ona 
BILBO von scrum company 


MONTH AURONA 4 AIO 


Mame 





iz ¢@ 
Address 2 2716 12 «6 6 
City, State 


ee ee ee 
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FAMOWOOD ... the AMAZING ... 


ALL-PURPOSE PLASTIC for wood finishes! 
Applies like putty... Sticks like glue! 


PAMOWOOD is the answer 
are important. Simple to use 


where wood finishes 
efficient, lasting, ume 
saving, when filling wood cracks, gouges, nail and 
screw holes of correcting defects. Dries quickly 
does not shrink. Stays put under adverse conditions 
FAMOWOOD sands easily, does not gum up 
sander, Takes spirit dye stains freely. Wacetprool and 
weatherproof when properly applied. Ready to use 
“right out of the can.” Pilween matching wood colors 

with amazing matchless wood finishes 





at last!.... 
a painted shake with enduring qualities ! 


} / ADD TO THE TIMELESS QUALITY OF WESTERN RED CEDAR THE 

15 MOST ADVANCED METHOD OF PRE-PAINTING .. THE RESULT, 

A SIDEWALL SHAKE THAT EMBRACES EVERY IM 

PORTANT BUILDING FEATURE, COLOR—ECONOMY 

—DESIGN QUALITY—ADAPTABILITY—DURABILITY 
ALL THESE FEATURES ARE REPRESENTED 
BY THE NEW CAPITOL PAINTED SHAKE 


Tr 
a | 


DEALER INQUIRIES 
INVITED 
Write to: 
THE CAPITOL SHAKE COMPANY 
P.O. Box 134, North Sacramento, Calif 








“capitol painted shakes 


FAMOWOOD descriptive Wiereture & price list on request Distributor & Dealer inquiries invited, write Dept 330 
BEVERLY MANUFACTURING COMPANY vos snes s cai, 
Maenaetaecturerse ef FAMOWOOD « FAMOECLATE + FAMOEOLVENT 
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USE 
OKOMO 
ORNERS 


* for ASBESTOS SIDING 

* LAP OR BEVEL SIDING 

© WOOD SHINGLE SHAKES 

* PLYWOOD OR HARDBOARD 


BUGHER MFG. CO. 


211 S. Main Street, Kokomo, Ind. 
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For lasting Beauty and Protection — | 


choose es Ridge c.g 


Decorator Styling and 
Superior Craftsmanship are 
carefully blended to 

bring you the finest in 
overhead doors! 


RIDGE DOOR COMPANY 
MONM 1 JUNCTION, N. J 


In ovr complete line, there is a Ridge Door for every home, taste and budget 


COLORS 
TO MATCH 
EVERY MANU- 
FACTURER’S 
ASBESTOS SIDING 


MADE OF 
ALUMINUM 








Send for Ful’ De- 
talis, Somples and 
Prices 











Circle No. 70 on Coupon, page 96 Circle No. 71 on Coupon. paae % 


yse THIS © 


keep informed on “WHAT’S NEW!” 


bOR INFORMATION ON 


Advertised Products 


19 
39 
539 
79 
99 100 
118 119 120 
138 139 140 
158 159 166 
178 179 180 
198 199 200 


7 
37 
57 


12 
32 
52 
72 «73 
92 «93 
112 113 
132 133 
152 153 
172 173 
192 193 


13 
33 
53 


14 «15 
34 «(35 
54 55 
74 °#73 #6 77 
94 95 9 97 
114 115 116 117 
134 135 136 137 
154 155 156 157 
174 175 176 177 
194 195 196 197 


7 1 
27 30 «(31 
47 so 51 

62 63 65 67 71 

62 83 65 87 90 91 
102 103 104 105 106 107 108 109 110 111 
122 123 124 125 126 127 128 129 130 131 
142 143 144 145 146 147 148 149 150 151 
162 163 164 165 166 167 168 169 170 171 
162 183 184 1865 186 167 188 189 190 191 


25 
45 


22 
42 


23 
43 


24 


20 
40 
56 60 
80 


6 
26 
46 
66 
86 


a4 
64 
a4 


2°) Mills?) 1 Sale), me), 


“What's New ' Stems 


212 213 214 215 216 217 218 219 220 
232 233 234 235 236 237 238 239 240 
254 255 256 257 258 259 260 
274 275 276 277 278 279 280 
294 295 296 297 298 299 300 


201 202 203 204 205 206 207 208 209 210 211 
221 222 223 224 225 226 227 228 229 230 231 
241 242 243 244 245 246 247 248 249 250 251 
261 262 263 264 265 266 267 268 269 270 271 
281 262 283 284 285 266 287 288 289 290 291 


252 253 
272 273 
292 293 


Position 





Nome 
(Please Print) 




















Advertisers’ Index 


Acme Steel CC: 2 Insulite Div. of Minne 
Alberta Forest Product ' Ontario Paper Co 
Alsynite Co. of Amerk Ives Co., The H. B 
Aluminum Co. of Amer 
American Lumbermar eS 91 Jaeger Machine Co., Th 
American Screen Produc oods 21 Jones & Laughlin Stee! 
Andersen Corporation 
Appalachian Hardwoods 6 Kennatrack Corporati 
Atlas Plywood Corp ° King Chemical Co 
Atlas Tack Corp 
LibbeyeOwenseFord G 

Barrett Div Life 

Allied Chemica! | ; 
Belson Mfg. Co 
Bemis Hardwood Lbr. Co 
Beverly Mfg. Co 


Marlite Div. of Masonit 
Masonite Corporation 
The Mastic Tile Corp. of Amer 
solta Products Div., arnenen & Metal, In: 
The General Tire & Rubber Cx Memphis Equipment Co 
Waren Ce., TNS. covers Menominee Indian Milis 
Bugher Mfg. Co ; : 96 Midget Louver Co., The 
Bunyan Lbr. Co awl Mowbray & Robingon Lbr. « 


sileo Co 


Capitol Products Cory National-American Wh 
Capitol Shake C The _ car. Ason , 
Carlon Products Corp National Lock C 
Carter-Waters Corp Nelle Lbr. Co., J 
Cherry River Boom & Lbr. Cc 
Chevrolet Div. of General Motors 
Colorado Fue! & Iron Corp., The 17 
Crisp Lbr. Co., M. F 76 Padgett-Smith Flooring 


Ozark Oak Flooring Co 


Cupples Products Corp 
Curtia Companile Ine 
Curtis Lbr. Co 


R-B Co., The 
Reynolds Metals Co 
Ridge Door Co 

Roll & File Systeme, Ll 


DeKalb Commercial Box Rost » Lae. 
~eporTroe sv ) 


a 
Durham Co., Donald.. 


Dur-O-waL Div 
Cedar Rapids Block C Sherman Products, Inc 


Southwest Lbr. Millis, In« 
BZ-Way Sales, Ini Tarter, Webster & Johnaor 
Timber Engineering C« 
air Lbr. Ce . 63 Turnbuckles, Inc 
arrin Lbr. Co } i Twin Harbors Lbr. Co 
astener Cr i Tyler Co., Arthur F 
ordyce Lbr 


Union Steel Products ¢ 
Gates & Sons, Ir 5 Upson Co., The 
General Doors 

Div. of Pick Mfg. Co 3 Van Valer Lbr. C 

Gering Products, Inc i Visador Co., The 
Getty & Cr Inc., H. 8 
Graham & (« Ir J Wales Lbr. Co 
Washington Steel Product Ine 
Hallinan Lbr. Co 74 Weatherstrip Research Inetitute 
Hamer Lbr. Sales, I: 76 Wendling-Nathan Co 
Hobbs Wall Lbr. (« 7 Western Wholesaler 
Holes-Webway Co 97 Weyerhaeuser Sale 
Home Maintenance ¢ ! ner ’ Wood-Mosale Corp 

Woodco Corporat 
Infra Insulatior ne 
Inland Steel Product 


In just a few minutes, for a few pennies, YOU or any clerk 
can make dressy showcards or price-signs with the famous 


WEBWAY SIGN SYSTEM 


Pre-gummed letters & numerals stick down easily on pre- 
spaced cards. Thousands of kits in daily use. Write for folder. 
The HOLES-WEBWAY Co. 2719 Division ST.CLOUD, MINN. 
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WHEN YOU STOCK 


ATLAS 


PACKAGED NAILS 


Here’s the easy, up-to-date, profitable way 
of merchandising nails — common, finish 
ing and box in self-selling sleeve boxes 
Easy to display nails are stacked like 
wooden matches (not poured) in | and 2 Ib 
boxes take 50% less space than other 
packaged nails 
Easy to sell no costly weighing or 
wrapping 
Easy to inventory no bulky bins or kegs 


Easy to profit quickly — with Atlas pack 
aged nails. Stock up soon — make it easy 


a 


on yourself! 


Atlas ts. 

as conp. * 

Fairhaven, Mass. ~ Henderson, Ky. 
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Reconditioned FORK LIFTS 








SAVE MONEY! GET 
NEW GUARANTEE 


Good as new! We, as country’s 
best qualified equipment dis- 
tributor, guarantee it! 2,000 to 
15,000 lb. models with solid or 
pneumatic tires; any size; lift- 
ing height. Clark, Towmotor-— 
Moto Lift, Ross and Hyster. 


Write for prices, delivery, 
information. 


Mempnts Eoureme 6 ) 


CONSTRUCTION AND AUTOMOTIVE \ OMfLANG 


SOuUIPMENT ANDO PARTE 
76660. THIRO ST MEMPHIG, TENNESSEE 
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NEW PRODUCTS 


(begins on page 84) 








Door Chimes With Chord Tones! 

The new chord-tone will be obtain- 
able in two models: the L-30, which is 
completely new both in appearance and 
sound, and the K-41 C Symphonic 
which will retain its present pleasing 
appearance, but which now can sound 
eight rich symphonic chords. Sizes: 
L-30—2%" x Tre” x 9”, K-41 C 
8” x 14” x 8% Nutone, Inc., Dept 
AL, Madison and Red Bank Roads, 
Cincinnati 27, Ohio 
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New Cooking Center 


Western-Holly, announces the intro 


duction of the Kook Center gas range. 
The Kook Center has real capacity, 
all in one; ineluding a full width util 
ity shelf in sparkling chrome, a 
frosted and completely built-in full 
width fluorescent light to flood the 
entire urface, Incorporated in 
this one, practical, and easy to install, 
work saving center is a ventilating 
fan to take away undesirable cooking 
ind keep the kitchen cool and 
Extra heavy insulation gives 
complete protection for installation 
in any conventionally constructed 
kitehen. Western-Holly, Western 
Stove Co., Ine., Dept. AL, 8536 Hays 
St., Culver City, California. 
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Make Your Basement Dust-Free! 


Rooto’s Cement Dus-Top, dust- 
proofs and seals all concrete surfaces 
permanently with one application, 
claims the manufacturer. This product 

iid to make floors dust-free. It 
used on either old or new floors 
non-acid, non-toxic and non- 
skid, leaves no slippery surface. It is 
harmless to all concrete surfaces. 

Rooto’s Cement Dus-Top also tends 
to eliminate tile lifting and paint will 
have a stronger bond when applied 
over the product. One gallon covers 
300 to 500 square feet and it dries in 
from four to six hours. The Rooto 
Corp., Dept. AL, Detroit 21, Mich. 
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50°%> Discount on Steel Shelves 


A-Just-A-Shelf Div., Republic 
Hardware & Supply Corp. is offering 
a 50% discount on new, steel shelving 
ideally suited for home storage use. 
Units are finished in green baked 
enamel and include four uprights, five 
shelves, backsway braces and cad- 
mium-plated nuts and bolts. Shelves 
are completely adjustable on precision- 
bored 1%” centers. A-Just-A-Shelf 
Div., Republic Hardware Supply 
Corp., Dept. AL, 8271 Republic Bldg., 
Jefferson Ave., Buffalo, N.Y. 
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What's Your Answer? 


(Questions on page 87) 
Awnings, patios, breezeways, room 
dividers, shower enclosures, fences 
and carports, as explained in the 
article on page 40. 

Marlite Korelock tongue and 
groove hollow-core paneling, which 
goes right over framing. See ad 
on page 18, 

Vivid colors and easy maintenance 
See article on page 48. 

One Sherman Fork Lift and one 
man did the job in less than an 
hour, as explained in the ad on 
page 27. 

1, Medium density, which is opaque 
with no visible grain pattern; 2, 
high density, which has a trans- 
lucent surface and the grain is 
visible through both surfaces. See 
article on page 52. 

Abraham Lincoln enjoyed the com- 
fort and beauty of double hung 
wood windows, as explained in the 
ad on page 32. 

A free list of prefab manufactur- 
ers who are interested in the lum- 
ber dealer as a distributor may be 
secured by writing to American 
Lumberman, 139 N. Clark St., 
Chicago 2, Ul. A list of dealers 
currently selling prefab homes is 
also available. See box on page 
58, article begins on page 56. 
Nailpox is a term which will be 
used by Alcoa Aluminum in forth- 
coming consumer advertising. See 
ad on pages 10-11. 

Lawn sprinkler systems, wells, 
stock and poultry houses and ir- 
rigation systems are some of the 
good sales possibilities for plastic 
pipe to the farm market, which 
consumes 50% of the entire out- 
put of flexible plastic pipe. See 
article on page 46. 

. Libbey-Owens-Ford Glass Co., due 
to its tremendously expanded plant 
facilities, now announces normal 
delivery of Thermopane. See ad on 
page 16. 


fugust 20, 


Modern Doorway Design 

Panelfold Doors consist of vertical 
solid panels of natural wood, con- 
nected with color-fast, non-cracking 
B. F. Goodrich Viny] resin. The indi- 
vidual panels are hinged with a series 
of pantograph self-aligning, aluminum 
mounting units that provide for a 
smooth, even action. All panels, ré 
gardless of number, remain in perfect 
alignment when hanging, as well as 
during movement. No floor guides or 
bottom tracks are required—doors 
are supported at the top only. Panel 
fold Doors, Inc., Dept. AL, 1090 East 
17th St., Hialeah, Fla. 


Cirele No, 261 on Coupon, page 96. 





a 


Sliding Window Weatherstrip 

Metal weatherstripping is now 
available for horizontal, removable 
sliding wood windows. The Zegers 
Dura-glide assures weather protec 
tion, easy window removal and 
smooth, positive sliding action. Dura 
glide consists of an aluminum head 
strip backed with TK-35, a pliable 
material that permits easy window 
removal, yet has outstanding weath- 
erstripping characteristics. An alumi- 
num strip provides easy, yet positive 
sliding action and thorough weather 
protection. Zegers, Inc., Dept. AL, 
8090 South Chicago Ave., Chicago 17, 
Ill, 
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Outdoor Wood Finish 

A new outdoor wood finish said to 
preserve the natural color and grain 
of wood, is announced by Standard 
Tar Products Co. The new product, 
USOL Clear Grain, can be applied 
with brush, mop or sprayer and needs 
no special heat or pressure treatment. 
According to the manufacturer, Clear 
Grain gives positive protection against 
wood rot, fungus, insects and weather 
Non-volatile, it remains for years 
without evaporating or sealing the 
pores of wood. Standard Tar Prod- 
ucts Co., Dept. AL, 2456 W. Cornell 
St., Milwaukee, Wis. 
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Conternporary builders 
want simple, clean interiors 


Milcor Casing Bead blends into plaster 
Sree dts | surfaces to achieve good design... 
4 . , a good profit item for you! 


No. 66 Expansion casing bead 


*-s . wi 
Deutied ay Wherever it is used around doors, windows, or 
‘ BD 
—— ‘abe ceiling vents or to separate plaster from other material 
No. 138 Short-flange casing bead — Milcor Casing Bead presents a neat, attractive 
appearance. Its simple lines fit well into modern inter 
design, offer your customers extra freedom in planning 
a | 
for wall and ceiling opening 
No. 60 Short-flange casing bead 
He ‘ 
Savings of labor in finishing make the final cost actually 


less than for wood casing The finish require no 


4 — i anding. no filler, Ie painting 


No. 66 Short-flange casing bead 
The Milcor line includes a variety of style with on 


without expanded metal flange. Modern packaging make 
your handling simple and efficient. Replenish your 


stocks now! Price list available on request 


MircoR Casing Bead 








->mr gat Uu ¢ 
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Lolect-ee- 


Trade Mork 


is the answer! 





A Complete, Compact Merchandising Program 


Including Popular Assortments, Free Display Boards SLIDE BOX PERMITS 
CUSTOMERS TO SEE AND 
and Panels and Exclusive Packaging 


EXAMINE MERCHANDISE 


Stimulate impulse hardware sales with ‘Select-a Pak.’ This exclusive merchandising program includes the 


largest variety of products packaged for quick-service selling. 


..offered by one manufacturer. Saves sales 
clerk's time.. 


.makes sales efforts more profitable. ‘Select-a-Pakaging” also saves valuable display and storage 


»ace when compared with old-fashioned envelopes. FREE display boards or display panels (your choice 
y 


with each assortment) fit your existing fixtures. See your jobber or write for Catalog-Price List No. 255 
; & } & 


Originator of ‘Select-a-Pak”... Leader in Merchandising 


NATIONAL LOCK COMPANY 


Rockford, Illinois © Merchant Sales Division 


mm . 
ia . P ]\ iy Pp) 
~ r- f ' _ ° A 
—> @e fo ez if 
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Es - 
CABINET NATIONAL BUILDERS SASH CABINET FURNITURE SCREWS 
HAROWARE hela &) 28) HAROWARE HARDWARE LOCKS CASTERS AND BOLTS 
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